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| That Hack Saw Blade with the 
@ is certainly a big hit with every one who 
/ has occasion to cut metal. Mechanics 
want this distinctive hack saw with 
the brilliant identifying symbol—the 
SIMONDS HACK SAW that is so much 
better. 
for Tungsten Blades and 
for high speed steel. 


Simonds Saw and Steel Co. 
**‘The Saw Makers”’ Established 1832 
Fitchburg, Mass. 


8 Factories 16 Branches 
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Mill Supplies 


Believes— 


1. More selective 
selling is necessary. 


2. Industrial distrib- 
utors should sell in- 
dustry on their eco- 
nomic necessity. 


3. Local group meet- 
ings should be held 
frequently for they 
are helpful in com- 
bating price-cutting, 
territory - jumping 
and other evils. 


4. Suggested resale 
prices should be set 
up and lived up to 
wherever possible. 


5. Manufacturers 
should establish defi- 
nite, national sales 
policies. 
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ez CAnation wide 
oPE DISTRIBUTING, 
vimana ORG: ZAT ION Yo 


+... at your service 


A plant, operating 24 hours daily, 
building quality into Wire Rope, 
and an engineering staff to give 
the user expert advice and efficient 
co-operation. 


W 
R 











Williamsport Wire Rope Co. 


Main Office and Works: 
WILLIAMSPORT, PA. 


General Sales Office: 
Peoples Gas Bldg., CHICAGO AERIAL 


HAULAGE 
is the most 


ECONOMICAL 
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TALK NUMBER THREE BY A PROMINENT DISTRIBUTOR 














‘‘Reason This Out 
For Yourself — 




























































Above—Mr. O. S. Wilcox, President of The M. I. Wilcox 
Company of Toledo, Ohio. This company’s services are of a 
definite economic value to the prosperity of its business 
territory. 


wo: bring to consumers of Industrial Supplies 


the combined experience and research work 





)) 


of all competing manufacturers all over the country. 
We sift out the real values for our field—we earn our 
right to existence and support—it’s common sense 
without sentiment. Our recommendations are the re- 
sult of experience and we recommend Republic’s Belt- a 
ing —Hose— Packing— Molded and Lathe Cut Goods.” 

















\ 








STEAM HOSE for any service is 


The above statement is characteristic of those made by prominent dis- available through this Republic dis- 
tributors all over the country. It explains in part how the Industrial Supply tributor. 
Distributor, helping to solve the important problem of broad markets 

Pen elie “8 4 reais ahaa ; Such well known brands as Cham- 
and economical distribution, upholds high quality, maintains fair prices k : 
and saves needless efforts on the part of both consumer and manufacturer. pion--Double Cross--Tower--Chariot 


—Hector— or 50-50 give a full 
range of quality for any service 


sie oom from the carrying of superheated 
REPUBLIC RUBBER CoO. steam to warm water. 


Youngstown 
Ohio 








Write for a sample 








the Best Mechanical 
Rubber Goods S 
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The Demand for 
DROP FORGED STEEL 
Vo Ot VALVES»FITTINGS 


Increases Daily 


These two new modern additions to the 


Henry Vogt Machine Co’s nineteen acre 
plant are a testimony to the increasing demand for 
Drop Forged Steel Valves and Fittings for high tem- 
perature and pressure service. Since our facilities 
are now practically double we are equipped to ade- 
quately meet your requirements promptly from stock. 


The new machine shop completely The new warehouse has a complete 
equipped with modern machinery. stock for immediate dispatch. 











HENRY VOGT MACHINE Co. 


(Incorporated) 


LOUISVILLE, HY. 
New York Chicago Cleveland Dallas Philadelphia 


Manufacturers: of OIL REFINERY EQUIPMENT, DROP FORGED STEEL VALVES AND FITTINGS, WATER TUBE AND 
HORIZONTAL RETURN TUBULAR BOILERS, ICE MAKING AND REFRIGERATING MACHINERY. 
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When the Final Session Comes-- 
and You Want the Order-- 











ORTIFY yourself with selling facts that 
your competitors do not have, and cannot 
use. Give yourself the advantage of selling a 
product with an extra margin of superiorities. 
When the others have made the most of what 
they have—be the one who still has trumps to 











play! 
pines tit sh That’s the most important factor in selling 
‘ Pillow Block. p Dodge-Timken Bearings. When the final ses- 





sion comes—and you want the order—Dodge- 


Timkens have got the stuff that stands up under 
fire. 





Dodge-Timkens are products which embody 
the latest and greatest developments of these 
two leading industrials. These complete, fac- 
tory-adjusted units are made in over two hun- 
dred types and sizes. There is a Dodge-Timken 
for every industrial need. The constant growth 














of their popularity—their ability to prove their 
Dodge -Timken ee : 
“S.1” Self-Aligning worth under all tests and conditions—makes 
" ___ Pillow Block. them one of your most profitable lines. 
p on-Exp r 





The positive, proved facts of Dodge-Timken 
advantages triumph over idle claims and glossy 
words. They get the order. 





Swing to Dodge-Timkens with your customers. 
It cuts their costs—and increases your profits! 


DODGE MANUFACTURING CORPORATION, Mishawaka, Ind. 
Factories at MISHAW AKA, IND., and ONEIDA, N. Y. 











Dodge-Timken 
Hanger Bearing. 





a 








‘There’s a Dodge -Timken for Every Industrial ‘Need 
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HOLLOW CENTER 
PACKING 


A resilient metal packing, made from absolutely anti- 
frictional metal, so soft, that it will not scratch a 14K 
Gold Watch Case. It is built upon the principle of the 
oval hollow center which has made OVALHOLE fibrous 
packings so successful and its patented construction 
creates a resiliency which cannot otherwise be obtained 
in a soft metal packing. 


Combining the wearing qualities of a frictionless bear- 
ing metal with the pliability and easy handling qualities 
of soft fibrous material, Ovalhole POWER METALLIC 
reaches the highest point of usefulness and efficiency 
in the modern power plant. It will withstand all stuff- 
ing-box temperatures up to 700° F. at point of genera- 
tion and will remain pliable at 40° below zero. It is 
recommended for steam, air, gas, water, ammonia, 
chemical and acid solutions. It can be used with 
success on reciprocating rods and plungers in per- 

fect condition and on centrifugal or rotating rods 

and shafts even when worn. 


Write for the Ovalhole Metallic Packing 
circular. 


THE HOLLOW CENTER 
PACKING CO. 
CLEVELAND, OHIO. 
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This is the popular 
Walden-W orcester 
MILLWRIGHT 
Set No. 69. 













A wonderfully 
complete assort- 
ment of socketsand 
handles in a rug- 
ged steel box. 
Complete, $54.00. 


A Set of Socket Wrenches is an Essential 
in Every Industrial Plant 





HE growing use of the 





socket wrench in industrial 
plants is due to two main rea- 
sons: 1—Speed, 2—Safety. 


The socket completely encloses 
the nut or bolt head, not only 
preventing marring of edges but 
also danger of wrench slipping. 
This gives a confidence to the 
worker that permits faster work 
while the very design of the 








alld 


a 


7. 


. The 


5. It is 


are easier to handle—save 
time. 


The socket completely encloses 
the nut—therefore does not mar 
its edges. 

It cannot slip—therefore is safer. 
Because it is safer, the workman 
is faster on the job. 

possible to obtain greater 
leverage with stock wrenches. 
The range of work is greater— 
can reach hard-to-get-at places. 
Sockets can be used with power. 














STEVENS WALDEN, Inc., 





Industrial Division, 


LEFT— 

Light wrenches 
are used in as- 
sembling. Note 
how the swivel 
handle _ clears 
the mechanism. 


RIGHT— 

A typical ex- 
ample of the 
use of No. 4300 
type _ heavy 
duty T wrench 
tn use on steam 
turbine work, 


socket wrench is built for speed. 
Walden-Worcester Wrenches for 
industrial use are strong, tough, 
well designed and finished to re- 
sist wear. They can be pur- 
chased separately or in well se- 
lected sets. 


Our new catalog, “Speeding Up 
Assembly and Maintenance,” il- 


lustrates the complete line. Write 
for a copy. 


WORCESTER, MASS. 
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LEIMAN BROS. 
AIR PUMPS 


Used on All Worthwhile 
automatic machines, 
oil burners, 
and gas 
appliances. 











Rotation 


Counter- 
Clockwise 
Scooping up 
the Air 
LEIMAN BROS. The winest in — value is —s ane PRESSURE 
PATENTED these mac nes and our repu ation o 
man Smee ines =e 
AIR PUMPS we know WHAT THEY'LL Do! AIR MOTOR 
DO YOU? 


Get the free information 


LEIMAN BROS. INC. 23(PE) Walker St. NEW YORK 


Makers of good machinery for 40 years 
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VERY day modern industry becomes more 
exacting in its demands for efficiency of 
operation. To maintain production at its maxi- 
mum, it is highly important that no unneces- 
sary time be given to the relacing of belts. 


The Clipper No. 6 Speed Lacer is the latest 
marvel of efficiency in belt lacing. 


It laces both ends of belts from one to six 
inches in width in 90 seconds! It applies 
a pressure of 37,500 Ibs. with such velvet 
smoothness that the Clipper Hooks are em- 
bedded flush with the belt surface, without 
damage to the belt fibres. It produces a joint 
far more lasting than that achieved by any 
other type of lacer. 


Yet this amazing machine weighs only 56% 
Ibs. and is operated by just one mon. 


Whatever your shop requirements, there's a Clipper 
Lacer to meet them efficiently—lacing the smallest 
Fe Tar iW of belts up to the heavier and wider ones. And the 
@_ 9!’ ic use of Clipper Pins and Clipper Hooks ensures a 
berfect, lasting joint. 


Clipper Belt Lacer Company 


GRAND RAPIDS MICHIGAN 


SS 


Serr 


wv 
PRICE $75.00. 


(in United States of America) 
Furnished with stand at an additional cost 
For complete demonstration 
communicate with your nearest 
Clipper dealer or with the Clip- 
per Belt Lacer Company direct. 
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OUR BUSINESS is like a highly-complicated 

machine. It is made up of hundreds of 
parts of which the brush business is one. 
Only part of your time can be spent selling 
brushes. Why add to your complications by 
unnecessary duplication of items? Why not 
simplify your brush business by concen- 
trating on the time-proved line of Osborn 
Brushes? There’s a correct Osborn 
Brush for every requirement. Every 
brush in the complete line is accu- 
rately built of the correct ma- 
terials. The Osborn sales policy 
protects you. Osborn adver- 
tising in leading publications 
goes direct to your trade. 






























"Osborn { Dval Varnish Bry 
“No, 1927 | 
Made in five sizes. 


‘ 
t 


Osborn Wall Brush No. 435 
Made in five izes. 
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q 
N OSBORN representative will gladly explain how 
you can simplify your brush selling, increase your 


brush business and make worth-while profits by making 
Osborn Brushes the backbone of your brush business. 


>N THE OSBORN MANUFACTURING LOMPANY 


INCORPORATED 


5401 HAMILTON AVE. -+ CLEVELAND, OHIO, U.S.A. 
Sales Branches: NEW YORK - DETROIT - CHICAGO - SAN FRANCISCO + LOS ANGELES 
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- “Takes Wings 


Half a century before the birth of the 
airplane industry at Kitty Hawk, experience 
was preparing Whitman & Barnes to be- 
come tool makers for the aviation industry. 


Today, this company is providing builders 
of airplane motors with drills and reamers 
that enable them to speed up production 
without sacrifice of accuracy and fineness 
of manufacture. 


After 78 years devoted to making cutting 
tools, Whitman & Barnes are geared 
to modern tempo—stepping stride for 
stride with the fastest-moving industry 
in the world. 


WHITMAN & BARNES 


DETROIT, MICH. 


Canadian factory : Canadian - Detroit Twist Drill Company, Ltd., Walkerville, Ont. 


TOOL MAKERS FOR 78 YEARS 
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“TOLEDO” 3-WAYS LEAD 


“TOLEDO” 3-Ways—compact—lightest in weight—easiest to operate 

are by far the most popular 3-Way tools on the market today. Your cus- 

tomer will be pleased with them and surprised at the results they will give. 
Are you aware of the special offer “TOLEDO” is extending to its dis- 


tributors on these splendid 3-Way tools? If not. it will be to your 
advantage to write. 


THE TOLEDO PIPE THREADING MACH. CO. TOLEDO 
NEW YORK OFFICE, 72 LAFAYETTE ST. 








“GENUINE DETROIT” 
Grease Cups 


Genuine Detroit Grease Cups are supplied in pressed 
steel, pressed brass and cast brass, in a large variety of 
sizes and threads. 


They are strong, durable, well designed and nicely 
finished. 


They are carefully manufactured of high grade metal 
and each cup is thoroughly inspected before shipment. 


Full information gladly furnished upon request. Write 
for catalog and prices. 





DETROIT LUBRICATOR (OMPANY 
DETROIT, MICHIGAN 
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Factory and Ind Teeele 


Management 
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HELPING YOU SELL ARYLAND MET. 


by advertising in 
FACTORY and INDUSTRIAL MANAGEMENT 
























































Alemite Corporation ; 
American Blower Corporation 
American Pulley Company, The 


American Well Works, The 
Anchor Post Fence Company 
Appleton & Company, D. 
Appleton Electric Company 
Armstrong Bros. Tool Co. 
Baker-Raulang Company 
Barber-Greene Company 
Barrett Cravens Company 
Bassick Company, The 

Bond Foundry & Machine Co. 
Bristol Company, The 

Buffalo Forge Company 
Bunting Brass & Bronze Co. 
Chisholm-Moore Hoist Company 
Cleveland Worm & Gear Co. 
Crane Company 
Cutler-Hammer, Inc. 

Davis Regulator Company, G. 
Dayton Rubber Mfg. Company 
Dayton Safety Ladder Company 
Divine Brothers 

Fabreeka Belting Company 
Fairbanks, Morse & Company 
Falk Corporation 

Faultless Caster Company 
Foley Saw Tool Company 

Gears & Forgings, Inc. 
Grinnell Company 

Homestead Valve Mfg. Co. 
Houghton Company, E. F. 
Howe Chain Company 

Hyatt Roller Bearing Company 
Independent Pneumatic Tool Co. 
Jeffrey Mfg. Company, The 
Jenkins Brothers 
Johns-Manville Corporation 
Johnson Bronze Company 
Kester Solder Co. 
Lewis-Shepard Company 
Lincoln Elec. Co. 
Link-Belt Company 
Lupton’s Sons Company, 
Medart Company, The 
Mercury Mfg. Company 


David 


S 





J fo} 
IN ECECTRIC MES 


American Steam Pump Company 





















Modine Mfg. Company 
Milburn Company, Alexander 
Morse Chain Company 

New Departure Mfg. Company 
Norma-Hoffmann Bearings Corp. 


Norton Company 


Nutting Truck Company 
Oakite Products, Inc. 

Ohio Valley Pulley Works 
Osborn Mfg. Company, The 
Parker-Kalon Corporation 


Porter Company, H. 
Powell Pressed Steel 


Quincy Compressor Company 
Reading Chain & Block Co. 
Reeves Pulley Company 
Reliance Electric Eng. Co. 
Republic Flow Meters Company 
Republic Rubber Company 
Richards-Wilcox Mfg. Company 
Robbins & Myers, Inc. 
Rockwood Mfg. Company, The 


Sarco Company, Inc. 


Service Caster & Truck Co. 
S.K.F. Industries, Inc. 
Skinner Bros. Mfg. Company 


Spraco, Inc. 


Standard Pressed Steel Co. 
Stephens-Adamson Mfg. Co. 
Stockham Pipe & Fittings Co. 


Swartwout Company, 


Timken Roller Bearing Co., The 
Van Dorn Electric Tool Co. 


Veeder-Root, Inc. 


Vortex Mfg. Company, The 
Webster & Weller Mfg. 


The 


Whitman-Barnes, Inc. 
Witt Cornice Company, The 
Yale & Towne Mfg. Company 


K. 
Company 


The 


Companies, 





PaxTERNATIONSS 


Factory and Jadustrial 


Advertising in Factory 
and Industrial Manage- 
ment goes straight to 
“supers” responsible 
for plant and produc- 
tion management in the 
larger and more progres- 


sive plants of all 





industries. 


Management 


A McGraw-Hill Publication, Chicago 


Thorough ECONOMICAL Coverage of the Larger and 
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wus HELPING YOU SELL 


| CAN|T by advertising in 
‘etaton! ( MASTE! INDUSTRIAL ENGINEERING 


Steeltulpes 


















Aetna Ball Bearing Company Graton & Knight Company 


Ahlberg Bearing Company Houghton Company, E. F. 
(Geye)!2 Ajax Flexible Coupling Co. Hyatt Roller Bearing Co. 
ER HE\ Alemite Corporation Jeffrey Mfg. Company, The 
Alexander Bros., Inc. Johns-Manville Corporation 
Allis-Chalmers Mfg. Company Johnson Bronze Company 
iT of American Blower Corporation Jones Foundry & Machine Co., 
ER American Pulley Company W. A. 


4 American Steel & Wire Co. Kester Solder Company 

ae af Appleton Electric Company Link-Belt Company 

SpRucou = Baldwin Chain & Mfg. Co. Medart Company, The 
LLEYS Benjamin Electric Company Merritt Products Company 


Black & Decker Company, The Modine Mfg. Company 
































aay i Buffalo Forge Company Monarch Metal Company 
2 lat A . Clements Mfg. Company Moore & White Company, The 
(hi (4) fe (y {Le Cleveland Worm & Gear Co. Morse Chain Company 
eae ESTABL Cling Surface Company New Departure Mfg. Company 

Cutler-Hammer, Inc. New Jersey Zinc Company, The 
Dayton Rubber Mfg. Company, The Norma-Hoffmann Bearings Corp. 
Dixon Crucible Company, Jos. Nutting Truck Company 
Dodge Mfg. Corporation Ohio Valley Pulley Works 
Earle Gear & Machine Co. Palmer-Bee Company 
Electric Blower Company Philadelphia Gear Works 
Erie Malleable Iron Works Poole Engineering & Machine Com- 
Fabreeka Belting Company pany 
Fafnir Bearing Company Quincy Compressor Company 
Fairbanks, Morse & Company Reeves Pulley Company 
Falk Corporation Republic Rubber Company 
Foley Mfg. Company Rockwood Mfg. Company 
Foote Bros. Gear & Machine Co. Royersford Fndry. & Machine Co. 
Gears & Forgings, Inc. Schieren Company, Chas. A. 
Gilmer Company, L. H. S. K. F. Industries, Inc. 
Grant Gear Works Spraco, Inc. 











Sturtevant Company, B. F. 
Timken Roller Bearing Co., The 
Webster Mfg. Company, The 
Whitney Mfg. Company 

Wood’s Sons Company, T. B. 
Worthington Pump & Machinery 
Corporation 















Industrial Engineering 
reaches men in all manu- 
facturing industries who M : OLLER-S} 
are responsible for = 
selecting new mechani- 
cal and electrical equip- 


ment and materials 


INDUSTRIAL 
ENGINEERING 


A McGraw-Hill Publication, Chicago 


etc., for maintaining 
plant buildings. 


More Progressive Plants in All Manufacturing Industries 
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A MARK WITH A MEANING for BUYER aud DEALER 


Back of every Jenkins Valve . . . symbolic of quality born of craftsman- 
ship . . . is the Jenkins “Diamond” Trade Mark. It is a mark with a 
meaning for both buyer and dealer: For the buyer, valve satisfaction, 
for the dealer, stability of valve business. 


For 66 years architects, engineers, contractors, purchasing agents, super- 
intendents, managers and owners have accepted Jenkins Valves as the 


standard of valve value. And to these men . . . the dealer’s potential 
valve customers . . . Jenkins representatives and advertising today carry 
the message of valve economy based on valve quality. Jenkins Bros., 
New York, Boston, Philadelphia, Chicago . . . . . Jenkins Bros., Ltd., 


Montreal, London. 


Jenkins 


VALVES 
Since 1864 









MILL 


SUPPLIES 


With Which Is Consolidated INDUSTRIAL DISTRIBUTOR AND SALESMAN 
FOUNDED IN 1910 BY ELMER CRAWFORD 
And Combined With Mill Supply Salesman, Founded by Ernest H. Smith 
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How I Sell the 
BIG BUYERS 


“ OU can’t do anything for us. We are a big, 


national organization and do our buying direct 
from the manufacturer.” 

How many times have all of us mill-supply salesmen 
heard those fatal words? How many times has an in- 
terview opened and closed with a statement such as this 
from the buyer? But worse yet, how frequently does 
the salesman fold up his brief case, put on his hat, and 
leave the plant with an ultimatum that he is never going 
to call on that particular prospect again because it is a 
mere waste of time? 

Salesmen shouldn’t become discour- 
aged so easily. What if you don’t get to 
first base on the first call, on the second, 
third, or even fourth. Keep plugging 
away and sooner or later you are likely 
to be rewarded with some business. 

You simply have to be persistent in 
selling industrial supplies and equipment 
—especially when you are trying to sell 
the big fellows. 

If you keep hammering away at the 
big buyer with regular calls, he eventu- 
ally will tire of repeating his monotonous 
formula. Sooner or later he is apt to 
shoot a question at you bristling with 
technicalities. That will give you the 
opening you are looking for. Here will 


be an opportunity to get your prospects 
to have confidence in you. 

If you can answer your prospect’s 
questions intelligently, and give him the 








David T. Probert 


By Davin T. PRoBerT 


Salesman, George A. Meyers and Company 
Patterson, New Jersey 


information he desires, you have taken a long stride in 
the right direction, even though the initial order may 
still be far away. ; 

I make it a point to be prepared for situations of this 
kind by gathering together and carrying with me every 
available bit of data, both technical and otherwise, 
pertaining to the lines we 
carry. 

This may seem like a big 
job considering the large 
number of lines handled, 
yet it is an undertaking not 
only profitable but neces- 
sary in building new busi- 
ness, especially in the larg- 
er plants. Of course, sup- 
plementing this maze of 
pamphlets, circulars and 
other necessary data, I car- 
ry a complete up-to-date 
price list. I go over my 
entire outfit each month 
and thoroughly revise it. I 
study its contents until a 
good portion of it is mem- 
orized, so that I will be able 
to answer a prospect quick- 
ly and this generally makes 
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I collect and carry with 
me every bit of available 
data, both technical and 
otherwise, pertaining to 
the lines we carry. 






a good impression on him. 


It always pays to be frank 
and honest. If for any rea- 
son you do not know the 
answer to question 
asked, it is best to admit it. 
In such instances, if it is im- 
portant enough, I offer the 
services of a factory repre- 
sentative and then see to it 
that the factory man is put 
on the job immediately. 

Service, of course, is one 
of the biggest things any dis- 
tributor has to sell. There 
is no argument but what the 
distributor can give consumers better service than the 
manufacturer, other things being equal. And we, as 
salesmen must do everything we can to make sure that 
our customers do get that better service we talk about. 
[t never pays to misrepresent your house. If you do 
not have a particular item in stock, say so. Do not 
accept an order for delivery at a specified time, unless 
you are reasonably certain that you can the 
schedule. 


some 








meet 


Whenever you misrepresent your house or the serv- 
ices it is prepared to render, you have helped sell the 
idea of buying direct. Misrepresentation of facts is one 
of the best ways I know of to break down a man’s con- 
fidence and without confidence your chances of getting 
business are mighty slim. 

Being frank and honest with prospects and keeping 
after their business persistently and intelligently always 
pays. I called on a large foundry, having 32 plants scat- 
tered over the country, once every two weeks for three 
vears and in all that time did not get an order. One day 
[ had cause to see the superintendent about a matter 
which did not pertain to our line of business. As usual 
[ gave him my card and he asked me if I did not get 
discouraged continually calling and getting no business. 
I replied that I was waiting for the time when a change 
in personnel or policy might give me a chance and in 
the meantime I was getting good business elsewhere. 
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Although it ts sometimes hard 
to convince buyers of large in- 
dustrial plants of the advan- 
tages of buying from the. local 
distributor, persistence, plus real 
service will build up confidence 
which will eventually win them 
as steady customers 


He then asked me to recite my story again, which I did, 
emphasizing the advantages in having a warehouse, such 
as the local distributor maintains, so close at hand. He 
said that he would give me a trial. 

The next week I was called to the plant. When I got 
there all steamed up, expecting an order, I was asked 
if I could dispose of some obsolete drills that the com- 
pany had on hand. I said I could and did, but got no 
order. The next week, however, I was given an order 
for some special steel to be cut. This was the beginning 
of our business with this company—the first order in 
three years of persistent calling. At present this com- 
pany is one of our finest customers. 

On another occasion I had a similar experience of 
camping on the job. I had been calling on a large 
quarry for two years without results. Finally one day 
the company began construction of a new quarry to 
cost $1,000,000. The construction work was being done 
by a Chicago contractor, thus making it doubly difficult 
for me to do a selling job. 

One afternoon while calling on one of the engineers 
on this job, the owner 
happened along and lost 
his watch, which he val- 
ued very highly, in the 
river. There was no 
diving equipment avail- 
able so the owner offered 
a $50 reward for its re- 
covery. However, it was 
late in November and 
volunteers were lacking. 

I was not interested in 
the $50 especially, but I 
was interested in making 
the acquaintance of the 
owner. It so happened 
that I had been swim- 
ming near this particular locality a number of times 
during the summer, so I offered my services. They 
were accepted and I immediately prepared myself for 
the aquatic activity. 

For three hours, off and on, I swam around in that 
chilling water. To add to my comfort, I found that 
the sewer from a 
neighboring town 
entered the river 
at the point where 








the watch was 
lost. My efforts 
were all in vain 


for I was unable® 
to find the watch. 
I came out of the 
water half frozen 


A major portion of 
my time is spent 
with the men in the 
field or shop who 
are using or install- 
ing the equipment I 
sell. One should 
never cverlook an 
opportunity to make 
a demonstration to 
these men. 
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and smelling like anything but roses, 
only to find that the owner, whose ac- 
quaintance I had hoped to make, had 
gone home. 

However, being “left out in the 
cold” did not discourage me and I con- 
tinued to call on my prospect. I learned, 
afterwards, that the watch was recov- 
ered six weeks later by a workman 
using an asphalt rake. I did not see 
the owner again until one day, while 
calling at the job, he appeared on the 
scene and, for no apparent reason, in- 
troduced himself to me. To make sure 
that he had not forgotten me, I asked 
him if the watch was working all right. 
He replied that it had not 
run properly since he 
dropped it in the river, and 
that he could not find any- 
one who could fix it suc- 
cessfully. I assured him 
that I could get it repaired 
and took it away with me. 
I secured a bid of $75 for 
fixing it, to which the own- 
er agreed. 

At the appointed time, I 
returned with the repaired 
watch, but much to my 
chagrin, when I went to 
turn it over to the owner 
it had stopped. However, 
it was found that a little 
winding overcame my em- 
barrassment and the owner 
seemed well pleased. He 
told me that he would give it a trial and let me know 
how it worked. 

A little later I was called back and told that I was 
the first salesman they had met who would go out of 
his way to dive into a sewer system for a prospect, 
and with that I was given my first order. This little 
event paved the way to some very fine business and 
climaxed not only 
my 2 years of ef- 
fort, but 15 years 


of work on the 
part of my firm 
to get this ac- 
count. 


Government in- 
stitutions, if prop- 
erly handled, are 


“Big buyers’’ ap- 
preciate the interest 
shown by a sales- 
man who does not 
hesitate to get his 
hands and face 
smeared up with 
grease in order that 
he may better find 
out just what is 
wanted and thus 
avoid errors and 
loss of time. 
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It was at this point that I spent three 
hours in chilling water, searching for 
a prospect’s watch which had been lost 

overboard. 





















A chance to demonstrate the lowly shovel 
to the man in the coal yards should not 
be overlooked even on a cold winter day. 


also a profitable source of business. 
Most salesmen pass them by because 
of the amount of red tape you must 
go through to make a sale and also 
because of the keen competition bid- 
ding for the business. I called on a 
large military institution for a year 
without landing an order. However, 
one day, while calling, I noticed some 
plans and asked if the steel specified 
had been ordered. It so happened 
that, through an oversight, it had not 
and was needed at once. I reminded them of how long 
it would take to get the steel from the factory and 
pointed out that if I had the order I could deliver it 
the same day, as it was then early in the morning. | 
was given an order for 25 tons of steel and delivered 
it as agreed. The engineer was well pleased and in- 
troduced me to a number of authorities in charge of 
different divisions of the institution. As a result, we 
have since enjoyed a fine business from this institution. 

These instances are cited merely to show that it pays 
never to give up even in the most discouraging situa- 
tions. As a matter of fact, the business prospects in 
many large industrial plants are discouraging until you 
have forged your personality into the organizations of 
those plants. You must prove to the consumer that you 
are Gependable and have his interests at heart. It is 
usually a slow, but worthwhile job. 

A good portion of my time is spent out on the jobs 
and in the plants of my customers. I never hesitate 
to investigate a situation at the buyer’s suggestion, so 
that I may more completely inform him. Buyers are 
keenly interested in the fact that I am always willing 
to get myself tangled up in a half-dozen belts in order 
to find out better just what is wanted and thus avoid 
errors and unnecessary loss of time. This sort of serv- 
ice helps win a prospect’s confidence, and the winning 
of confidence, after all, is the biggest job to be done 
in changing a likely prospect into a steady customer. 
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“We are thoroughly con- 

vinced that distribution of 

industrial paint through 

mill supply distributors 1s 

economically sound for the 

manufacturer, distributor, 
and consumer’’ 








ILL SUPPLY DISTRIBUTORS are in a 
M unique position to solicit paint business from 

industrial plants, which regularly patronize 
them for miscellaneous supplies and equipment. Our 
salesmen are in daily touch with maintenance men and 
plant superintendents, and therefore, they can be first to 
learn when industrial painting programs are planned. 
This frequently gives our men the first chance to secure 
the order. 

The confidence which our customers have held in us 
over a period of 56 years, has carried into our sales of 
paint. In discussing the sales of a large order with a 
customer recently, after he had used the paint and had 
found it satisfactory, he explained that although he 
knew we had handled paint for only one year, he was 
willing to consider us first on the paint purchase, 
because he knew we understood the problems in his 
plant and would do our best to pro- 
vide exactly what he needed at the 
most reasonable price. 

We find that paint works in well 
with the general line of mill supplies 
which we carry. It fills a demand 
which is constant. Industrial paint- 
ing should be undertaken at regular 
intervals. Many plants provide for 
painting a portion of their plant 
every year and inasmuch as we try to 
furnish complete maintenance service 
with supplies for every maintenance 
requirement, it is logical that we main- 
tain a stock of industrial paints. 

The addition of a paint line really 
completed our service facilities. The 
paint which we sell is used for main- 
tenance purposes exclusively. We do 
not try to sell paint for use in manu- 
facturing finished products. The best 
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Wendell H. Clark 


Boosting 
by Selling 


By 
WENDELL H. CLARK 


Vice-President, Samuel Harris and 
Company, Chicago 


field for the sale of paint by mill supply houses we be- 
lieve, is in the type of paint which is used for factory 
interiors or exteriors and warehouses. 

To teach our salesmen how to sell paint, we enabled 
them to study merchandising problems involved in 
marketing paint. We secured our information from 
general sources, supplemented with data provided by 
the paint manufacturer we represent. The market for 
paint is highly specialized. Competitive houses range 
from local hardware stores to direct-selling paint manu- 
facturers. Yet we have been able to compete satisfac- 
torily because we have a thorough understanding of 
application and wearing qualities of different kinds of 
paint under conditions of service varying from deter- 
iorating effects of vapors, acid, fumes, and dust, and 
have been able to demonstrate the economy of pur- 
chasing paint upon the plan which we recommend. Our 
salesmen are also qualified to speak from actual exper- 
ience. We recently tested their ability by having them 
paint the basement of 
our own building with 
our line of paint. 

The manufacturer 
whom we represent, 
provides a representa- 
tive who spends one 
week out of the 
month with our sales- 
men. He also talks at 
sales meetings, taking 
up special problems 
which our men bring 
up for discussion. At 
times he works alone, 
digging up new pros- 
pects, working on old 
prospects who require 
special sales effort be- 
yond the ability of 
our own salesmen, 
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PROFITS 


Industrial 
Paints 


and closing important projects. 

Every paint job is different 
Painting a factory warehouse 
involves different problems from 
those found in a laundry where 
atmospheric moisture com pli- 
cates the problem. In many 
cases the value of paint in re- 
fHlecting sufficient illumination is 
a very important consideration 
and the salesman must be able 
to answer questions relating to 
problems of this kind. For this 
reason it is necessary to have 
the cooperation of a manufac- 
turer’s salesman. His advice 
and invaluable 
confronted with 
new problems which require his 
cooperation. 


consultation 1s 
when we are 


Customers coming to the city 


desk frequently provide leads 
for our regular salesmen. <A 


customer will frequently mention 

paint to our city desk men when purchasing supplies at 
a store counter. Our city desk men cooperate by writ- 
ing down the names of these prospects with the infor- 
mation provided on prospect cards, which are turned 
over to our regular salesmen. These leads are care- 
fully followed up and frequently result in sales which 
would not otherwise have been secured. 

We now have one salesman who devotes all his time 
to the sale of paint. He works our entire territory by 
himself, and co-operates with our regular salesmen. 
Yet, it is not necessary for a distributor to employ a 
special man for paint sales. Regular salesmen can sell 
paint along with other lines. 

When we entered the paint field we made an an- 
nouncement to our customer which was followed up by 
our regular salesmen as they covered the territory as- 
signed to them. They pointed out the advantages of 
purchasing paint from us and left circulars describing 
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BEFORE PAINTING 





AFTER PAINTING 


One of our men sold the 
Ralco Manufacturing Com- 
pany on the idea of paint- 
ing the interior of its plant, 
pointing out what a differ- 
ence it would make in the 
lighting of the plant. Note 
the contrast before and 
after painting. 


the paint which we sell. 
Whenever possible, they 
secured information about 
the customers’ plans for 
painting. If they were ad- 
vised tnat painting would 
be taken up at a specified 
date later in the year, they 
made a note of the fact in 
our follow-up file. 
At the time suggested, they 
renewed their effort and in 
many cases got the order. 

Chicago factories have shown a seasonal demand for 
paint extending through a period from March to No- 
vember. Their average orders have been from $125 to 
over $6,000. During the year 1929 we sold 20,400 gal- 
lons of paint. This is our first year in the paint busi- 
and that sales volume does not include repeat 
orders from consumers sold direct by the manufacturer 


sales 


ness 


‘before we contracted to distribute the product. 


N order to do a satisfactory paint distributing job, it 
I is absolutely necessary to handle the line of a manu- 
facturer whose sales policy is fair to the distributor. 
We handle paint on an exclusive basis with complete 
cooperation from the factory. If we are to risk the 
entire expense of sales effort, stock, and cataloging the 
line, it is only fair that the manufacturer should pro- 
vide a sales policy which will not demoralize the sales 
efforts to be made by us. (Continued on page 96) 








Selling the 


DISTRIBUTOR 1 
INDUST 


HALL a distributor adver- 
tise? If so, how far shall 


he go in his efforts? These 
are questions, of course, which 
every individual distributor of in- 
dustrial supplies and equipment 
must answer for himself. How- 
ever, most of us will agree that 
it is just as essential for distrib- 
utors to employ up-to-date adver- 
tising and promotional methods as 
it is for manufacturers. Most of 
us probably will agree further that 
distributors, take the industry as 
a whole, have not kept step with 
advanced advertising and promo- 
tional methods. 

Of course, it is true that the 
same publicity methods available 
to manufacturers having national 
distribution, would not be practical 
from the individual distributor’s 
standpoint. There would be too 





Keeping the consumer advised 
that quick deliveries are avail- 
able at all times. 


By A. E. PAXTON 


Editor, MILL SUPPLIES 


What the McLeod 

Companies are doing 

to keep the industrial 

consumer advised as 

to why he should buy 
of distributors 


se 
wer a aor bos 
ne? Ms Sy co 
es 
eee ont a 





Pointing out the convenience of 
buying all supplies from one 
dependable source. 


much waste cir- tanburg Mill 





diversified stocks which are 
always maintained. 


utors to carry out effective sales 
promotional campaigns is direct- 
by-mail. 

While it is probably a fact that 
too few distributors are sponsor- 
ing a definite well-planned cam- 
paign to keep their names and 
services before prospective cus- 
tomers, there are distributors who 
are doing real jobs. 

One outstanding example is that 
of the McLeod Companies—the 
Odell Mill Supply Company, 
Greensboro, North Carolina, Spar- 


Supply Company, Spartanburg, South 


culation to per- Carolina, Greenville Textile Supply Company, Green- 
mit magazine ville, South Carolina, and Atlanta Textile Supply Com- 
advertising and pany, Atlanta, Georgia. 


the same _ holds 


Each month an attractively gotten up, well-written 


true even with promotional bulletin is sent to each industrial consumer 
local ne wspa-_ in the territories covered by these organizations, between 
pers. 5,000 and 6,000 in all. The bulletins are two-colored 

The most jobs and are prepared by men trained in advertising. 
practical way, Each bulletin has a definite message, telling consumers 
then, for distrib- why they should buy of them (Continued on page 98) 
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y working with 
our vendors in staging contests 
when their merchandise 1s mov- 
ing slowly, utilizing their adver- 
tising helps, placing early orders 
for their new products, antictpat- 
ing our needs with bona-fide 
orders and avotding cancellations : 
by consulting our stock records, 
we have been able to increase 


our business steadily’’ 





we 


(CO-OPERATION 


OOPERATION has been de- 
C fined by some cynic as getting 

the other fellow to do what 
will help me. This seems a rather 
cold-blooded interpretation, but I do 
believe that cooperation is simply a 
polite term for reciprocity, and rightly 
so, for business relations, like any 
human relations, are dependent upon healthy coopera- 
tion, which is nothing short of a give and take proposi- 
tion. 

When we receive a shipment of slightly damaged 
stock, the manufacturer usually makes an adjustment 
with us, and we are able to sell the goods at an attrac- 
tive price. As such a supply is always limited, we can 
only offer this opportunity to a few of our customers. 
Naturally, we select those customers who have coop- 
erated with us to the extent of respecting our delivery 
schedules, discounting their bills before the tenth of 
the month, asking for no unreasonable favors, and giv- 
ing us a considerable share of their business. This is 
the type of customer which we want to develop exhaus- 
tively, and he is entitled to share with us in these con- 
cessions. When we have samples to dispose of, or 
close-out specials, we again turn to those accounts 
whose cooperation we appreciate. 

In this respect, the manufacturer is very much like 
the distributor. It is only natural that he should favor 
the customers who cooperate with him most whole- 
heartedly. Therefore, from a rather selfish point of 
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That Means More 
Business To Us 


By A. G. RUDDELL 


President, Central Rubber and Supply Company, 
Indianapolis 


view, perhaps, we have found that it pays to cooperate 
with our sources of supply to the fullest extent. 

When we have pushed certain lines and given the 
manufacturers our earnest support, they have taken an 
interest in our problems to the extent that our sales on 
their lines have increased considerably. The only diffi- 
culty is that with thousands of items, there is always 
a tendency to play favorites. 

It is always interesting to me to study and compare 
sales. One salesman will get more volume on batteries, 
drills, and reamers than on all his other sales. Another 
man will sell lamps, automobile jacks, and tools to the 
apparent exclusion of all other items. Naturally, even 
a good salesman cannot become a specialist in every line, 
so he unconsciously concentrates his efforts on lines he 
knows, likes to sell and which afford a good profit. 

We have found that one (Continued on page 100) 
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Creating Sales wit 


ITH the introduction of anti-friction bearings, 

came the opportunity for doing creative selling 

in the mechanical power-transmission field. For 
prior to the introduction of anti-friction bearings, selling 
transmission equipment consisted largely of being in a 
position to offer a large and varied stock of products. 
Little opportunity to do a real creative job presented 
itself. If a customer had a line shaft running with the 
equipment in good shape, the chances of selling him 
any transmission items were mighty slim unless, of 
course, the speed of his line shaft was changed or new 
belt-driven machines were installed. 

However, since the development of ball and roller 
bearings, the situation has changed. Now, distribu- 
tors’ salesmen can do 
creative selling on | 
transmission e q ui p- | 
ment. There are 
cases, for instance, 
where whole lines of | 
babbitt bearings have 
been replaced by anti- 
friction bearings, as a 
result of a creative 
selling job. 

The installation of 
one roller bearing 
loose pulley in a 
woodworking plant, 
for example, so 
pleased a customer of | 
ours that he replaced | 
every loose pulley in | 
the plant with this | 
new type. In another 
instance, a chemical 
plant purchased t wo 
roller bearing pillow 
for trial pur- 
The results were so satisfactory that they are 
replacing every babbitted pillow block in the plant with 
the new type. 








Andrew G. Carey 


blocks 
poses. 


In the early days of anti-friction bearings one was 
forced to sell them on the basis of power saved, be- 
cause of the higher efficiency of ball or roller bearings 
as against babbitt bearings. Elaborate charts and tests 
were often arranged to indicate to the customer ex- 
actly what saving the new bearing would make over the 
old. 

The man on the 
streets today is familiar with the ball or roller bear- 
ing because manufacturers have hammered home their 
advantages to the consumer. 


This situation no longer exists. 


They have conducted 
enormous advertising campaigns in national magazines 
In almost every trade journal is shown some device on 
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By ANDREW G. CAREY 


Sales Manager, Carey Machinery and Supply Company, 
Baltimore, Maryland 


which anti-friction bearings have been applied. The 
customer, therefore, is well aware of the fact that anti- 
friction bearings save power, and so in selling them 
today it is rarely that the customer ever asks for any 
definite information on that point. 

These advantages of anti-friction bearings, however, 
are being stressed more and more by sales- 
men today: Shut-downs are less frequent 
when anti-friction bearings are used; lubri- 
cant costs are cut down; and the undesirable 
feature of lubricant dripping on the product 
in the machine beneath the line shaft which 
so often is the case when other types 
of bearings are used is done away with. 

The distributor, in my opinion, is most em- 
phatically in a stronger position today than he 
was 10 years ago so far as the transmission 
field is concerned, direct drive notwithstand- 
ing, because he has at his disposal an article 
with which he can create sales. This fact to 
a house with any kind of a sales organization 
is very important. 
| Next in importance to having something 
with which to create sales, is to be in a posi- 
tion to give your customer a service which is 
comparable to the sales activity conducted. 
When a customer wants a pulley, he usually 
wants it in a hurry. This means that the 
distributor must carry a very large and com- 
prehensive pulley stock if he hopes to get the 
business. This is also true with other power- 
transmission items such as hangers, bearings, couplings, 
and the like. 

The distributor first became a factor in the trans- 
mission field around 1880, when the wood-split pulley 
was introduced. Previous to that time the solid cast- 
iron pulley was in general use and due to the 
multiplicity of bores and keyways, no distributor could 
hope to carry a stock to meet the demand. The wood- 
split pulley, however, with its interchangeable bushing 
system, gave the distributor his chance. Then came the 
steel-split pulley and the iron-split pulley, the three 
together covering practically all requirements. 








T least two and possibly all three of these different 
types of pulleys for line-shaft work should be 
stocked by the distributor if he is to make a success 
of this part of his business. He should also be in a 
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position to supply the ever 
increasing demand for motor 
pulleys of either the paper or 
wood type, for the motor-pul- 
ley field is growing larger every 
year. 

Summing it all up, we have 
found that the chief factors 
in successfully selling power- 
transmission equipment, 
are: 

1. Using anti-friction 
bearings as sales leaders. 

2. Handling the prod- 
ucts of only those manu- 
facturers who are well- 
known and reputable. 

3. Maintaining selected 
and comprehensive stocks 
to meet the demands of 
our territory. 

4. Advertising our lines 
and services to our custo- 
mers. : 

While each of these four 







Anti-Friction 





BEARINGS | 


Using anti-friction bear- 

ings as sales leaders has 

proved profitable to this 
company 


1. 








We Sell More By— 


Using anti-friction 
bearings as leaders. 

Handling products of 
well-known and rep- 
utable manufacturers. 
Maintaining selected 
and comprehensive 
stocks to meet our 
territory demands. 

Advertising our lines 
and services to our 
customers. 





factors are important in building up 
a satisfactory transmission — busi- 
ness, the pushing of. anti-friction 
bearings as sales leaders has been 
outstanding in our experience, for 
we have been able to do more 
‘creative selling on  anti-friction 
bearings than on any other trans- 
mission item and creative sales 
while perhaps harder to get, have 
always proved most profitable. 


A selected and comprehensive stock is a necessary part of a good transmission business. This is part of our pulley 
stock, said to be one of the largest in the south. 
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A Stock 


ontrol System 
Increases 


“Our card-record system has 
helped cut expenses within the 
organization, enabled us to keep 
a more careful check on the lines 
we are selling, and permitted us 








method for increasing profits. For us, it has 
pointed the way to paring inside organization 
expense, and yet coupled this economy with an increase 
in efficiency and cooperation with our salesmen. And 
by cooperation I mean lightning service, few “shorts,” 
and accuracy in filling orders and billing. Who will 
not agree that here, in a nutshell, is the clue to profits? 
Our simplified method of stockkeeping was not with- 
out its initial hard work, for, when we started work 
on it, we had no tested plan of another mill-supply dis- 
tributor from which to copy. However, it was worth 
the effort for it has reduced our percentage of shorts 
and slow-moving merchandise ; provided a record of the 
sales on each item by quarters over a period of 10 years; 
and enabled us to carry more items without increasing 
our inventory. To show how accurate the plan is, | 
need but say that last year the error between the physi- 
cal and estimated inventories was only one percent. 

The aim of any stock record system is to guard 
against over-buying and shortages, and bring to light 
slow-selling goods; in short, to maintain an even bal- 
ance between purchases and sales. This means a quick 
adjustment to unexpected peaks and valleys in the sales 
chart, and it also involves a quick adjustment to market 
conditions—or supply and demand. 

Any system is only as valuable as the men behind 
it are accurate, so we have tried to instill into our clerks 
that these records must be kept as carefully as the books 
of account; that goods purchased represent real money 
and as such require an accounting ; and that to give out 
material without recording it is equivalent to losing that 
amount of money at cost, plus the profit on the sale. 


S: ICK CONTROL, in my opinion, is the best 


*As told to a representative of Mill Supplies. 
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to serve our customers better’’ 


«By F, B. TIMBERLAKE 


President, Biggs Pump and Supply Company, 
Lafayette, Indiana 


The routine of merchandise control centers in the 
arrangement and handling in the warehouse. We have 
avoided a good deal of unnecessary handling by piling 
goods, which are soon to be shipped, on movable plat- 
forms or skids. 

Articles which are more or less in regular demand 
are given permanent locations, but we feel that it is 
a waste of space to give those which are called for irreg- 
ularly, such as highly seasonable goods, a permanent 
location. 

As is the routine in all efficient warehouses, we make 
sure that new stock clerks are impressed, first, with the 
importance of stock rotation; second, with the fact that 
surplus stock is not piled on top of racks or bins, but 
kept in separate bins and a notation of its location made 
on the stock card; and third, that where the demand for 
material is irregular, and where it is not needed for rush 
shipments—unless the stock is exhausted—allocation is 
of great importance. 


717° HE illustration on page 27 shows a sample of one 
I of our stock cards. By attaching a rider sheet, this 
one card can be used for an indefinite period up to 10 
years. In some instances we have as many as five or 
six of these sheets attached to one card, which means 
a real saving in time along with the advantages of hav- 
ing a complete record of purchases and sales over a long 
period. In this way, we can very easily keep track of 
the trend on any One item. 
The card provides space for all purchase orders on 
that item, the quantity ordered, and date it arrives. All 
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That 
Profits 


of this pertinent data is recorded in red ink. 
The item itself along with its description 
is typed on the bottom of the card. Sales 
are posted quarterly and yearly, and the 
stock balance on 
hand at the end 
of the month is 
entered above the 
maximum and 
minimum columns. 
All city or coun- 
try orders for fu- 
ture delivery more 
than 24 hours after 
date of entering 
are posted in the 
“allocation” col- 
umn, and when 
they are finally 
shipped, an entry 
is made in the 
“shipped” column 
and the amount 
subtracted from 
the balance. 
Perhaps we are 
meticulous in tab- 
ulating all detail 
of location on our 
stock cards, but we 
find that it pays to 
post the bin num- 
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inserted on the 
stock card, giving 
us a complete rec- 
ord so that material 
may be identified. 
These numbers also 
appear on our in- 
voices. 

Any items not 
shown in our cata- 
log are grouped in 
separate drawers. 
Of course no cards 
are made out for 
material ordered 
for samples, or for 
special order, or 
for parts which are 
sold as a unit. On 
goods of this char- 
acter the manufac- 
turer’s shop num- 


a 


ber, building, and 
floor where each 
item is kept. 


There is a stock-record card for each item and it provides 
space for purchase orders, quantity ordered, date order ar- 
rives, quarterly and yearly sales, and stock balance on hand. 
By attaching a rider sheet, this one card can be used for an 


ber is recorded and 
checked off as 








In filing the 
stock cards, the 
time-saving feature which commends itself most readily 
is the way in which it hooks up with our catalog. Our 
catalog is indexed by page number and figure number. 
For instance, the first cut on page 52 is figure 52A, the 
next one is 52B, and so on. This method of indexing 
does away with the necessity of a numbered index in 
the front of the catalog. When the figure number is 
asked for, the figure itself determines the location in 
our catalog. Therefore, in the filing of our stock cards, 
they are kept in the order in which the articles appear 
in our catalog. To a large extent also these articles 
are carried in our stock in the same order. Certain 
items which we sell carry identifying factory numbers, 
or serial numbers. In that case, these numbers are 
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indefinite period up to 10 years. 


shipped. Defective 
goods are posted 
out as reported. 

On cards for belting and hose, the stock clerk tallies 
in one column the total amour.t of feet in each roll and 
checks off the rolls as shipments are made from them. 

Colored signals are used to designate the following: 
Red in the left-hand corner indicates that the stock is 
at a minimum, and that it is time to reorder; red in the 
right-hand corner indicates that the stock is exhausted ; 
yellow in the center indicates slow-moving or obsolete 
stock; and green in the center indicates a consigned 
stock. 

In this way, items which do not readily move are 
easily brought to our attention. 

Even now, we are running through our stock cards, 
locating items on which we (Continued on page 104) 








WHO'S WHO 


SIDNEY S. CLARY 


President and General Manager, James McGraw, Incorporated, 
Richmond, Virginia 





ORN in 1886 on a 600-acre 





farm in Prince George County, 

Virginia, Sidney S. Clary spent 
his boyhood and early youth in these 
surroundings so typical of the old 
southern plantation. It was here that 
he received his early schooling and 
acquired that type of culture which 
has made the southland famous 
throughout the world. 

When but 14 years old his mother 
died, thus robbing him of youth’s most 
valuable asset. Again at 16 years of 
age, when he had finished his prelim- 
inary schooling, he was doomed for 
disappointment, for circumstances for- 


bade college. Aside from the 
his father owned and operated a gen- 
eral store and it was here that he 


went to work. 


= the active man- 


agement of his father’s business thrust upon him 
at the age of 19, Sidney S. Clary learned early 
in his business career to shoulder responsibilities. 
He believes that success depends largely on liking 
your work, applying yourself to it, striving 
toward broad-mindedness in dealing with your 
iin fellow men, and being honest in all activities. 








He worked earnestly, and well that 
he did, for when he was but 19 years 
old his father died, leaving him in charge of the busi- 
He operated this business successfully but soon 
decided that there was not sufficient future in it for 
him so when 22 years old he sold the business and 


ness. 


started looking for new worlds to conquer. 

\s a preparatory measure he went to Poughkeepsie, 
purpose of taking a busi- 
ness course at the Eastman Business College in that 
city. It was while at this college that he realized the 
value that could be obtained from the experiences and 
advice of older and more learned men and he made it 
@ point to attend the Saturday morning lectures given 
by nationally famous men and which the students were 
privileged to hear. Then, as now, he especially respected 
the talks of Dr. S. Parks Cadman, more recently of 
international f who frequent 


New York, for the express 


and radio fame, was a 
speaker at the Saturday morning meetings. 
After finishing his schooling he went to Baltimore 
and took the position of bookkeeper for the Baltimore 
Glass Works. He stayed here a year and then came 
to Richmond at the age of 24. 
His first work in Richmond was bookkeeping for 


L. C. Younger and Company, coffee importers and 
roasters. However, he was not entirely satisfied with 


his work and in about 18 months he joined the James 
McGraw organization as its bookkeeper. Here he found 
work to his liking, and a future of satisfactory pro 
portions. 
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His first promotion was to that of credit manager in 
1914. In 1917 the business changed hands and he was 
elected secretary of the company. In 1920 the treas- 
urer of the company died and Mr. Clary became treas- 
urer, at the same time retaining the title of secretary. 
Within one year of this time he was also appointed gen- 
eral manager. 

When he first joined the James McGraw company 
the organization totaled 8 persons. Today the company 
has 10 outside salesmen covering Virginia and North 
Carolina and has an organization consisting of 42 peo- 
ple. It is one of the largest mill supply houses in the 
south. 


This growth is climaxed by a recent announcement 
that James McGraw Incorporated has been sold to a 
group of its employees. Most of the employees in the 
purchasing group hold executive positions with the 
company and have been in its employ for many years. 
Mr. Clary has been elected president and general man- 
ager. 

Married in 1912, Mr. Clary has a family of four 
children, two boys and two girls. The oldest boy is 
16 years of age and is now going to a college prepara- 
tory school. He is playing true to Clary form by put- 
ting his best into the work at hand as is shown by the 
very excellent reports on his student activities. 

Mr. Clary is active in local (Continued on page 108) 
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Woen Selling 


A Regular 
Monthly 


Feature 








INJECTORS 
Injectors with renewable parts are 
often needed to replace obsolete types 
of injectors which have been worn by 
constant service. It is unnecessary to 
run the risk of shutting down a boiler 
because of injector failure if a new 
injector is installed the minute an old 
one shows any signs of wear by chat- 
tering or balking. 








WATER GAUGES 
Water gauges that do not show a true water level are a hazard on any boiler. A 
new water gauge with full water flow area and tight joints which do not leak, will help 
the boiler room foreman avoid low water. 
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BoILER MOUNTINGS 
Sell Him Something 



















FLUE CLEANERS 

Old flue cleaners cannot do the proper 
kind of job. In order to keep flues clean, 
new flue brushes are needed whenever 
signs of wear appear on old devices. 
Flues loaded with carbon prevent proper 
heat transfer and are expensive if neg- 
lected. A new flue brush will often pay 
for itself in saving on fuel. 


od 


POP SAFETY VALVES 


Pop safety valves are needed 
for air compressors as well as 
boilers. Every pressure con- 
tainer, whether for vapors or li- 
quids, should be protected by a 
safety valve or a relief valve. 
Old valves should be replaced, 
when they fail to perform sat- 
isfactorily under test. Frequent 
tests should be made to make 
absolutely sure that present 
safety valves are okey. 


YY 
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GAUGE COCKS 


Gauge cocks need to be frequently 
replaced. A good gauge cock does 
not stick, is easily operated, and does 
not wear rapidly in the working 
parts. If there is any question about 
the working of any gauge cock, it 
should be immediately replaced. 
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Sell Him Something More 


io 















FUSIBLE PLUGS 


Fusible plugs should be regularly 
renewed. Incrustations of sediment 
deposits form over the inside of the 
plugs and if the plugs are not re- 
newed these deposits will prevent 
old plugs from functioning properly. 





BLOW-OFF VALVES 


A leaky blow-off valve is dangerous and 
should not be tolerated in any modern 
power plant boiler room. This blow-off 
valve has a renewable seat and disc and 
can be held tightly under all operating 
circumstances. Where old boilers are op- 
erated with one blow-off valve, a second 
should be installed as a safety measure. 


—~ 





AT YOUR SERVICE 


We weren’t able to demon- 

strate a new water column to 

you but if you decide to re- 

place that old one we'll be 

very glad to take care of the 
job for you. 








An Industry Merchandising 
Plan to Be Presented at 


, \HAT the merchandising com- 
mittee of the American Supply 
and Machinery Manufacturers’ 

Association has been particularly 

active during the past year was evi- 

denced in the meeting held in Cin- 

cinnati on February 17. 

For at this meeting, attended by 
distributors from the National and 
Southern Associations, distributors 
with no association affiliation, and 
manufacturers, in addition to the 
members of the merchandising committee, a sug- 
gested merchandising plan the 
industry was presented. 

R. W. Procter, chairman of the merchandising 
committee, opened the Cincinnati meeting by review- 
ing briefly the work which has beert carried on the 


for mill supply 


MEMPHIS 


A nation-wide program is in the making 
to sell industry on the economic import- 


ance of the distributor 


naires which have been 
answers to which show: 
1. That the distributor’s chief difficulty lies in the 
fact that his economic necessity is not recognized as 
it should be by industrial users and manufacturers; 
and, 2. That the correction of this situation calls for 


sent to distributors, the 


past several months. 


He told of the two question- 





wr 
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Oo > 


a 


The Suggested Program 


Manufacturers to sponsor a national advertising campaign 
to industrial users featuring the importance of the distributor. 


Manufacturers’ representatives to explain personally the 
economic necessity of the distributor to industrial users at 
every opportunity. 


Manufacturers to be encouraged to run a slogan such as 
“Buy It from the Distributor’ in all their advertising. 


Distributors as an industry to sponsor an advertising and 
promotional campaign selling industrial users on the 
reasons why they should buy from the distributor. 


A campaign to be inaugurated to bring the facts concerning 
the place of the distributor in industrial marketing to dis- 
tributors’ salesmen at sales meetings. 


A campaign to be sponsored by distributors driving home to 
manufacturers the reasons why they should sell through 
distributors. 


The trade press to be solicited to support this program with 
editorial campaigns. 


A slogan to be adopted and used by manufacturers in their 
advertising and promotional matter directed to consumers 
and by distributors on all their letterheads and advertising 
and promotional matter. 
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a persistent dissemination of facts concerning the 


distributor’s economic importance to 
distributors, distributors’ salesmen, 
industrial users, and manufacturers. 

This educational campaign is dis- 
tinctly an industry job. The facts 
needed with which to prepare the 
campaign must come from all dis- 
tributors regardless of association 
affiliation. Furthermore, these facts 
can be disseminated at less cost to 
each individual and more effectively 
if all distributors—association and 
non-association members — partici- 
pate in it. 

As R. M. Gattshall pointed out, 
“The surest method of rectifying 
industry troubles lies in finding a 
program that will raise the heated 
interest of not only association mem- 
bers but, non-members as well.” 

The merchandising committee has 
endeavored to suggest such a pro- 
gram. This program calls for the 
breadcasting of the facts proving the 
economic necessity of the distributor. 
The program appears on this page. 

The concensus of the meeting was 
that the ideas as presented be adopted. 
A committee consisting of the Mer- 
chandising Committee of the Ameri- 
can Association, the presidents and 
secretaries of the distributor associa- 
tions as ex-officio members, and 
Lawrence G. Puchta, Carl A. Chan- 
non, J. L. Pitts, Phil Pidgeon, H. R. 
Ireland, (Continued on page 108) 
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A Plan That Calls for 
Concerted Action 


O ONE interested in the mill supply 
industry—distributor or manufac- 
turer—can afford to stay away from 

the triple convention of The National Sup- 
ply and Machinery Distributors’, American 
Supply and Machinery Manufacturers’, and 
Southern Supply and Machinery Dealers’ 
Associations to be held in Memphis, April 
3, 4, and 5. 

For this convention gives promise of being 
the most outstanding ever held in the indus- 
try. A program has been developed which 
is bound to hold the interest of all. 

How can we get the industrial user to buy 
more of the distributor? What can be done 
to reduce direct-selling competition? What 
shall we do to cut down price-cutting com- 
petition and territory-jumping? How can we 
best combat competition from other sources 
of supply? 

These questions are important to every 
distributor of industrial supplies. If they 
could be answered satisfactorily there isn’t 
any question but what industrial distribu- 
tion would be a much better industry in 
which to work. 


Of course, there is no panacea for all ills 
in this or any other industry. We shall 
probably always have direct-selling to con- 
tend with. So, too, shall we always be faced 
with price-cutting, territory jumping and 
other evils. 

Yet, it must be admitted that if these evils 
can be lessened, even if not done away with 
entirely, much good will have been accom- 
plished. Well, a merchandising program 
designed to do this very job is in the making, 
and will be presented at Memphis. See 
page 33. 

Obviously this program calls for concerted 
action. Just a few distributors and manu- 


facturers cannot do the job alone. The 
more members of the industry who take part, 
the more effective the program will be. The 
entire industry will benefit from the plan if it 
is put into effect. Therefore, the entire in- 
dustry should take part in it. Nonvassocia- 
tion as well as association members should 
make it a point to be at Memphis. Conven- 
tion officials have made it clear that all are 
invited. 

Mark the dates, April 3, 4, and 5, on 
your calendar right now and make your 
reservations at the Peabody Hotel. Surely 
you will want to have a hand in the develop- 
ment of the biggest cooperative plan of 
action ever started in the field of industrial 
distribution. 

You owe it to yourself, your house, and 
your industry, to get behind this industry 
movement. Will you shirk your responsi- 
bility or will you lend a helping hand? 


end 


You Can Sell 
the Large Industrial User 


REQUENTLY it is said that large in 

dustrial users simply will not buy from 

the industrial distributor. The big fel- 
lows, it is pointed out, want to buy direct. 
In some instances this may be true, but if 
you can prove to the buyer that it is to his 
advantage to buy from you as a distributor, 
you will stand a better than even chance of 
getting his business. 

Usually, it is more profitable for the indus- 
trial user, large and small, to let the distribu- 
tor carry his supplies for him. The distribu- 
tor is trained to perform the functions of 
distribution and he can do it much better 
than can the user whose principal job is pro- 
ducing. 

A distributor told us not long ago of a 
large account on which he had been working 
for some time and which he landed two years 
ago. The first year his customer cut his 
stock $60,000 and the second year he lopped 
off another $40,000. As a result, this user 
released warehouse space for other purposes; 
he cut down his losses on stock depreciation 
materially; he lowered his insurance costs; 
and he released capital for more productive 
purposes. This experience is typical of hun- 
dreds of others throughout the country, too. 
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It is apparent that when a user buys direct, 
he is usually doing so because he honestly 
believes it pays him. He is not sold on the 
economic importance of the distributor. He 
looks on the distributor as a handy fellow to 
have around for emergencies but that’s about 
all. If you have industrial users of this type 
in your territory, the chances are that you 
have fallen down on your selling job. Your 
first move should be to point out to your 
prospect the reasons why he ought to buy 
from you, with facts and figures to back you. 

The blame for much of the direct buying 
which is going on can ‘be laid right at the 
distributor's door. If -he will do his job 
properly, industrial users, large and small, 
will find it very much to their advantage to 
turn more of their business his way. 


ew 


Selective Selling— 
the Key to More Profits 


N THIS day of keen competition, business 
is hard to get and profits even harder, 
yet there is lots of profitable industrial 

supply business to be had. 

The difficult thing is to find that profitable 
business. The hap-hazard type of distributor 
—the fellow who picks up business wherever 
he can get it—is not making much profit. 
You can bet your last dollar on that. 

Profits are accruing to those distributors 
who are really analyzing their markets and 
following out a definite plan of selective 
selling. 

There are lines which are profitable to 
handle and on which it pays to put forth 
concentrated effort. There are others, which 
may be classed as accommodation lines, 
which a distributor cannot afford to push 
very strenuously. The profit simply isn’t 
there. 

The same thing holds true with accounts. 
You can’t afford to sell an industrial user 
unless his business will show you a profit. 
Therefore it behooves you to check each ac- 
count on your books carefully. Separate the 
wheat from the chaff. Know, don’t guess, 
which accounts are profitable and which are 
not, and then put forth your sales efforts in 
developing the profitable, worthwhile busi- 
ness. 

The Western Iron Stores Company, Mil- 


waukee, has cut down the number of ac 
counts on which each of its salesmen calls 
during the past several years and each year 
profits have mounted. In other words, 
Western Iron Stores salesmen are making less 
calls but more productive calls. 

Smith-Courtney Company, - Richmond, 
Virginia, has analyzed its lines closely, and as 
a result is concentrating its sales efforts on 
certain leaders known as blue-ribbon lines. 
Barrett-Christie Company, Chicago, follows 
a similar plan. 

Successful distributors everywhere are an- 
alyzing their markets and lines and concen- 
trating their efforts where they will bring in 
the most returns. In other words, they are 
doing more selective selling, and as a result 
are keeping profits up. 

Selective selling, while not necessarily a 
volume builder, is the key to increased profit. 
And after all is it not profit which all thriv- 


ing businesses must strive for? 
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Taking on New Lines 


HEN you take on a new line, you 

owe it to yourself, your salesmen, 

and the manufacturer to make sure 
that you are going to be able to do a job 
on it. 

It is hardly fair to add a manufacturer’s 
line to your stock, tie up that manufacturer 
so far as your territory is concerned, and 
then let his stuff collect dust on your shelves. 

Neither is it fair to your house or your 
salesmen to put money into a line unless you 
are reasonably certain that there is a definite 
market for it in your territory. Dead stock 
only clutters up your shelves, ties up capital, 
and eats into profits. 

Manufacturers are interested in putting 
their goods in your warehouse only if you, 
in turn, will sell them, in a reasonable length 
of time, to the user. 


If a careful survey of markets were made 
by every distributor prior to the taking on 
of a new line, there would be less complaints 
on the part of the manufacturer to the effect 
that the distributor is nothing more than an 
order-taker. And, by the same token, inven- 
tory time would find less slow-moving mer- 
chandise stacked up on the shelves of the 
industrial distributor. 
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Onstant 
Usually 


Wins Out 


‘“*The important thing about 
getting somewhere 1s not 
studying maps or wondering 
about other roads, but start- 
ing, right here, where 


we are’ 


Says Bruce Barton 


NE morning a very unhappy young man 
() visi me outside my front door. 

He is 22 years old, and an idealist. The 

men in the plant where he works use coarse lan- 


guage; their crudeness grates on him. Also, his 
job is dull. 


“T read biographies,” he said. “Great men have 
all had an aim. I seem to be heading nowhere. 
I haven’t found myself.” 


Reader, what would you have said to that boy? 


I said that most of the men whom we read about 
in biographies did not have any great purpose. A 
few, such as musicians and painters, had a talent 
that could not be mistaken. The great majority, 
of whom Lincoln is the classic example, were just 
as discouraged in youth as my young friend. They 
did not know where they were going, but they did 
not quit. They simply plugged ahead and, usually 
to their own surprise, won out. 


I said, in the second place, that all men are crude 
and all men are wonderful. The purest saint has 
secrets in his heart that make him blush; the worst 
man has moments of splendor. 


Man is the noblest of all the creatures and the 
most tragic. With all his crudeness, he does his 
work, sacrifices for his young, and faces blind fate 
with courage. 


“Don’t criticize men or judge them,’ I said to 


Pluggin 





Harris & Ewing 


the lad. “Like them. 


Sympathize with them. 
Laugh with them.” 


Finally I said that, while it might do the young 
man good to change his job, I doubted whether it 
would. He is in a fast-growing industry which has 
made fortunes and will make many others. 


I told him about a friend of mine who was driv- 
ing through the Kentucky mountains. Wanting to 
get to Cincinnati for the night, he asked directions 
of a native. 


“Go down this road about 10 miles, and take 
your right turn,” the native began. Then he 
stopped, and spat. “No, I think you’d do better to 
go the other way and take your first left.” He spat 
again, thought deeply, and then, in a sudden burst 
of confidence, exclaimed: “Tell you what, neighbor. 
If I was aiming to go to Cincinnati I wouldn't 
start from here.” 


OST of us want to arrive, but we'd like to 

start from somewhere else. Maybe I’m wrong, 
but I have come to the conclusion that it doesn’t 
make much difference where one starts; that all 
businesses are good and all are bad, all are dull and 
all are thrilling. 


And that the important thing about getting some- 
where is not studying maps or wondering about 
other roads, but starting, right here, where we are. 


© McClure Newspaper Syndicate 
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ALWAYS 


DEPENDABLE 


ENBERTHY INJECTORS, liquid level 
gages, and lubricating devices 
are universally used throughout 
industry because they have al- 
ways been dependable under the 
most severe service conditions. 


The dependability of Penberthy 
Products is an important reason 
for the steady and profitable 
flow of business to the supply 
houses that handle them. Pen- 
berthy Products are sold exclu- 
sively through the jobbing trade. 

















PENBERTHY INJECTOR COMPANY 


ESTABLISHED IN 1886 


DETROIT 


CANADIAN PLANT, WINDSOR, ONT 
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Have You Heard That-- 








Up-to-the-minute news from the field 


about INDUSTRIAL DISTRIBUTORS 


and their salesmen 



















TAE BOYER-CAMPBEL! 


New Boyer-Campbell Build- 
ing Event in City’s Growth 


The new 4-story building of the 
30yer-Campbell Company, Detroit, 
at 6540 Antoine Street, is a signifi- 
cant indication of the company’s de- 
velopment in the 23 years since its 
organization in February, 1907, and 
of the corresponding growth of the 
city of Detroit. From all over the 
country the company has received 
letters, telegrams, and telephone mes- 
sages of congratulation on the com- 
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of this modern. structure. 
Here Boyer-Campbell provides ware- 
house space for manufacturers’ prod- 
ucts, complete assembling, shipping 
and delivery stations and various 
stock departments, all contained in 
one building. 


pletion 





Main entrance interior, showing display cases and a section of the executive 
offices on the mezzanine. 


The modest building at 66 East Con- 

gress Street where business was first 

started in 1907. Old Dobbin had as 

important a part in the picture in 

those days as he does in this particular 
photograph. 


Architect’s sketch of the new Boyer- 
Campbell building, so planned that 
quantities of goods can be stored, 
and deliveries made quickly. 


. Het Et 
81 ai 
ta: een ees 








From 1907 until ‘Décember, 1912, 
business was carried on in a small 
building at 66 East ‘Congress Street. 
According to A. R. Smith, vice-pres- 
ident of the company, *“those were 
the good old days when everyone 
from the president down worked at 
the store nearly every night ufitil 9 :00 
or 9:30 o’clock in,order to clean up, 
put away incoming stock, and get 
orders ready for next day’s delivery 
or shipment. When statement time 
came at the first of each month it was 
often after midnight when the lights 
went out, but the Boyer-Campbell or- 
ganization believed that it was bet- 
ter to wear out than to rust out, so it 
chose the lesser of the two evils. In 
December, 1912, the company moved 
to the Boyer building on the south- 
west corner of Congress and Brush 
streets, which it occupied until De- 
cember 31, 1929.” 

The new reinforced concrete build- 
ing at 6540 Antoine Street, has a 
frontage of 117 feet and a floor space 
of 60,000 square feet exclusive of 
offices which are located on the mez- 
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Sal we hold it open..? 
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WORTHINGTON 
DEALER LINE 


WY 
CENTRIFUGAL PUMPS 
Plain and Ball Bearing 


DIRECT-ACTING 
STEAM PUMPS 
Simplex and Duplex 


ILL you take advantage of this opportunity... won’t it DUPLEX PISTON 


° ° a POWER PUMPS 
give you the jump on competition? At least find out what TRIPLEX 
Worthington has to offer. A wire or letter today is the kind FELNGER Hs 
Saail h ‘tl eae AIR and VACUUM PUMPS 
of action that will profit both of us. ceniatiints ulaiiniiiiioas 
Air and Water Cooled 


HORIZONTAL COMPRESSORS 
en 





WORTHINGTON PUMP AND MACHINERY CORPORATION 
Executive Offices: 2 Park Avenue, New York, N. Y. 
GENERAL OFFICES: HARRISON, N. J. 


Steam and Belt Driv 
QV 


WORTHINGTON 
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The first floor seen from the northwest corner oi the mezzanine, showing 
lighting arrangement, shelf arrangement, spiral chute, light duty elevator 
and order department. 





Automatic electric elevator in base- 

ment for delivering small merchan- 

dise up to the first floor checking 
and shipping center. 


It is so constructed that 
may be added for future 
expansion. A cheerful and useful 
natural lighting effect obtained by 
windows on all carried to 
the center of the building too, for the 
interior partitions plate 
paneled. 

The order department is located 
near the front of the main floor, so 
that may imme- 
diately upon entering and waited on 
promptly. 

In case of picking up or delivering 
loads consisting of very heavy pieces, 
trucks may be driven into the build- 


zanine floor. 
3 stories 
sides is 
glass 


are 


customers be seen 


mg and backed up to the loading and 
unloading dock, which is directly in 
line with the large freight elevator. 
The dock is truck height and is long 
enough to accommodate 9 large 
trucks at one time. 

Heavy outgoing shipments from 
all floors are handled by means of 
the freight elevator from which they 


are transferred directly to trucks, and 


for average orders a light duty elec- 
tric elevator of 500 pounds capacity 
is provided from basement to a cen- 


iral assembly station on the first 
Hoor. From the upper floors a steel 
spiral chute or gravity conveyor 


brings goods to the same assembly 
point on the first floor, where items 
from all floors are properly checked, 
charged, wrapped and tagged. The 
assembling and wrapping counters 
adjoin the tables in the shipping de- 
partment, and after orders are tagged 
they are immediately and directly 
passed to the shipping room ready 
for delivery. All stock departments 
are steel equipped throughout, the 
shelves and racks being finished in 
ivory gray. Height and arrangement 
of shelving in all departments render 
the use of ladders unnecessary. 

All departments are equipped with 
the interdepartmental dictograph sys- 
tem, as well as outgoing telephones, 
‘o that any desired information from 
all parts of the offices or warehouse 
may be instantly obtained. 

A very attractive feature to many 
customers is the ample parking space 
provided by means of alleys on 3 
sides of the building and an areaway 
for driving in. 

The company has always carried a 
large and well-assorted stock of tools, 
factory equipment, and safety devices 
to which have been added complete 


lines of the Alemite Corporation 
products, equipment, parts, and lu- 
bricating systems; the Blackhawk 


Manufacturing Company production 
tools, and the Charles Bond Com- 
pany standard stock gears. 

‘The directors of the company are: 
W. W. Campbell, president and 
treasurer; A. R. Smith, vice-presi- 
dent; W. P. Goudie, secretary ; H. E. 
Andrews, and Willizm C. Brown. 





A section of the receiving and shipping department. The assembling and 
wrapping counters adjoin the tables in this department. 
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“PRUE BLUE’ 


eA GREATER PROFITS 





' | “Jones” V-Belt 
: pulleys sive 


‘ Better 
3 Power 
; Transmission 





ies “True Blue” V-Belt Pulleys or “ - 

es . ; Typical Installation 

: Sheaves are made of semi-steel . ’ ‘ 

te jn dh eee ft Get tell with Jones Herringbone Reducer and Motor 
on 


drives. They are made with the 
best of materials and workman- 
ship. The constantly growing de- 
mand for short center drives 
makes a wide market for this 
“True Blue” brand of Jones 











fe: pulleys. These pulleys give the 
nd most efficient service because 
Si- they are accurately turned and 
E. smooth running. You build a ¥ 





growing volume of business sell- 
ing Jones “True Blue” V-Belt 
pulley. 











Write for catalog and illustra- 
tions of applications. 

















“TRUE BLUE” PULLEYS 


W. A. JONES FOUNDRY AND MACHINE COMPANY 
4411 ROOSEVELT ROAD, CHICAGO, ILL. 











; Manufacturers of Speed Reducers—Gears—Pulleys—Friction Clutches—Couplings—Hangers—and 
d Other Power Transmission Appliances ¢ ¢ ¢ ¢t ¢ ¢ ¢ ¢t ¢ 
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Flashes in the night sky ! 


Engines hum, propellers whir and the flyer roars through the night— 
guided to his destination by the gleam of the airway beacons. 


Business beacons are equally necessary—sure guides to larger and 
more profitable volume. 


In selling mechanical rubber goods, B. W. H. standard products are the 
beacons that light up the trade course by which the live mill supply 
jobber reaches success. Specializing on 


Cyclops Belting Bull Dog Steam Hose 
Bull Dog Air Hose Bull Dog Water Hose 


Bull Dog Gasoline Hose Bull Dog Friction Tape 


and many other standardized products, every B. W. H. distributor trav- 
els a route brilliantly lighted by the reflected quality and good will 
of these nationally known leaders. 


In addition, every B. W. H. distributor “takes off” from a factory 
which eliminates branch competition and competitive selling between 
manufacturer and jobber, and with these standardized advertised 
B. W.H. products, he can repeatedly travel this brilliantly lighted route 
at a profit. 


BOSTON WOVEN Hose & RUBBER COMPANY 
CAMBRIDGE, MASS. 


Makers for Over 50 Years of High Quality Mechanical Rubber Goods 
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EEDY INSTALLATION 





























— 
WIFT, sure and straight, structures—Stockham Fit- 
the man on the job tings have been used exclu- 
builds up the pipe line _ sively. The Owner, the En- 
with Stockham Fittings. Never gineer, the Architect, the 
a delay because of poor Contractor and the man on 
threads—no going back to _ the job all know that Stock- 
replace a leaky fitting. Every ham Fittings insure speedy 
connection is true, tight and _ installation. You’ll never find 
sturdy where Stockham Fit- the name STOCKHAM on a 
tings are installed. faulty fitting. For your profit 
In thousands of buildings and your customer’s satisfac- 
large and small—stores, of- _ tion standardize on Stockham 
fices, homes, great industrial __ Fittings. 
CAST IRON ELECTRIC MALLEABLE 
Screwed—Flanged CAST STEEL Standard—Extra 
Heavy—Hydraulic 
Drainage—Sprinkler Screwed—Flanged Oil Country 
STOCKHAM PIPE & FITTINGS CO., Birmingham, Ala. 
Boston New York Philadelphia Chicago Detroit Houston Los Angeles 
y aan neon 
Lo 
One man in every ten 
in the Stockham plant 
is engaged in testing 





or inspecting. The il- 
lustration shows a test 
for alignment. 
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Business as usual down below, while the building is being finished. As previ- 

ously announced in MILL SUPPLIES, the San Antonio Machine and Supply 

Company, San Antonio, bought the D. June Machinery Company, Waco, Texas, 

and this shows the new home of SAMSCO’S branch in that city. The lower 
view was taken in the store. 





Kinsey Holds Organization 
Meeting and Banquet 
On January 24, E. A. Kinsey 
Company, Cincinnati, held a banquet 
and organization meeting for the 
sales and service divisions of the 
company for the purpose of putting 
the entire organization in a_ better 
position to assist the manufacturers 
who are cooperating with the com- 
pany’s sales plans. Thirty men were 

present. 

O. C. Scott, director of supply 
sales, country division, was toast- 
master and addresses were made by 
officers and heads of departments. A 
feature of the evening was a menu 


printed on sandpaper, listing, among 
other manufacturers’ products, E. C. 
Atkins Silver Steel Cocktail, J. H. 
Williams Drop-Forged potatoes, and 
peas with or without Brown and 
Sharpe cutters. 


* * * 


Distributors Find Business 
Conditions Improving 

“January was 73 per cent over 
last year,” is the enthusiastic report 
made by the R. C. Duncan Company, 
Minneapolis, as to the condition of 
its business. The Bittenbender Com- 
pany, Scranton, states that business 
in that section is on the up-grade, 


due to a marked improvement in the 
anthracite coal situation, and a gen- 
eral improvement is expected dur- 
ing 1930. 

The W. M. Pattison Supply Com- 
pany, Cleveland, gives the opinion 
that the year will work out favor- 
ably. The J. M. Tull Rubber and 
Supply Company, Atlanta, Georgia, 
and the McLaughlin Mill Supply 
Company, Hammond, find business 
about the same as in 1929, while the 
Davis Hardware Company, Gardner, 
Massachusetts, and Jones and Hardy, 
Incorporated, Hudson, New York, 
report that business is slightly better. 

Joseph Woodwell Company, Pitts- 
burgh, says, “Orders are very num- 
erous although not heavy.” The 
Chandler-Boyd Supply Company, 
Pittsburgh, writes that business in 
January compared very favorably 
with 1929 figures. 


* * x 


Briggs-Weaver Company 

Employs New Salesmen 

The Briggs - Weaver Machinery 
Company, Dallas, Texas, has three 
new salesmen. George A. Heaton 
comes to the company to cover the 
city of Fort Worth; R. B. Galbraith 
will handle the Abilene territory, 
with headquarters in that city, and 
E. L. Adams will make his home at 
Wichita Falls, traveling the Texas 
panhandle and part of Oklahoma. 

This company maintains a_ sep- 
arate department for heavy machin- 
ery, in charge of M. E. Hagan as 
manager, and W. D. Boyd as as- 
sistant. The territory which offers 
a large amount of cotton-mill busi- 
ness, is covered by three specialists, 
J. L. Rosson, R. L. Day and E. P. 
Rentler. 

*<é * 


Southwestern Supply Ware- 
house Nearing Completion 
The new warehouse being con- 

structed by the Southwestern Ma- 

chinery and Supply Company, In- 
corporated, at 126-130 West Madi- 
son Street, Phoenix, Arizona, will 
probably be completed about April 
15th, according to I. P. McConkey, 
general manager of the organization. 

This $20,000 structure will have a 

frontage of 50 feet and will be 120 

feet deep, thus affording the com- 

pany 6,000 square feet ‘of floor 
space. It has been designed to per- 
mit the addition of a second story 
when it becomes necessary. The 
building is of brick and concrete and 
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Office and stockroom of W. P. and R. S. Mars Company. The three men in front of the private office are, left to right: 


W. P. Mars, president; R. P. Mars, secretary, and R. S. Mars, vice-president. In the same order, starting at the city 
desk, the seated men are: Guy R. Luer, W. K. McAskill, J. K. Worthman, A. M. Latham, Del Johnson, G. L. Clemens 
and C. M. Holland. The two boys outside the rail are Carl De Grio and Lloyd Gardiner. 





right, and Patricia Steverwald across from her. 


will be one-story high with a half 
basement to be used for storage pur- 
poses and to house a heating plant. 
The company plans to carry more 
complete stocks of the manufacturers 
represented. These companies are: 
Johns-Manville, Incorporated, 
Simonds Saw and Steel Company, 
Norton Company, Dodge Manufac- 
turing Company, Republic Rubber 
Company, Everlasting Valve Com- 
pany, American-LaFrance, Foamite 
Corporation, and several others. 


K * * 


Reed and Duecker Handles 
New Lines 

Reed and Duecker, Incorporated, 
Memphis, Tennessee, is now exclu- 
sive representative in the Memphis 
territory for three manufacturers 
whose lines it has not handled be- 
fore this time. The products handled 
are: Spiral conveyor and buckets 
made by the George W. Moore Com- 
pany, Chicago ; “Prestolite” acetylene 
lights and portable flood lights, made 
by the Prestolite Company, Incor- 
porated, Indianapolis, and a new 
product, the “Gresser” system of 
high pressure lubrication, made by 
the Manufacturing 
pany, 


Gresser 
Detroit. 


Com- 


* * * 
Dayton Safety Ladder 
Appoints Distributors 
The Chandler-Boyd Supply Com- 
pany, Pittsburgh, and Andrew 
Cowan and Company, Louisville, 
Kentucky, are new distributors for 
the Dayton Safety Ladder Company, 
Cincinnati. 


The girls are Edith Davis, 





Mars Supply Reports 
Progress 

The firm of W. P. and R. S. Mars, 
Duluth, Minn., founded by W. P. 
Mars and his son, R. S., in 1923, has 
developed into an extensive organiza- 
tion in the 7 years since its estab- 
lishment. 

Both men were formerly with 
Marshall-Wells in Duluth; W. P. 
Mars was vice-president of the com- 
pany, in charge of the mill supply 
department for many years. 

These two men carried on the new 
business alone for about a year. Now 
they have 8 salesmen in the territory, 
which consists of northern Minne- 
sota, northern Wisconsin, and north- 
ern Michigan. 

Some of the manufacturers whose 
products they handle, are: Joseph 


T. Ryerson and Son, Incorporated, 
Independent Pneumatic Tool Com- 
pany, Worthington Pump and Ma- 
chinery Corporation, Lincoln Elec- 
tric Company, Simonds Saw and 
Steel Company, National Twist 
Drill and Tool Company, Winter 
Brothers, Carborundum Company, 
American Steel and Wire Company, 
J. D. Wallace and Company, Lewis 
Bolt and Nut Company, and Smith 
Welding Equipment Corporation. 


* * *K 


Paterson Hardware Opens 
Electrical Department 
The Paterson Hardware and Sup- 
ply Company, Mobile, Alabama, 
opened an electrical supply and 
equipment department on January 1, 
under the management of W. Steel 





The M. D. Larkin Company, Dayton, Ohio, finds this motorcycle delivery a 


great help to service. 


W. S. Sheets, store manager, is handing the driver a 


package and there isn’t any doubt about its being delivered quickly and safely. 
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THE MOST COMPLETE LINE OF 
HAND AND POWER OPERATED 


PIPE AND BOLT THREADING 
EQUIPMBaT IN THE WORLD 





T MAKES no difference what kind of a pipe or bolt threading or 
cutting, job your customer may have, there’s a tool in the new 
Oster-Williams line that will do the job in less time, with less 
effort and at less cost. 


From the Williams Rapiduction, the machine that's over 25% 
faster and is more economical in operation than any other 
production machine because it is equipped with the famous 
Rapiduction die head, down to the Oster Chip Chaser, the handiest 


small ratchet die stock on the market, there’s a tool for every 
pipe fitting job. 


And because these tools have many points of superiority, yet 
cost no more than ordinary tools, they sell easily, increasing your 
profits through more sales and repeat orders. 





If you are not fully acquainted with the many reasons why it will 
pay you well to push the Oster-Williams line, write TODAY to 


ij ' VAY 
THE OSTER een WILLIAM S)i\\\ 


COMPANY | SERVICE | CORPORATION !] 


LUhbhiddad 


| | \\ 
I Nivaeeeeaceboean GREATER iigpailagipanapsgs il 


SASARAARAA 





SALES OFFICE: 


BRANCH OFFICES: 
2087 East 61st Place, Cleveland, Ohio 


Boston, New York, Philadelphia, Chicago 
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from left to right: 


secretary, and E. Birckenbach, treas- 
urer. The board of directors is now 
composed of the officials of the firm 
and Neath O. Jones of the Ohio Na- 
tional Bank, and James Ross, Junior. 

This meeting closed the most suc- 
cessful year in the history of the or- 
ganization, having shown the largest 
volume of sales and the best record 
of profits. The company attributes 
this success to its policy of careful 
selection of sources of supply, con- 
centrated sales effort, lowered costs 
of handling supplies in the ware- 
house, and complete service to indus- 
trial plants requiring supplies. 

The company also has a new as- 
sistant sales manager, Howard Voel- 
ker, appointed on January 1, and 
two new city salesmen, Walter Gill- 
han and R. H. Hennon. 


* * a 
Columbus organization of The Ross-Willoughby Company—Those seated are, 5. va Hardy, Fifty Years on 
R. W. Fisher, salesman; E. M. Birkenbach, treasurer; W. C. the Road 
R. W. Martin, vice-president and sales 


Hunter, president and general manager; 


manager; H 
Standing in the same order, are: 





Mr. Black has been manager of the 
Mobile branch of the Matthews 
Electric Company, Birmingham, for 
the last two years, and Mr. Vule- 
vich has been connected with the 
Turner Supply Company, Mobile. 

The new department will handle 
only industrial lines at first, but 
later may add other lines, such as 
electric refrigeration, fixtures, and 
appliances, according to F. I. 
Spaulding, vice-president and gen- 
eral manager. 

*K * 


Rynders Visits Southern 
Distributors 

A. C. Rynders, owner of the 
White Star Company, Wichita, Kan- 
sas, made a trip to Mexico during 
the cold days at the beginning of the 
year. On the way he stopped to 
visit a great many of his “friendly 
competitors” in the distributing field 
and reports a fine reception from 
them. 


S. S. Clary Is New President 
of James McGraw 

S. S. Clary, formerly secretary- 
treasurer and general manager of 
James McGraw Incorporated, Rich- 
mond, Virginia, been elected 
president and general manager of 
the company. 


has 


W. Voelker, assistant sales manager, and C. C. Holloway, salesman. 

H. D. Webb, salesman; O. L. Theado, store 

manager; R. D. Hennon, salesman; C. B. Robinson, salesman; W. H. Kettra, 
Junior, order clerk; F. H. Shannon, salesman, and W. E. Gilham, salesman. 


Black, assisted by E. J. Vulevich. 


This year finishes a period of 
50 years on the road for J. C. 
Hardy, president, treasurer and 
manager of Jones and Hardy, In- 
corporated, Hudson, New York. 
For 23 years he has been associated 
with the firm of Jones and Hardy, 
which was established on March 
11, 1907. Before that time he was 
with Murphy Liscomb and Com- 
pany, and E. W. Murphy and Com- 
pand of Hudson, New York. He. 
was connected with the wholesale 


Ross-Willoughby Holds 
Annual Meeting 

The Ross-Willoughby Company, 
Columbus, Ohio, had its annual 
meeting January 27. W. C. Hunter 
was elected president and _ general 
manager; R. W. Martin and E. C. 
Bolen, vice-presidents; J. R. Starr, 








Our photographer found real hospitality the order of the day when he 
dropped in at 240 Pearl Street, Grand Rapids, Michigan. That’s the home of 
the Hayden Supply Company, and this picture speaks for itself. Rear, left 
to right: Bernadette Dutmers; C. J. Fuller, secretary-treasurer; Frances Raap, 
and Lucien Gay, of the Norton Company, hiding his cane and broken ankle. 
Front: Ray Coby; R. J. Jewell; C. D. Veld, and C. Wilson. 
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Mr. Charles Fox, a Vice-President of The Black 
& Decker Mfg. Co., advises that he has found 
Ponce de Leon’s “Fountain of Youth,” for 
which intrepid explorers have searched for hun- 
dreds of years. Mr. Fox says that every one 
else has been looking for the famous fountain 
on the ground, whereas he has discovered it to 
be in the air. 


Mr. Fox left Baltimore in the Black & Decker 
“ship” in January, intending to make a brief 
“hop” to Richmond, Va. _ It was his first trip by 
plane and was in the nature of an experiment. 
The plane was scheduled to call at 36 airports 
in a thirty days swing through Virginia, North 
Carolina, South Carolina, Georgia, Florida, 
Louisiana, Arkansas, Alabama and Tennessee, 
for contact and investigation work in connection 














Slough, Bucks., England 
‘‘With the Pistol Grip and Grigger Switch’’ 









a 








with the supplying of electric tools and equip- 
ment developed to meet the specialized require- 
ments of The Industry. 


Instead of a two-hour flight as planned, Mr. Fox 
stayed with the “ship” for the entire trip. 


(In the course of the trip this “ship” won sev- 
eral prizes at the Miami Air Meet.) 


The Black & Decker Mfg. Co. takes this opportunity of expressing appre- 
ciation of the hearty reception accorded the plane everywhere it has called, 
and for the enthusiastic co-operation extended to its representatives. 


The BLACK &® DECKER MFG. CO. 


TOWSON, MD. 
Toronto, Ontario, Canada 
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DIXON’S 
Graphite Products 


No other substance has such universal application in 
preventing power losses as graphite and its products. 


Dixon’s Flake Graphite alone, or blended with oil or 
grease prevents friction losses by producing dead 
smooth bearing surfaces. 


And Dixon’s Graphite Seal and Pipe Joint Compound 
eliminates loss of power in generation and transmis- 
sion by making absolutely tight threaded and gasket 
joints in cylinder heads, pipe lines, etc. Also Dixon’s 
Boiler Graphite, which keeps boiler tubes clear and 
free of scale. 


More than a 100 years of experience in overcoming 
power losses by means of graphite is back of every 
ounce of Dixon’s Graphite Products. 


Write for Bulletin 16-C 


Joseph Dixon Crucible Company 
Jersey City, Oe N. J., U. S. A. 


Established 1827 


r Flake Graphite 
Boiler Graphite 
Graphite Cup Grease 
Waterproof Graphite Grease 
Solid Belt Dressing 
Pipe Joint Compound (insoluble in water) 
q Graphite Seal (insoluble in gas or oil) 








Graphite Motor Brushes 














| hardware business before entering 


the mill supply field. 

The present firm of Jones and 
Hardy carry specialties in mill sup- 
plies for knitting, cotton and 
woolen mills, shirt and overall fac- 


tories, and sell the “Excelsior” 
press boards, made from linen- 
stock. 








George Puchta 


George Puchta Takes 

Mediterranean Cruise 
George Puchta, president of The 
(Jueen City Supply Company, Cin- 


| cinnati, sailed on February 6 from 
| New York on the S. S. Rotterdam 


for a tour of the Mediterranean area, 
northern Africa and _ southern 
Europe. Mrs. Puchta is with him, 


| and they will leave the cruise in Italy 
and travel through southern France 


and Spain, taking a ship at Gibral- 
ter and returning to New York early 
in May. 

x ok x 


| Empire Pipe Has Extensive 


Modern Buildings 
The buildings of the Empire Pipe 


| Corporation, Brooklyn, New York, 


now occupy both sides of Park 
Avenue for the entire block be- 
tween Clinton and Waverly avenues, 
in Brooklyn. These buildings have 
been equipped with a complete shop 
for fabricating, and modern equip- 
ment for handling. 

The company has always carried 


|a large stock of genuine wrought 
| iron and wrought steel pipe, and 


has recently been appointed distribu- 
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THIS HOSE 
COUPLING 


SPEEDS UP WORK 
SAVES WEAR AND 
TEAR ON HOSE AND 
TOOLS WHEREVER 
AIR AND WATER 
ARE USED 











Quick-As-Wink Hose Coup- 


Quick-As-Wink Couplings are 
lings are made in all sizes, 


air and water tight—1 oz. to 
1,000 Ibs. pressure yet they 
swivel freely. They stand years 


to 4inch, and to fitall common 
types of hose or pipe 


connection. of rough treatment. 














Type Aral 





ODAY’S QUICK-AS-WINK COUPLINGS for air and 

water hose are the result of more than 20 years’ ex- 
perience. In our files are testimonial letters written 10, 
12, 15 years ago by firms who are still using them. Scores 
of so-called quick acting couplings have come and gone— 
but Quick-As-Wink is still the choice of industries all 
‘round the world—wherever air and water are used under 
pressure. 


Quick-As-Wink Couplings sell readily wherever they are 
shown—in factory—foundry—construction job or mine— 
for they save their cost many times over in time and in wear 
and tear on hose and tools. 


When you catalog Quick-As-Wink Couplings, you soon know 
you are selling the best there is. 


C.B. HUNT & SON + SALEM, OHIO 


QUICK +++ TIGHT QuickAs Wink 


FREE SWIVELING HOSE COUPLINGS 
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tor for the Brooklyn territory on 
the new alloy pipe bearing the name 
“Toncan.” A new catalog has just 
been issued covering steam fitters’ 
and plumbers’ supplies. 

For years the Empire Pipe Cor- 
poration was known to the trade 
as The Empire Pipe Bending and 
Supply Company. During _ this 
period the company did a large 
business in pipe coils, bends and 
other similar products, but as_ it 
developed, the sale of pipe becoming 
an increasingly larger factor in the 
total business, the name was changed 
to Empire Pipe Corporation to indi- 
cate the broader scope of the busi- 








ness. 





Overlapping Blade" 
begins to turn 


There is no other fan like Charavay! Only 
Charavay has the patented over-lapping pro- 
peller blade. This aero-engineered principle | 
means positive air-action, and is the reason 

why Charavay Fans move an infinitely greater 
volume of air on an unusually low power 
cost. The entire surface of the fan is 100% 
productive— no _ back-whirling current — no 
sluggish inefficiency. ... 2 Action! 


A Dual-Purpose Fan 





Charavay is a Dual-Purpose fan. It will give 
you whirlpool suction for exhausting air, 
fumes and dust, or create a whirlwind breeze 
for cooling and drying. Charavays, in all 
branches of industry, are saving their users \ 
thousands of dollars yearly in power costs and 
increased efficiency. Installation cost low. 
Consult nearest distributor—and accept no fan 

but Charavay. 





Distributors cg ntl ‘ie: 
— -_ ~ wl ey, i 
Belanger Fan & Blower Co. P. H. Rogers ' —— 
8202 Woodward Ave., Detroit, 505 Bell Block, Cincinnati, 0. 


Mich, 


A “Long” Story 


| C. H. Pierson, for 20 years a special 
salesman with the National Mill Sup- 


Ralph Sprenger 


Cross Ventilation Co., 354 Hobart St., Oakland, Cal 


608 S. Dearborn St., Chicago, 
Ml. Steen Fan & Blower Co. 
5 


G. S. Faries Elliot Square, Buffalo, 





40 Deepeeetatien Bldg., Phil- N. Y ply Company, Fort Wayne, Indiana, 
Pens » J, W. Thompson Co sold one industrial user leather belting 
The Wm. P. Little Co The J. W. Thompson Co. : : 2 
P. O, Box 187, Stratford, Conn 55 Franklin St., Peoria, Tl. 70 miles in length,—all in the space of 
Carroll B. Setheusher Ventilating Equipment Co | four years. Mr. Pierson 1s at the left 
13 ~ ‘one St., N .. Atlanta, “— St. Clair Ave., Cleveland, | in the picture. With him is C. F. 

ya. ’ 


Leish, manager of the supply depart- 


Mi ssouri Vent. Equipment (Co. ie > hhe: , ° 
The F. M. Webber ¢ ment, 13 years with the company. 


3138 Olive St., St. Louis, Mo. 1260 Graybar Bldg., New York 
Northwestern Fan & Blower City. 





Co. 7 . ° er - = 
447 V St.. Milwaukee, Western Ohio Ventilating Co. 
ay meinia St.. Milwaukee, 115-19 Eleventh St., Toledo, 0. 


Robert Rom Dead 


Robert Rom, president of the 
Robert Rom Company, Milwaukee, 
| died of heart trouble on January 15 


Ce A TLER 6 


business for 57 years. His home 
312 Craft Street - - Piqua, Ohio 


Pittsburgh Electric & Machine MP. Ziegler Co 
Works 124 So. Fountain Ave., Spring- 
1 Barker Place, Pittsburgh, Pa field, O 





was in Elm Grove. 

Mr. Rom established the Robert 
Rom Company in 1889 and was ac- 
tive in the concern until his illness 
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Dallas Belting Company Changes Officers 
The Dallas Belting Company, Dallas, Texas, reports a change in its officers. 


Charles T. Sowden, formerly treasurer, was elected president. 


Mr. Sowden’s son, 


Webb M. Sowden, has been made secretary, and S. O. Womack is the new 


treasurer. 
and his son is next him on the end. 


The others in the picture are, from left to right: 


Mr. Charles Sowden is the second man from the right in the picture 


T. M. Swan, road sales- 


man; Henry Wolfenden, auditor; J. B. Green and O. L. Durham, both experts 
at belt fixing and other mechanical affairs. 
This company has a fine home and does a large business in specialties, with 
belting predominating. 








a few weeks before his death. He 
was also a director of the National 
Bank of Commerce, a member of 
the Wisconsin Club and a former 
participant of the old Sharpshooters 
club contests. He is survived by his 
wife, his 3 sons, all of whom are 
connected with the Rom company, 
and his brother, Emil, also a mem- 
ber of the concern. 
* x x 


Bluefield Supply Reports New 
Department a Success 

The contractors’ equipment de- 
partment of the Bluefield Supply 
Company, Bluefield, West Virginia, 
which has now been in operation for 
a full year, has proved very satis- 
factory according to W. E. Gilker- 
son, president. Three _ specialists 
are employed in the department. 
The National Equipment Corpora- 
tion line is sold. 

+ * 
Wing Opens New Display 
Room 

J. T. Wing and Company, Lim- 
ited, Windsor, Ontario, Canadian 
branch of the J. T. Wing Company, 
Detroit, has just opened an unusually 
attractive display room for their 
plumbing equipment. The company 
also does an extensive business in 
mill supplies throughout Canada. 


Tull Rubber and Supply Has 

Transmission Specialist 

M. H. Courtenay, a transmission 
specialist, has recently been added to 
the organization of the J. M. Tull 
Rubber and Supply Company, At- 
lanta. Formerly he was with SKF 
Industries. 


C. W. Marwedel Opens New 
Store in Oakland 

The firm of C. W. Marwedel, San 
Francisco, has established a new 
store in Oakland, California, at the 
northwest corner of Eleventh and 
Alice streets. It was opened on 
February 17, the same line of 
tools, metals and shop supplies to be 
carried as are stocked at the San 
Francisco store and metal ware- 
house. The new building has a total 
floor space of 15,000 square feet. 

C. W. Marwedel is a well-known 


firm on the west coast, founded in 
1872. 


* * x 


Frank J. Oliver Dies 
Suddenly 

Frank J. Oliver, president and 
treasurer of Oliver Brothers, Incor- 
porated, New York City, died sud- 
denly at 1:00 o’clock in the morning 
on February 7, at the age of 68. He 
was born in New York City. 

In 1875 he started work in the 
New York office of Hawley Brothers 
Hardware Company, San Francisco, 
and stayed with this organization for 
17 years, for the last 10 years serving 
as New York buyer and manager. 
In 1892 he entered into partnership 
with his brother, Thomas E. Oliver, 
to form Oliver Brothers, Incorporat- 
ed, succeeding to the business of 
Thomas E. Oliver, as buyers for 
non-resident distributing houses. 

During the 1890’s Mr. Oliver 
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KESTER MACHINERY CO. 


—— 


Five brothers operate the business of the Kester Machinery Company, Winston- 

Salem, North Carolina, and each one is active. The company has a branch in 

High Point, North Carolina, managed by W. R. Kester. From left to right in 

the picture are: J. C. Kester; W. E. Hege, salesman; H. D. Kester; L. B. 

Kester; D. H. DeVinney, representative of Metalweld Incorporated of Phila- 

dephia; C. E. Mundy; J. A. Saylor; C. B. Robertson; and J. R. Best, representa- 
tive of the Graybar Electric Company. 
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Perhaps, In Your Plant— 
Faulty Power Transmitting Hangers 


Are Wasting Your Profits 


Expensive power helping to produce 
your product and your profit may 
be going to waste through faulty 
power transmitting machinery. 


BOND Hangers are constructed to conserve every avail- 
able ounce of power. Built scientifically, they hold power 
lines rigid—permanently. 


Uniform adjustment is possible because the case-hard- 
ened set screws used on BOND transmitting machinery en- 
able the shafting lines to be aligned and realigned with 
that degree of precision that conserves power. 


Hundreds of manufacturers have turned to BOND en- 
gineers for reduced maintenance cost in hanger equip- 
ment. Their testimony is the best proof of BOND’S 
superiority. Write for a copy of the catalog. 


A catalog showing the 
complete line of spe- 
cialized Bond Casters 
should be in your files. 
Send for your copy. 





Semi-Steel Ring Oiling 
Shaft Hanger 


or Foundry & Machine Company 


Manheim, Lancaster Co., Pa. 


Phila. Office: 617 Arch St. N. Y. Office: 256 Broadway 
Chicago Office: 39 S. Clinton St. 











evolved a plan for transporting goods 
to the west coast which resulted in a 
lowered rate and increased his prom- 
inence in the industry. He was also 
active in a movement instigated just 
prior to the Boxer uprising for a 
continuous industrial world’s fair in 
China. 

He was a charter member of the 
New York Hardware Club and a 
member of several golf associations. 
For many years he was a resident 
of Brooklyn, but in recent years had 
made his home in Hackensack, New 
Jersey. 

He is survived in his immediate 
family by a brother, James H. Oliver 
of the firm of Oliver Brothers; and 
by his widow and four children, 
three sons and a married daughter. 





Wing Sales Force Holds Weekly 
Luncheons 


Thursday noon luncheons are being 
held by J. T. Wing and Company, De- 
troit, for their sales organization for 
the purpose of providing an occasion 
for the men to meet socially, when no 
business is discussed. According to S. 
H. Warriner, sales manager, the plan 

has been very successful. 





McGraw-Hill Publishes Ma- 
terials-Handling Book 
“Materials Handling Equipment,” 
written by Edward J. Tournier, esti- 
mating engineer, Robbins Conveying 
Belt Company, is the newest one of 


| the McGraw-Hill Industrial Man- 
| agement Series. 


- The purpose of the book «s ex- 


| pressed in Mr. Tournier’s preface, is 
| “to set forth the results, in service, 
| of those mechanical handling devices 
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STRENGTH 


| gene“ by the powerful 
mechanism of Chisholm- 
Moore systems, comes new 
strength, tireless and titanic, to 
Industry. 

Dire is its need! 

In present-day production too 
frequently do we find some old 
and limping method struggling 
futilely to keep pace with swift 
machines. It is then that the 
handling of materials becomes a 
“bottle-neck”, retarding the 
whole manufacturing process. 
Costly ! 

A Chisholm-Moore material 
handling installation, scientifi- 
cally adapted to its specific duty, 
accomplishes this vital task with 
efficiency and dispatch. And in 


CLEVELAND 


CHICAGO 






Sud ‘ 
Mak Whctnk aaah. nad 





so doing effects astonishing econ- 
omies in time and labor. Pro- 
duction cost is often halved! 
This is the third of a series of 
advertisements appearing in the 
nation’s foremost business mag- 
azines. In this attractive way is 
the prestige of Chisholm-Moore 
being enhanced throughout the 
whole broad scope of Industry. 
And a readier acceptance of the 
C-M line is inevitable! Mill 
supply jobbers, write for the 
facts. 
CHISHOLM-MOORE HOIST CORP. 


(Division Columbus-McKinnon Chain Corp.) 
5028 Fremont Ave. Tonawanda, N. Y- 


In Canada: St. Catharines, Ont. 
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Radial Saw 


Brings Quick Sales 





HE 
meets the requirements of 
every woodworker you serve. Han- 
dles all cutting operations at any 
angle. Easily used for compound 


Workace Radial Saw 


mitering; cutoff work; ripping; 
dadoing; tenoning and routing; 
shaping; fluting; boring; sanding; 
for practically every operation. 
Stock lies flat on table and saw 
travels through the work, avoid- 
ing necessity of handling stock 
after it is placed on the table. 
Direct motor drive. No belts to 
waste power. Can be furnished 
with hard wood table and adjust- 
able legs, as shown above, or 
with cast iron legs and table as 
shown below. Attractively priced 
and guaranteed by the world’s 
largest manufacturer of portable 
woodworking machines. Send for 
Bulletin No. 510 and dealer’s 


proposition. 


Workace Ra- 
dial Saw 
mounted on 
east iron ta- 
ble and legs, 
set for bevel 
cutting. 





OTHER WORKACE PRODUCTS 
Workace Electric Shaper 
Workace Jig Saw 
Workace Electric Woodworker 
Workace Band Saw 
Workace 4” Planer 
Workace Circular Saw 


Send for complete description of these 


machines. 


J. D. WALLACE & CO. 
2801 Wilcox St. 
Chicago, III. 


B118 








E. A. Holmgreen, 50 Years in Mill Supply Business 


| This group consists of the friends and associates of E. A. Holmgreen, president 
of the Alamo Iron Works, San Antonio, Texas. Nearly all of them are officers 
and employees of the firm. They are gathered to celebrate Mr. Holmgreen’s 
fiftieth anniversary in the mill supply business. The figures on each lapel denote 


the years of service with the Alamo Iron Works. 
center, with his wife on his right. 


which are most frequently used, to 
show how these forms are adapted 
to different uses, to indicate the 
methods by which a proper selection 
| may be effected, and to serve as a 
| guide to the most economical meth- 
| ods in purchasing the machinery s-- 

Toward accomplishing this pur- 
pose he includes among other infor- 
mation, a brief historical sketch of 
the evolution of the present-day 
equipment; general principles and 
classifications ; a discussion of hand- 
ling of coal, ashes, coke, and sand 
and gravel; the selection, purchase, 
and economy of materials-handling 
equipment ; salvaging industrial waste 
with conveyors, and handling ma- 
terial between floors. 


Mr. Holmgreen is in the 


Swanson Heads Plumbing 

and Heating Group 

Fred W. Swanson, president and 
general manager of the Globe 
Machinery and Supply Company, 
Des Moines, lowa, has been elected 
president and commissioner of the 
National Plumbing and Heating In- 
stitute and during 1930 he will be 
the directing executive in charge of 
all activities of the Institute. 

The Institute comprises in_ its 
membership all the organized asso- 
ciations of manufacturing and whole- 
saling groups within the plumbing 
and heating industry. It is charged 
to act for the wholesaling and man- 
ufacturing divisions of the plumbing 





SARS 


cotton gin 





| This fine building is the home of the A. R. Pannell Machinery Company, Okla- 
homa City, Oklahoma. This organization specializes in selling power plant and 


machinery. 
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BONNEY 


*CV (Chrome-Vanadium!) 


Leading Jobbers carry these wrenches in stock 


BONNEY FORGE &%° TOOL WORKS 
ALLENTOWN, PA. 


Makers of Special Service Wrenches of Chrome Vanadium, 
Car Steel Drop Forged Wrenches, Pipe Wrenches, Vises 
and Drop Forgings and the Bonney Rim Tool. 
Patents Pending 
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“What’s Selling PEE A 


\ -, , 


in My Territory?” tian —< 


Based on reports from dis- 
tributors, comparing vol- 
ume of business for the 








month ending February KEY TO CHART 


15, 1930, with business be | 


— No Change 

‘ ‘ —  _ Better 
during the corresponding ae 50, beter 
period of 1929. : io =. ee 


*Better comparison than last month 











NEW MIDDLE EAST WEST |... 
, ENGLAND ATLANTIC | CENTRAL | CENTRAL SOUTHERN) WESTERN 
tem } } ae | | 

Poorer Better Poorer Better Poorer Better 


Belting, Leather 

Belting, Composition 
Belting, Rubber 

Belt Fasteners and Lacers 
Chain Blocks 


Compressors 





Electric Tools— 
Drills, Hammers, etc. 


Grinding Wheels, Wire 
Wheels, etc. 





Iron and Steel Bars 





Ladders, Safety 





Machine Tools and 
Equipment 


Mechanical Rubber 
Goods 


Mechanics’ Handtools 





Nuts, Bolts, and Rivets 





Packing 
Paints, Lacquers, etc. 


Paint Spraying Equip- 
ment 


Pipe and Pipe Fittings | 


Pumps 


+ - 


Sandpaper, Emery Cloth 


Saws 


See 


= 
| 


Shop Supplies 


= 








Transmission Equipment 
















































































} 

| 
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| Trucks, Lift Trucks 
Vises 
Valves 
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If it’s records you want — pick one 


that’s called “Profits” 


HERE are production rec- 

ords—records of the long 
life of Graton & Knight Leather 
Belting and Leather Products 
—but so long as the choice of 
records rests entirely with your- 
self, unquestionably you prefer 
to pick a profit-record. 


And a profit record is exactly 
what you pick when you choose 
to handle the Graton & Knight 
Leather Belting line—a line 
that is backed by over 79 years’ 
experience which carries the 
trade mark of a manufacturer 
that has been long and favor- 


ably connected with every in- 
dustry from which you secure 
your business. 


Mill Supply Distributors who 
are interested in a profit-line 
of Leather Belting for 1930 
should investigate the Graton 
& Knight Leather Belting line. 
Weare ready to cooperate with 
you in every way. 


Graton & Knight Company 


Worcester, Mass. 


GRATON 
KNIGHT 


Graton & Knight 


Standardized 


LEATHER BELTING LASTS LONGER 


OTHER 
INDUSTRIAL PRODUCTS 





Rubber Transmission, Conveyor 
and Elevator Belting 
Mechanical Rubber Goods 
Lace Leather 

Round Belting 
Belt Cements and Dressings 
Leather Pickers 
Lugs and other Loom Straps 
Woven Textile Lug Straps 
Leather Link “V” Belting 
Leather Cups 
“U” and Flange Packings 
Hand Leathers 
Leather and Rubber Washers 
and Discs 
Textile Aprons 


Get YOUR Free Copy 


Address 
Department U-30 


Send for your free copy 
of the Belting Manual, 
the most complete 
book of its kind. 
One hundred and 
ninety-six pages 
of practical belt- 
ing and trans- 
mission infor- 
mation. 
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FOR PORTABLE TOOL 
GRINDING OPERATIONS 


ABRASIVE GRINDING 
WHEELS 





In almost every plant you visit, you will 
find portable tools used for either main- 
tenance or production jobs. 


Here is another opportunity to increase 
your sales volume through ABRASIVE 
Wheels. 

Point out that: “the efficiency of the tool 
is dependent on the _ grinding wheel 
mounted”—and that ABRASIVE wheels 
are manufactured to meet all requirements 
of present day grinding. 

You can offer for high speed grinding— 
ABRASIVE Wheels bonded with bakelite, 
or if ordinary operating speeds are used— 
the vitrified bond, both of which will prove 
themselves in performance. 


A | S p 
“se — £ >. aS Citi —_— 4 
DIVISION OF SIMONDS SAW AND STEEL. COMPANY 
Tacony and Fraley Streets 


PHILADELPHIA, PA. 




















and heating industry in the develop- 
ment and observance of fair trade 
practices of the industry as approved 
by the Federal Trade Commission. 
Mr. Swanson has for the past 
year been president of one of the 
largest groups within the industry, 
the Central Supply Association, and 
his election now comes as a result 
of his work in that organization, and 
particularly in promoting a Trade 
Practice Conference which was held 
under the auspices of the Federal 
Trade Commission, on May 15. 
The main office of the Institute 
will be located at Chicago in the 
Pure Oil Building, 35 Wacker 
Drive. Mr. Swanson will devote 
his entire time to the work of the 
Institute, contacting at frequent in- 
tervals the Globe Machinery and? 
Supply Company which he has di- 
rected for 21 years. During his ab- 
sence H. A. Bruner, secretary-treas- 
urer, will be executive officer in ac- 


| tive charge of the business. 
| 








Our photographer managed to catch 
these two at the same time at the In- 
ternational Supply Company, Tulsa, 
Oklahoma. On the left is R. E. Dow, 
general sales manager; with him is J. C. 
Mann, assistant sales manager. George 
Clark, a new salesman with the com- 
pany, was supposed to be snapped also, 
but got away somehow. This company 
has recently been appointed distribu- 
tor for the Titusville Iron Work line 
of rotary material. 





Chandler-Boyd Organization 
Enlarged and Rearranged 


The Chandler-Boyd Supply Com- 


an enlargement and rearrangement 


| 
| 
| 
| 
| pany, Pittsburgh, has just completed 


in its warehouses and offices, taking 
three additional sections in the Pitts- 

| burgh terminal warehouse. These 
| changes give more room for storage 
of stock, and make possible roomy 

and convenient office facilities. 

C. H. Wallis and J. R. Manown 
are new members of the sales force. 
Mr. Wallis will represent the com- 
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You can keel the extra power In 


























ON’T take our word for the “extra power” 

we claim is walled up in every WAPPAT 

Red Streak Drill...try them and see for yourself. 

The super-power motor will do any drilling 

job quicker and with less effort. Every part 

used in these drills has been designed and made 
to give more power and longer life. 


Correctly-cut helical gears; truly ball bearing 
equipped, sealed where necessary to prevent 
oiland grease leakage; combination radial and 
thrust bearing on chuck spindle; strong switch; 
perfect balance assures easier handling. These 
are only a few of the features embodied in the 
complete line which will satisfy your customers 
and free you from service worries. 


e & 


There is none finer than a 
WAPPAT Red Streak Drill 


Write for Distributor Plan 


Made in Five Sizes 
‘; inch Standard 

M44, inch Heavy Duty 
3g inch Heavy Duty 


14 inch Heavy Duty 


34 inch Heavy Duty 


OTHER WAPPAT PRODUCTS | VAP, TAPPAT 
Electric Handsaws Electric Grinders Division of Simonds Saw and Steel Co. 
Electric Mortisers Electric Planes 


7524 MEADE STREET 
PITTSBURGH, PA. 
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Welcome the 
New Recruit 


While all the big-leaguers are scattered 
throughout Florida, Texas and California trying 
out new recruits, who will bolster their teams 
in the summer's pennant drive, you'll be recruit- 
ing new strength for your own sales team. 


Here’s a new recruit that will “bat a million” 
in sales results, and bring you as many steady 
customers as Babe Ruth ever pulled through 
the turnstiles at the Yankee Stadium. The 
RED CAP Line of Industrial Brooms and 
Brushes will strengthen an otherwise weak spot 
in your sales line-up. It will be a certain winner 
for you, as it has been for many years for 
most of America’s leading distributors. Put 
RED CAP to work for you, then enjoy the 
cheers from your salesmen and their trade. 


Write for the complete 
RED CAP line-up. Then play Ball! 


Indianapolis Brush & Broom Mfg. Co. 


126 Brush St. Indianapolis, Ind. 


























pany in northwestern Pennsylvania 
with headquarters at Oil City, Penn- 
sylvania, and Mr. Manown will cover 
northern West Virginiaterritory 
with headquarters in Morgantown. 





C. B. Pfeifer, president and manager of 

the Mill Supplies Corporation, Lansing, 

Michigan, telling Lyn Hargraves, sales- 

man, how easy it is to go out and sell 

Alemite industrial lubrication equip- 
ment. 


tone ‘Retna Plans 
Warehouse 

Plans are being made by the 
Towner Hardware Company, Mus- 
kegon, Michigan, for a warehouse 
building for its factory and mill sup- 
ply departments. It is to be a one- 
story, all-steel structure about 180x 
300 feet in size and located in the 
heart of the city. 

The company has recently taken 
on the line of the Stanley Electrical 
Tool Company. 





ce & 


Walworth General Sales 

Office in New Location 

On February 15 the general sales 
office of the Walworth Company, 
3oston, were moved to 5119 Lincoln 
Building, 60 East 42nd Street, New 
York. 

rs 
Pratt With Segal Lock 
and Hardware 

F. W. Pratt, son of William M. 

Pratt, president of the Goodell-Pratt 


| Company, Greenfield, Massachusetts, 


has joined the Segal Lock and Hard- 
ware Company, Incorporated, New 
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Shipped ‘“‘dry”’ in steel container of 200 Ibs. net weight, 212 Ibs. gross weight. 


There is 


minimum” 


Sales Resistance 


when you sell KROMEPATCH 


*‘—because KROMEPATCH, (the Multi- 
Bond “Dry’’ Chrome Ore Cement) not only 
has as its base the finest Chrome Ore ob- 
tainable—“IMPERIAL” (an exclusive La- 
vino Importation) —but because it is backed 
by the facilities and reputation of a long 
established, reputable firm,—and further, be- 


cause KROMEPATCH is widely advertised 


Authorities agree, that CHROME ORE 
WHEN PROPERLY PREPARED is ONE 
OF THE MOST USEFUL AND DE- 
PENDABLE REFRACTORIES KNOWN, 
—and KROMEPATCH “is” properly pre- 
pared Chrome Ore. 


Years of research, tests and application are 
back of KROMEPATCH,—and actual serv- 


ice results show it to be an excellent ‘“‘bond- 


ing material” for refractory brick in all 
types of industrial furnaces,—for laying 
Chrome, Magnesite, Silica, Diaspore or 
Fire-Clay Brick. 


in pertinent INDUSTRIAL PUBLICA- 

TIONS, CONDENSED CATALOGS AND 

DIRECTORIES, ETC. ; 
KROMEPATCH is shipped “dry” in air-tight metal containers of 200 lbs. 
net wt., 212 lbs. gross wt.,—and will keep indefinitely in storage——You just 
mix it with water, and use immediately. 
KROMEPATCH “BONDS WITHOUT FLUXING,” or chémical reaction,— 
has a high hot load strength and will not “squeeze-out or crumble.” It can 
be troweled, dipped, poured or sprayed. 


“7 P yy 
There is still 


yme “desirable territory open” 


E.J.LAVINO AND COMPANY 


REFRACTORIES DIVISION 
CHROME, MAGNESITE AND SILICA REFRACTORIES 


BULLITT BUILDING PHILADELPHIA 
Pioneers in Chrome Refractories 














E.J.Lavinoe and Company, Bullitt Bidg.,.Phila.,Pa. 
Gentlemen:We would like to know more about Kromepatch as well as 
your Distributor’s Sales Plan,etc. 








Fim Addvess_ 
Mis. Witte 




















MILL SUPPLIES 























Here’s A Real Labor Saver 


For Manufacturers of Goods in Metal, Glass, 
Celluloid, Rubber, Wood and Other Materials 


PATENTED 


SAND 
BLAST 


Will replace the scratch 
brush for mat finishing and 
similar effects on all classes of 
goods—it will replace the use 
of disagreeable acids for this 
work. It furnishes a modern, 
cleanly way of cleaning 
moulding sand from patterns 
and castings. 


Leiman Bros. Continuous Feed 


Finishes may be fine, 
medium or coarse on all ma- 
terials as desired, but, most 
important, it will always be 
uniform—no streaky, uneven 
results. 


Any article to be plated should be sand blasted first—it 
will result in a more permanent plate, quicker plate, and a 
saving of time in plating and saving of current. The most inex- 
perienced person can operate it without instructions—the work 
cannot be spoiled. 


Metal Goods of Every Kind and Description Should Be 
Sand Blasted to Increase Plating Durability. 





The sand blasting process improves your plating, making 
a surface to which the plate will adhere more securely and much 
more rapidly and so sand blasting saves time in plating and 
improves your finish—very desirable ends, you will agree. This 
also applies to articles to be painted, sprayed, enameled or 
otherwise treated. Mat finishes of various degrees are quickly 
secured. 


Get the Free Information 


LEIMAN BROS., Inc. 


23 (PC) Walker Street New York 


Makers of Good Machinery for 40 Years 












































York, and is now connected with the 
executive and sales management of 
the company. Mr. Pratt was form- 
erly advertising manager and later 
sales executive with the Goodell- 
Pratt Company. 

Within the last year there has been 
a general expansion of the Segal or- 
ganization, including an increase in 
the lines carried and in its factory at 
Brooklyn, and its general offices at 
12 Warrent Street, New York. 

x Ok Ok 


Brand Selling in Michigan for 
Bostwick-Braun 

M. D. Brand is now traveling 
central Michigan territory for the 
factory supply department of The 
Bostwick-Braun Company, Toledo. 
Sales activities for this department 
are directed by R. M. Shannon who 
is in charge of the country terri- 
tory, and W. F. Meier, of the city 
of Toledo. 








Louis J. Miday is a country salesman 

in The Hardware and Supply Com- 

pany, Akron, Ohio. He has been with 
them for 8 years. 





Southern Supply Distributes 
for Hollup Corporation 
The C. H. Hollup Corporation, 
Chicago, has appointed the Southern 
Supply Company, Dallas, Texas, to 
handle its line of Wanamaker and 
Rex welding wires, and Hollup arc 
welders and supplies. 
. @ a 


Beckner on Association 
Committee 

C. W. Beckner, West Virginia- 

Kentucky Hardware and Supply 

Company, Huntington, West Vir- 

ginia, has been made a member of 


MARCH, 1930 MILL SUPPLIES 65 









Bolts with a 
Lamson label 
.. are packed 
with care 
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It makes no difference from 
which plant Lamson & Sessions’ 
bolts are shipped — Cleveland, 
Chicago, Birmingham or Kent— 
you will always find that back of 
the Lamson label is a product 
of finest quality, packed with 


meticulous care. 


Open a package of Lamson 
bolts and you'll see just what the 
camera saw here. Sharp, clean- 
eut threads. Square, smooth 
heads with true corners and clean- 
cut faces for the wrench to grip. 
These accurately made bolts and 
nuts save time in assembly. 


Lamson now offers the most 
complete service available to bolt 
users; great stocks of bolts, nuts, 
cotters and cap screws are ready 
for immediate shipment from 
our nearest plant. 


THE 
LAMSON & SESSIONS CO. 


General Offices 
Cleveland, Ohio 





& SESSIONS CO. 


CLEVELAND, OHIO 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 
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SQUARE FACTS 


| HIGH SPEED DRILIS 













Less 

Less Cost 
Breakage pes 
Hole 

















Create 
Year In 
and 
Year Out 
Sales 

















NEW YORK CLEVELAND 





HE /(ed Shield’ 18 STAMPED 
IN ACTUALRED COLOR 
ON EACH DRILL 


THE STANDARD TOOL (10 


CHICAGO 





the mill supply committee of the Na- 

tional Pipe and Supplies Associa- 

tion. H. R. Ireland, the Industrial 

Supply Company, Terre Haute, In- 

diana, is chairman of the committee. 
* * * 


Farwell, Ozmun, Kirk 
Enlarge Lines Handled 
Farwell, Ozmun, Kirk and Com- 
pany, St. Paul, are now exclusive 
distributors for the entire northwest 
on the Willson line of head and eye 
protection specialties. During the 
past year they have added Manhat- 
tan rubber belting, Yale hoists, and 
Alemite industrial fittings. 
+ 2% 


Van Voorhis on California 
Auto Trip 

R. Clay Van Voorhis, vice-presi- 
dent and treasurer of the Universal 
Supply Company, Newark, Ohio, has 
left for an auto trip to California. 
He expects to be gone about two 
months, stopping for short visits 
with friends at Brownsville, Texas, 
and Phoenix, Arizona. 








L. E. Pickle, president and treasurer 

of the Factory Supply Company, Mus- 

kegon, Michigan; and E. J. Schalk, vice- 

president. This company specializes in 

machine and shop equipment. It has 

just taken on the distribution of Whit- 
man and Barnes drills. 





Hyland Company Adds 
Several New Lines 
R. H. Hyland Company, Chicago, 
is now handling the excavators and 
cranes manufactured by the Byers 
Machine Company, Ravenna, Ohio, 
and the electric, steam and gasoline 
hoists made by the National Hoist- 














ing Engine Company, Harrison, N. J. 
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NOW 
EVENS & HOWARD 


is a part of 


GENERAL REFRACTORIES 


.. 4 more complete 
refractory service 
than ever before .. 











. ITH the acquisition of the refractories 

Woe of the Evens & Howard 
eaFire Brick Co., comprising three large, mod- 
ern plants at St. Louis, Mo., and Stevens 
Pottery, Ga., General Refractories Co. offers 


| to refractory users throughout the country 
m& more complete service than ever before. 


eneral Refractories now offers you more 
extensive manufacturing facilities with 18 
plants distributed in Pennsylvania, Maryland, 
Kentucky, Illinois, Missouri and Georgia, 
having a combined capacity of nearly 
1,200,000 brick per day. 





[ 











The well known Evens & Howard brands will 
continue to be manufactured by General 
Refractories and will benefit by the G. R. 
_ knowledge of refractory requirements and 
research facilities that have already proved 
their worth. 





It is our constant aim to produce refracto- 
ries best suited for individual requirements. 


GENERAL REFRACTORIES COMPANY 
106 South 16th St., Philadelphia, Pa. 


Boston Buffalo Chicago Cleveland 
Detroit Indianapolis New York 
Pittsburgh St. Louis San Francisco 


_Evens & Howard Division:—St. Louis, Mo. 


3582 
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Harry P. Leu, Incorporated, 
Adds New Lines 


* a q | New lines recently taken on by 
merican WISS | és | Harry P. Leu, Incorporated, Or- 
lando, Florida, include Browning mo- 


| tor pulleys, Page steel wire fencing, 
sed help make | Edison “Mazda” lamps, Witt Golo 


cans, Taylor Instrument thermom- 


y | eters, and the Chain Belt Company’s 
ales! b= 


xe *& + 














McMullen Company Changes 
Location 


On February 15, the McMullen 
| Machinery Company, Grand Rapids, 
Michigan, moved to 503 Monroe 
Avenue. Two new salesmen have 
been added to sell in the field, and 
it is the intention of the company 
to gradually take on new lines. 


Thirty years of even quality 
and sustained records of perform- 
ance have given American Swiss 
Files an acceptance among the in- 
dustrial trade that has made these 
quality files staple in the jobbers’ 
line. 


Keep well stocked on American 
Swiss files and reap the benefit, of. —_ << #4-2@-—7@—7-7Y_ 
a line that by consistent 
quality, sustained advertis- 
ing and reliable service, has 
reduced sales resistance to 
a minimum. 


American Swiss File & 
Tool Company 
410-416 Trumbull Street 

Elizabeth, N. J. 


File Salesmen 
Tell Us:- 


that the 2400 different 
sizes, shapes and cuts of 
American Swiss files of- 
fer the customers so wide 
a choice that there is al- 
ways an American Swiss 
File to fit the most in- 
tricate piece of filing 
work. In_ addition, 
American Swiss files last 
longer. Our prompt de- 
livery, service and the 
large stock carried at the 
factory are also appreci- 
ated by the file salesmen. 





The two men standing against this 
background of tools are O. T. Kettler 
and J. W. Niemann, of the Rollins Sup- 
ply Company, Incorporated, Chicago. 
Mr. Niemann is manager of the com- 
pany, and Mr. Kettler is his assistant. 





Simplified Practice on Skid 
Platforms Revised 


At a recent meeting of the stand- 
ing committee on the simplification 
of skid platforms it was unanimous- 
| ly decided to revise the Simplified 
Practice Recommendation as origin- 
ally adopted and to submit to the in- 
dustry for its signed acceptance, the 
following uniform dimensions : 

It is recommended that the clear- 
ance from bottom of runners or 
other supports to under side of skid 





files of precision 


: Mechanics’ hand tools 
and knurls 

The complete line of American Swiss 
mechanics’ hand tools and knurls are 
manufactured by us under the same care- 
ful adherence to the standard of quality 
and workmanship that has made the 
American Swiss file a leader in its field. 
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DRIVE for your machinery! 


AYTON Cog-Belt Drives meet your 
i 4 power transmission requirements 
in a new and revolutionary way. They 
offer advantages found in no other type 
of drive. 


1 Ruggedness. Dayton Cog-Belts are 
strong. They’re die-cut, not mould- 
ed. They do not transmit vibration. 
The reinforcing fabric is pre- 
stretched. The complete drive is a 
sturdy assembly built for hard 
service. 


2 Longer Life. There’s less wear on 
bearings. The shorter, firm-gripping 
belts work with less tension. They’re 
notaffected by moisture. This means 
less maintenance, fewer interrup- 
tions in operation, and longer life. 


3 Positive Speed. Through the great 
gripping power and proper seating 
of belts in the pulley grooves, you 
can maintain exact speed ratios— 
keep your machines operating uni- 
formly at all times. 


Let us show you all the details of Dayton 
construction. Let us prove to you that 
Dayton Cog-Belt Drives are the drives 
for your machines. Send for a free 
sample section of a Dayton Cog-Belt 
and for the new Dayton Cog-Belt Cata- 
log. Mail the coupon .. . today. 


Hayton 


COG-BELT DRIVES 






































ere’s the 


* 
a it 


50 H. P. Vacuum Pump Drive 


THE DAYTON RUBBER MFG. COMPANY 
Dayton, Ohio 


Manufacturers of Dayton De Luxe Thorobred Balloon 
Tires and Dayton Fan Belts 


THE DAYTON RUBBER MFG. CO., 
Dept. No. K10, Dayton, Ohio 


Gentlemen: Send me a free sample section of the Dayton Cog- 
Belt and a Dayton Cog-Belt Catalog. 
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SCHIEREN TANNED 
WATERPROOF 


DUXBAK Leather BELTING 


THE MOST PLIABLE OAK-TANNED BELT 


i ee 


What is a profit for... 


if not to keep? 


Pans is the re- 
sult of all your good works. You 
can’t afford to see it frittered away. 
If the leather belt you sell doesn’t 
make good, you must. 


On that basis alone there is no belt 
better to sell than Duxbak. It is 
going to run straight and true on 
the pulleys. It is going to deliver 
every ounce of its rated power capa- 
city. And it is going to last as long 
or longer than your customer ex- 
pects. 


Many Duxbak distributors are find- 
ing our belting sales promotion plan 
a splendid aid. Write for it. Your 


request incurs no obligation 


anal a2 FERRY STREET 
NEW YORK.US.A. 

















platforms be either 8 or 12 inches; 


| and between inside of runners or 
| other supports be 29 inches. 


It is also recommended that over- 
all dimensions for skid platforms 


| used for shipping goods be either 33 
| inches wide by 54 inches long, or 42 
| inches wide by 66 inches long. 


The changes proposed by the 


| standing committee are to be effective 
| from March 1, 1930. 


* OK * 


Riall and Smith Sell for 
Murray Company 
Clyde Riall has been employed by 


|The Murray Company, Dallas, as 
| city salesman to work the entire city 
| of Fort Worth; E. R. Smith has 
| been taken on as a special salesman 
| to handle Prater hammer mills ex- 
| clusively in all the company’s trade 
| territory. 





R. G. Rennacker, treasurer and mana- 
ger, Chicago Engineer Supply Com- 
pany, Chicago 





Laughlin, City Salesman for 
Chevrier Supply 

William O. Laughlin is now city 
salesmen for the Chevrier Supply 
Company, Bay City, Michigan. He 
was an inside salesman with the 
company. 

* *K * 


Van Ness With Barclay, 
Ayers and Bertsch 
P. L. Van Ness, formerly of the 
Hayden Supply Company, Grand 
Rapids, is now with the Barclay, 
Ayers and Bertsch Company, of the 
same city. Wheeler Fitzsimmons, 
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—lond held by forgings : 
and not by connecting 4 


bolts. 


—easy to detach hook. 


—hook swivels on timke 
thrust bearing per 


CHAIN HOISTS—TROLLEYS--TRAVELING 

CRANES—JIB CRANES—LOW HEAD 

ROOM TROLLEY HOISTS—TWIN HOOK 
HOISTS—HAND WINCHES, Etc. 


} You can secure WRIGHT Equipment from your Jobber 
WRITE FOR NEW CATALOG 


| WRIGHT MANUFACTURING COMPANY > 
BRIDGEPORT, CONNECTICUT. | 
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BUCKEYE 
BRONZE BARS 





For many years Buckeye Bronze Bars have given 
satisfaction to customer users who appreciate the high 
standard maintained in the production of fine bearing 
bronze. 


Distrisutors also have found it to be a line 
worthy of their intensive sales support. It is our belief 
that mill supply men appreciate a good product—and a 
satisfactory profit. This is the basis of our distributor 
policy. 


Buckeye Bronze Bars are made in three grades— 
“Commercial,” “Lubrico” and ““Hy-Speed”—both cored 
and solid—and in a complete range of sizes. 





Buckeye Bronze Bushings are also manufactured to exacting specifications 
and in a complete range of sizes. Send for “Service Stock” List of 
Standard Size Stock Bushings ready for immediate delivery 


We are allowing Mill Supply Distributors territorial rights as part 
A distributor may have his name 
Imprinted weight charts to be distributed 
among your trade are furnished—also attractive display boards— 


FREE. 


of an exclusive sales proposition. 
stenciled on each bar. 


Get the details of our policy of distributor co-operation 


The Buckeye Brass & Mfg. Co. 


“The Home of Quality Bronzes Since 1900” 
6410 Hawthorne Ave., Cleveland, Ohio 
































| 
| 
} 
| 
| 
| 


| 
| 
| 
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who had been employed with Bar- 
clay, Ayers and Bertsch, is now with 
the Hartwell Company in Los An- 
geles. 

* * x 
Sutton-Osborne Supply Now 
Carolina Mill Supply 

The name of the Sutton-Osborne 
Supply Company, Asheville, North 
Carolina, has been changed to the 
Carolina Mill Supply Company. Of- 
ficers of the company are H. J. 
Sutton, president; and D. M. Hale, 

secretary and treasurer. 
x * Ox 
Darrow and Comstock Add 
Storage Plant 


A storage plant for handling pipe 
in carloads, iron bars, and large 


| sizes of manila rope, has been added 


| 
| 


| 





by The Darrow and Comstock Com- 
pany, New London, Connecticut. 





C. R. Caldwell, familiarly known as 

Uncle Joe, has been with the Briggs- 

Weaver Machinery Company, Dallas, 
Texas, since 1896. 





| Lansing Supply House Takes 


on New Lines 
The Mill Supplies Corporation, 
Lansing, Michigan, has added to its 
line, Alemite fittings for industrial 
equipment, SKF hangers, pulleys 
and blocks, National Twist drills, 
and Winter Brothers taps and dies. 
* *« * 


Reichle Supply Adds Landis 
Pipe Machine Line 

By adding to its equipment a new 

Landis pipe machine the Reichle 

Supply Company, Saginaw, Michi- 
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QUARE “Gees” speed up the job— 
saving labor hours for your 
customers, winning good will for you. 


Reamed and recessed for quick contact. 
Full depth, clean-cut threads. A beading 
that never refuses the wrench. That’s why 
Square “Gees” cut down time on the job. 


Every Square “Gee” is alike—you’ll find 
no bad ones. Cold-shot flaws are pre- 


SQUARE 
Pipe 








MALLEAG LE, CAST IRON 


reyho 














vented by Grabler’s molds-to-the-metal 
casting method. Inspections at every step 
keep the mistakes in our scrap box — not 
your customer’s. 


Supplying Square “Gees” is good business. 


The GRABLER MANUFACTURING Co. 
and its subsidiary GRABLER-REPUBLIC, Inc. 
4900 Euclid Building ss Cleveland, Ohio 


Factory: Cleveland 
Warehouses: New York ~. Chicago . San Franci + Los Angel 





“BEE” 


und Start 


Fittings 








ORAINAGE, BRASS 





YOUR FITTING PROBLEM IS SOLVED WHEN YOU SAY SQUARE “GEES” 
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Even on a headstock 
bearing, the absence of 
protruding heads is a dis- 
tinct improvement — and 
the mechanic can clean 
up his Bristo equipped 
machine QUICKLY. 


SOCKET HEAD C 


in countersunk holes 
for instance— 


For the purpose of achieving neat design and 
features of practical convenience, socket head 
cap screws are fast replacing other types of 
cap screws in many places; and in most of these 
newer applications they are set up in counter- 
sunk holes, so that the head is flush with the 
surface. 


Bristo socket head cap screws are ideal for this 
purpose. The head of a Bristo is precisely con- 
centric with the shank, so that grinding is 
never necessary when a Bristo is used in a 
countersunk hole. Bristo cap screws always 
fit. Holes can therefore be made for a close fit, 
and no time will be lost in the application of the 
screw. 


Bristos have other qualities of vital interest to 
manufacturers of high grade products, whether 
the cap screw is to be a part of the product, 
or the machine that makes it. 


May we send you sample screws for examina- 
tion and test? Write The Bristol Company, 
Dept. H, Waterbury, Conn., makers of Bristo 


hollow safety set screws. 

















es CO. WATERBURY, CONN. ad 





gan, is now in a position to carry 
in stock 2-, 6-, 12- and up to 14-inch 
pipe which can be machined to the 
requirements of its customers. 








Clarence MacEwen and Elmer E. 

White are new store salesmen for the 

Hayden Supply Company, Grand 
Rapids, Michigan. 


Cahill Selling in Field for 
Bluefield Hardware 

H. A. Cahill is now traveling the 
Pocahontas coal field region for the 
Bluefield Hardware Company, Blue- 
field, West Virginia. He had pre- 
viously been employed as store sales- 
man for the company. 











The Federal Steam Specialties Com- 
pany, Oklahoma City, Oklahoma, caters 
exclusively to oil companies, which 
seems to be quite the fashion in that 
land of petroleum. In this photograph 
we present W. J. Carr, manager of the 
machinery division. 





Additions to Canton Supply 
Company 

The Canton Supply Company, 
Canton, Ohio, is erecting a new 
brick building, 60 by 175 feet. It 
has also recently added R. D. Hurd 
to its force of salesmen. Mr. Hurd 
was formerly with the Standard 
Sanitary Manufacturing Company. 
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SUPERIOR 
CHAIN PIPE VISE 


os Finished in 
Chrome- plate 


N Williams’ “Vulcan Superior” Vise the handle is ON 

TOP — above the bench, right at hand. That means 
quicker, easier adjustment and fewer skinned knuckles. 

Double life is provided by REVERSIBLE jaws. The 
ONLY chain pipe vise with this valuable feature. 

Increased capacity, too. Each “Vulcan Superior” takes 
pipe 1/2 inch larger than others of similar size. 

A quality vise — made entirely of tough wrought steel. 
Rugged in construction—rapid in action—positive in grip 
—chrome-plated for durable finish. Two sizes for 1/8 to 
4-1/2 in. pipe. 


J. H. WILLIAMS & CO. 
“The Drop-Forging People” 
BUFFALO 
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READY NOW! 


for Spring Delivery 


FAIRBANKS 
WHEELBARROWS 


Anticipate Your Requirements 
ORDER TODAY 


Line up with FAIRBANKS and 
Cash in on Fast Moving, Profitable 
year ’round Repeat Business in 
Your Territory. 


Our Protective Sales Policy 


4 ! 
Will Interest You! No. A645C Contractors 





Nos. 3, 4 and 5 Garden Barrows 











No. 739 ‘Family’? Barrow 


The FAIRBANKS Company 
Boston New York Pittsburgh 
Factory: Rome, Ga. 


Write for New No. 950 Catalog 




















Compressed Air Society 

Issues “Trade Standards” 

The fourth edition of the Trade 
Standards of the. Compressed Air 
Society has just been published, and 
copies may be had upon application 
to C. H. Rohrbach, secretary, 90 


| West Street, New York. 


New material in the pamphlet 
comprises a new formula for use in 


| air compressor testing, this being 


accurate for higher water columns 
than that previously used, thereby 
extending the capacity of a nozzle 
of a given size through a_ greater 
useful range; further suggestions in 
connection with the installation and 
operation of air compressors; cau- 
tion against the use of old boilers or 
tanks as air receivers ; suggestion for 
handling very cold “cooling water” 
so as to prevent condensation and 
undue wear on the air cylinders; and 
another illustration of an air clean- 
ing device. 
* K * 
Rollins Supply Elects 

Houston Vice-President 

Mr. J. Houston was elected vice- 
president of the Rollins Supply 
Company, Chicago, following the 


| resignation of Mr. A. Bender. 





| of wheels, rims, and parts, “Bendix 


The Rollins company is prepar- 
ing a 365-page catalog that will be 
ready for publication about June 1. 


* OK 


Joseph Woodwell Company 
Enlarges Department 

In keeping with the present trend 
toward highly specialized service, 
the Joseph Woodwell Company, 
Pittsburgh, is expanding its auto- 
mobile rim and wheel department 
and the service station is operated 
in connection with it. 

Opened 3 years ago with a floor 
space of less than 2,000 square feet, 
the service department now occu- 
pies 8,000 square feet. After May 
1, 1930, the entire stock and offices 
of the rim and wheel department 
will be moved from the present 
down-town location into buildings 
adjacent to the present service sta- 
tion, from 4911 to 4921 Liberty 
Avenue, in the midst of the auto- 
mobile district. 

The new quarters will provide 
more than 22,000 square feet on one 


| floor, 12,000 square feet to be used 


for service exclusively. In addi- 
tion to the distribution of all makes 
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Why you should 


sell ANDERSON “MAN-SIZE” 
STEAM TRAPS 


M2 supply houses have frequently 
asked us why wecallthe Anderson 
Trap the “Man-size’ 


Steam Trap. 
Here’s the answer. 


We do not believe that any weak, 
pap undersized steam trap can do 

ood job of draining and y Aaeetvee 
of condensation on a steam line. True, 
such traps cost less, but it is also true 
that they cannot deliver as much work 
as an Anderson Trap in proportion 
to their respective prices. 


Anderson Traps are called ““Man-size” 
because of their generous build. They 
are big traps. They cannot be hung 
on a pipe line. Their capacity is in- 
finitely larger than that of the cheaper 
traps. They have a water gauge which 
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tells at an instant whether the trap 
is working or not. 


You can sell Anderson “Man-size” 

Traps to your customers knowing 
that they will be delivering service 
many years from now. We can point 
to hundreds of Anderson Traps that 
have been in service over 25 years. 
These are the same as the large, sturdy, 
dependable “‘Man-size” Traps of today 
with the exception that today’s traps 
have many improvements which as- 
sure even greater service. 


Isn’t this the type of trap that you 
want to deliver to your customer? If 
it is, write today and let us send you 
our new catalog and latest prices. 


THE V. D. ANDERSON COMPANY 


1944 WEST 96th STREET 


CLEVELAND, OHIO 


BRANCH OFFICES: 


1836 Euclid Ave., Cleveland, Ohio - 


100 Pear St., Boston, Mass. - 


431 S. Dearborn St., Chicago, Ill. 


242Race St., Philadelphia, Pa.- 1932 Calvert Ave., Detroit, Mich.- 11 W. RedwoodSt., Baltimore,Md. 


ANDERSON 


MAN SIZE STEAM TRAPS 
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A PROFITABLE LINE 
for Distributors 





es mill supply houses the popularity of 

Columbian Vises is constantly increasing 
because of Columbian’s policy of insuring prof- 
itable sales for distributors. 


One hundred per cent jobber distribution . . . 
established resale prices. . . a complete line to 
meet every demand ...a size for every purpose. 
These and other factors point to Columbian as 


the ove vise manufacturer with whom you 
should deal. 


COLUMBIAN 
VISES 


The Columbian Vise & Mfg. Co. 


9021 Bessemer Avenue Cleveland, Ghio 



































brakes, and Stromberg”’ carburetors, 
the following lines of service are 
given: wire, wood and disc wheel 
repairs, brake service, axle straight- 
ening, carburetor service, wheel 
aligning, truck wheel change-overs 
and_ installations. 


* * * 


Brierly-Lombard Adds New 
Screw Lines 
Parker-Kalon screws and Holo- 
Krome safety set screws are two 
new lines recently taken on by the 
Brierly-Lombard Company, Worces- 
ter, Massachusetts. 


ok rk * 


M. J. Daly and Sons Adds to 
Boiler Shop 


With the completion of a large 
addition to the boiler shop of M. J. 
Daly and = Sons, Incorporated, 
Waterbury, Connecticut, the com- 
pany is equipped to fabricate com- 
plete iron or steel plates from num- 
ber 12 gauge thickness up to and 
including plates 34-inch thick. 





How We Choose New 


Lines 
By J. H. OLEson 


Vice-President and Manager, Industrial 


Supply Company, Salt Lake City, Utah 


E ARE thorough believers in 
concentrating efforts on a 
few leading lines. We do _ not 
believe that there is any sound 
reason for carrying two lines of a 
particular commodity, even though 
there may be a certain demand for 
both, if one will give complete 
coverage in size, price, and quality. 
This concentration upon as few 
lines as possible to cover the specific 
fields aimed at by us not only cuts 
down stock investment but makes 
it possible to render better service 
to customers and to control stock 
better. 

In spite of the fact that we are 
situated a great distance from many 
of our sources of supply, we turn 
our stock better than four times a 
year. 

By concentrating our efforts upon 
as few individual lines as possible 
we are more able to convince the 
manufacturers of the practicality of 
giving us the exclusive distribution 
of their lines in our territory. Con- 
centration (Continued on page 88) 
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Even Pulleys Have Gone Modern 





In this day of modern production methods 
— your profit may depend o on the turn of 


a pulley. 


Like the motors and machines they serve 
— pulleys must be scientifically designed 
for the particular duties they are to perform 
in carefully studied transmission systems. 


“American” Pulleys are the finest pulleys 
offered to industry, today. They are the 
product of 25 years of study, experience 
and forward thinking by specialists in the 
manufacture of power transmission machin- 
ery. They possess a high co-efficient of 
friction — better traction to cut power costs 
and to permit closer centers. They are 
designed for strength with light weight. More 
durable — they withstand greater stresses 
and reduce costly interruptions in produc- 
tion schedules. Carefully balanced — they 
lessen vibration. They are engineered by 
Engineers for Engineers. 





Standardize on “Americans” throughout 
your plant and specify them for the 
machines you build, as well as the machines 
you use. . 





They are easily available from coast to 
coast. Ask your dealer about them, or write 
for further information. 


THE AMERICAN PULLEY CO. 
4200 Wissahickon Avenue, Phila. 


PRESSED STEEL: 
SHAFTING PULLEYS, HANGERS, HAND 
TRUCKS, MISCELLANEOUS STAMPINGS 

® ¢ 


SPRUCOLITE (Compressed Spruce) 
MOTOR PULLEYS, MACHINE PULLEYS 


ee 





For nearest distributor, see Mac Rae’s Blue Book 


Rh te alae 


American Sprucolite 
Motor Pulleys and Ma- 


C chine Pulleys are made 
M E R i from a specially devel- 

opedandextremely dur- 
ey” esee D STEEL able synthetic material, 


SPLIT They possessthehighest 


HANGERS PULLEYS yo peter 


a TENTED PATENTED —____ 


lighter in weight than 
wood, cast iron or 
paper pulleys. 


AMERICAN 


PULLEYS 
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Eastern Tube 
Company, 
Johnson Avenue, 
New York, has 
signed to be 
hand. The 
as follows: 


| attaches to the 





HE new “Ettco” portable 
drill chuck made by the 
and 
Incorporated, 594 
Brooklyn, 
been de- 
operated by 
construction is 
A nose is bored 
to receive 3 jaws; the nose 


is fastened to an internally 
threaded sleeve; thrust 
assembly, to which the jaws 
are attached, screws up or 
down within the threaded 
sleeve. The body of the 


chuck is mounted on and re- 
volves around a driver, which 
electric 
The square section of the driver fits very loosely 
into the thrust screw. 


HE utility press 

made by the Sim- 
plex Tool Company, 
Woonsocket, Rhode 
Island, has_ 80,000 
pounds pressure. There 
are 5 quick height ad- 
justments and 3 differ- 
ent leverages, each hav- 
ing different speed and 
power. The _ ratchet 
wheel is mounted on 
ball bearings for ease 
in spinning plunger to 
and from work. The 
press will bend iron or 
steel up to % x 4 inches 
to a 90-degree angle, 
and it is useful for mak- 
ing stops or supports 
that extend from dies 
where the piece is long- 
er than the width of the 
die. 


Tool 





drill spindle or an arbor. 








HE Simonds Saw and Steel Company, Fitch- 


burg, Massachusetts, 


announces the develop- 


ment of the chromium plated “Red Streak” high 


speed steel planer knife 


which 


represents a de- 


cided improvement in the manufacture and qual- 


ity of high speed steel machine knives. 


Tests have 


shown that this new knife, chromium plated, oper- 
ates with success on kiln-dried stock. 








HE “H and B” 
electric vertical’ 
borer made by the 


Hall and Brown 
Wood Working Ma- 
chine Company, St. 
Louis, is a single spin- 
dle, production tool, 
adapted to all general 
purpose boring. Its 
bit has a vertical 
travel of 6 inches and 
its capacity from cen- 
ter of bit to frame is 
14 inches. A Jacobs 
3-jaw self centering 
chuck is fitted directly 
to the motor spindle 


and accommodates 
round shank bits from 
0 to Y-inch. The 


frame is a one-piece casting with a large floor base 
that gives balance and rigidity to the upright column. 
The table is 16x30 inches and has universal adjust- 


ment. 


It can be raised and lowered on gibbed ways 


by hand crank for a distance of 11 inches, which 
gives 18 inches between the chuck and table. 





HE Yates-American 








































114 m/m 
and 


with 15 
Y% m/m’s. 





HE number 468 

depth gauge attach- 
ment recently announced 
by the Brown and Sharpe 
Manufacturing Company, 
Providence, Rhode 
Island, makes it possible 
to adapt a combination 
square or set for use as 
a depth gauge. This at- 
tachment measures di- 
rectly from the lower 
edge of the blade of the 
square or set and is par- 
ticularly useful for meas- 
uring the depth of wide 
recesses. English meas- 
ure attachment has a 
range of 0 inch to 4% 
inches with 6-inch blade 


graduated in 32nds and 64ths, or 64ths and 100ths. 
Metric measure attachment has a range from 0 to 
i c/m 


blade graduated in m/m’s 


Machine Company, 
Beloit, Wisconsin, an- 
nounces its new series 
of high-speed band 
scroll saws. They are 
of heavy build, but 
compactly designed 
covering no more floor 
space than the average 
band saw. A modifica- 
tion combining virtues 
of both the straight 
and “goose neck” type 
of column supporting 
the top wheel yoke as- 
sembly eliminates over- 
hang. Solid disc alumi- 
num wheels are sup- 
plied in these new ma- 
chines, and a_ special 
feature is the patented 
method of fastening 


the rubber bands to the wheel rims, which makes 
possible replacements of the bands at the scene of 
operation, without having to send wheels back to 


the factory for vulcanizing jobs. 
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The new BEAVER 1 to 2" “four-poster” 


Enclosed die-retaining mech- 
Open die slots for easy anism. No exposed spring 
cleaning. No blind pockets to bend or break. Extra heavy upright posts 
i give greater strength. 


to collect chips. 





ta 


Seva tail 
A 








Improved ratchet pawl. 


To clean ratchet 
mechanism — remove four 
bolts. 


Patents issued 
and pending 


Extra heavy 
powerful grip screw 
—with convenient 
cross bar. 


Grooved bolt — with 
hardened steel wash- 
ers—for accurate cen- Patented self-contained rear- 
tering. end—no_ bushings. 


These tools will make you money! 
Get your order in early to avoid disappointment. 








Coming! mn 
The BEAVER ie cusoks Send me catalog and full information. 
Power Pipe Machine NE cna ven kaccwtees ts eduniedtiasent NN ine’ iw okie teeulices 
(4 to 2") PIE sed tency sinc rude etchudee Ualcdnatnipseauubewiiass eee 
bedeuoiteet ctmeate Ce er ee 
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New and Improved Industrial Products 


N_ additional roller 

bearing is now being 
included in the chuck 
spindles of the %-inch 
and %-inch heavy duty 
drills manufactured by 
The United States Elec- 
trical Tool Company, 
Cincinnati. This provides 
for the double thrust 
which occurs in cylinder 
reconditioning work. 





HE Falk Cor- 

poration, Mil- 
waukee, has 
brought out a line 
of right angle 
drive speed _ re- 
ducers to supple- 
ment its line of 
parallel shaft 
drives. This new 
series includes 
both _ horizontal 
and vertical 
shafts. Significant 
features of the 
Falk right angle 
drive are: A com- 
bination of single 
helical and spiral bevel gears, and the reversible construction of 
gears and shafts. If the gears become worn after years of service, 
shafts can be turned end for end to permit using the opposite 
and unworn sides of the teeth. The lubricating system of these 
right angle units is simple and self-contained. 














N ATTISON Machine Works, Rockford, Illinois, announces the 
4 addition of a new hand-lever stroke sander to its line of 
belt-sanding machinery. Because of its flexible mounting, the 
sanding pad is free to follow any unevenness in the surface which 
is being sanded. Belt tensioning and aligning devices, raising and 
lowering screw for work table, and the push-button switch on the 
motor-driven model, are conveniently located at left hand end oi 
machine. Both sandbelt pulleys are ball bearing; the aluminum 
sanding pad carriage is mounted on ball bearings, the work table 
travels on ball bearing rollers and the table-raising and lowering 
screws operate on ball bearings. Machine is available either with 
tight and loose pulleys for belt drive, or with individual motor 
drive. 





HE “Cyclone-Electric” chain hoist, 

made by the Chisholm-Moore Hoist 
Corporation, Tonawanda, New York, is 
designed for moving heavy and continu- 
ous loads. Construction features are: a 
small lift wheel; “Inswell” chain; ball- 
bearing motor with built-in magnetic 
brake, a rotating vertical axis, and low 
head room construction. The hoist is 
-asy to take apart as it has only 12 bolts. 
It is sealed to prevent entrance of fric- 
tion-producing dirt and dust. 





NEW type of small, self-contained 

precision lathe is now made avail- 
able by the General Radial Drill Com- 
pany, Cincinnati, Ohio. One of the 
unusual features of this new lathe is its 
patented Gibbs “‘V-disc” drive of graph- 
itized micarta. This operates the spindle 
shaft direct from the motor shaft with- 
out use of belts and provides 7 spindle 
speeds from 68 to 600 revolutions per 
minute. Specifications include: Bed, 4 
feet—24 inches between centers. The 
cross slide is adjustable-gibbed and has 
6%-inch travel. The compound rest 
swivels 180 degrees—the top slide has 
2-inch travel. Micrometer collars pro- 
vided on both of these slides, together 
with handscraped bed and carriage, per- 
mit precision work. The apron carries 
a large hand wheel for rapid traverse. 


| 
| 
| 
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Sand Gor the New 


The coupon on this page will bring you the 
new Starrett Catalog, describing and illustrating 
over 2500 Starrett Tools, Tapes and Hacksaws. 
It presents many new tools, many improvements 
in the tools you already know. 

You will find this new catalog an extremely 
useful reference book. Tear out the coupon; 
_ fill it in; mail it today. 


GOLDEN ANNIVERSARY 
O] RS) VN :1;1 48 in @1@) Bs) 
1880-1930 
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New and Improved Industrial Products | 











NEW standardized drive for elevators has just 

been announced by H. W. Caldwell and Son 
Company, Chicago. It is built to operate centrifugal 
discharge, perfect discharge or continuous bucket 
elevators requiring 3 to 15 horsepower. The first 
reduction of the drive is made up of a ruggedly 
built, fully enclosed worm gear speed reducer to 
which a motor is coupled. The motor and the worm 
reducer are accurately aligned on a welded steel 
base, making a compact assembly easily supported 
on the elevator casing or platform. The second 
reduction in speed is made by a Link-Belt roller 
chain drive, which also acts as a flexible connection 
between the reducer shaft and head shaft. 


NEW shock-ab- 

sorber developed by 
The Meriam Company, 
Cleveland, is designed to 
avoid the difficulty of 
getting correct pressure 
or vacuum gauge read- 
ings on pipe lines con- 
taining liquids, steam, etc., 
whose flow is pulsating. 
The device consists of a 
steel air-tight chamber in 
which is a long spiral coil 
of tubing having a small 
bore. The remainder of 
the interior of the cham- 
ber is hollow and acts as 
a small air receiver for 
the gauge mounted at the 
top. This spiral coil is 
connected to the pipe line 
at one end, the other end 
opening directly into the 
chamber. The pulsations 
in the pipe line are there- 
fore largely dissipated by 





friction in passing through the long narrow bore of 
the tube. The small remaining amount of pulsation 
is absorbed by the cushioning effect of the air in the 
chamber iself. The gauge is connected to a vertical 
tube which has its opening inside the chamber close 
to the bottom. 








HE new “Beaver” die stock, “four-post” ‘type, 

number 8R, made by The Borden Company, 
Warren, Ohio, uses a separate set of dies for each 
size of pipe, and instead of loose bushings, it has 
a self-contained rear-end that is said to be accurate 
and convenient to use. The tool has open die slots 
to facilitate cleaning, and a fully enclosed die re- 
taining mechanism. The upright-posts are built es- 
pecially heavy, and the cross pin is 2% inches long, 
permitting a good hand-hold, although the whole 
ratchet tool weighs only 1234 pounds. 


HE Charles Parker 

Company, M eri- 
den, Connecticut, has 
designed a new vise 
especially for the air- 
plane industry. The 
new model has unusu- 
ally deep jaws in order 
to enable the user to 
hold securely the many 
large pieces of work 
where a vise of this 
type is required in the 
airplane industry. It 
is made in 3 sizes, 
4¥%-, 5-, and 6-inch 
jaw. 





HE Madison-Kipp Corpora- 

tion, Madison, Wisconsin, 
manufacturer of lubricators and 
die casting machines, has_ re- 
cently announced the Kipp air 
grinder, a new tool for die 
makers, metal pattern makers, 
and similar skilled artisans. This 
grinder is of such small size that 
it may be held in the hand and 
used somewhat in the way that 
a man uses a fountain pen, the 
overall length being 8% inches 
and the barrel diameter slightly 
under an inch. The weight is 
12 ounces. In the housing at the 
upper end of the grinder there is 
a turbine wheel which is carried 
on a spindle. 
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Y’ TON BALL BEARING 
ELECTRIC CHAIN HOIST 















are your loads 
handled electrically? 


The Yale 4% Ton Model C Ball Bear- 
ing Electric Chain Hoist is the ideal 
unit for handling light loads safely 
and rapidly.. It is highly efficient 
and inexpensive to maintain. Easily 
adjusted for any size of I-beam from 


4. inches to 9 inches. The motor, of 











the ball bearing type, is fully enclosed 








and ean be furnished for use with 


either alternating or direct current. 


THE YALE & TOWNE MANUFACTURING CO 
STAMFORD, CONN., U.S. A. 


Canadian Branch at St. Catharines, Ont. 


YALE 


YALE MARKED IS YALE MADE 


Hoisting *~ Conveying Systems 
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New and Improved Industrial Products 











APPAT, Incorporated, 

Pittsburgh, announces its 
new “Red Streak” portable 
electric bench grinder. This 
tool is designed for general 
grinding purposes and_ tool 
sharpening. The two 6-inch 
grinding wheels are covered 
with adjustable safety guards, 
thus protecting the operator, 
and making it possible to grind 
at any position on the circum- 
ference of the wheels. 











HE Lourie Manufacturing 

Company, 409 Machinery 
Sales Building, Chicago, has 
produced a_ safety platform 
ladder constructed without the 
use of screws or nails. Steps 
are supported by angle steel 
with bolted construction and 
the user is protected from fall- 
ing by guard rails extending 
above the platform. The lad- 
der can be opened with one- 
hand operation, which elimi- 





N outstanding fea- 

ture of the “Rite 
Speed” electric pol- 
ishing and_ buffing 
lathes manufactured 
by the Hammond 
Machinery Builders, 
Incorporated, Kala- 
mazoo, Michigan is 
the one-piece base 
and spindle support 
having overhanging 
spindle design, allow- 
ing maximum work- 
ing clearance around 
the spindle. There is 
a clearance of 12% 
inches from the spin- 
dle housing to the 
front of the pedestal at the floor. 





The motor is mounted on the inside 


of the pedestal on T slot rails and designed to form a hinged bracket, 
permitting belt tension adjustment from outside of pedestal in the rear, 


without disturbing motor mounting. 


Louvers are provided in such a 


way as to insure circulation of air, and at the same time keep out the 


dirt and dust. 











HE Oesterlein 

number 36 “Mil- 
O-Matic,” manufac- 
tured by The Oester- 
lein Machine 
Company, Cincin- 
nati, is an automati- 
cally operated, hy- 
draulic feed, bed type 
milling machine. The 
machine is designed 
to be available as a 
single spindle, du- 
plex, vertical, or 
multiple spindle ma- 
chine, with several 
standard bed and 
table lengths. The 
spindle head is an 


entirely self-contained unit. It carries its own motor; starting, stopping 
and reversing mechanism and control lever; pickoff gears for deter- 
mining speed and all adjustable controls. The gears within the spindle 
head are all made of alloy steel, heat-treated, multiple splined and en- 


closed in grease tight cases. 

EW portable 

electric saws 
manufactured by the 
Speedway Manufac- 
turing Company, 
Cicero, Illinois, are 
made in 2 sizes, 10- 
and 12-inch. Fea- 
tures of the saws 
are: slipper plate 
base which can be 
raised or lowered 
for adjustment of 
depth of cut; and 
swinging saw guard 
which automatically 
pushes back out of 
the way when cut- 
ting pressure is ap- 





nates any chance of pinching plied and returns to guarding position the moment pressure is re- 
the fingers. Side rails, steps leased. The upper portion of the saw blade is covered with a well- 
and platforms are made from | designed saw guard of cast aluminum. The side cover of this guard 
selected straight-grained spruce is quickly and easily taken off for changing blades by loosening 3 
with smooth rounded edges. knurled nuts which are so attached that they cannot be lost. 
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With the First Bite of the Shovel 


“INSWELL” Goes To Work 


A vast job, this raising of skyscrapers sky- 
ward ... involving a thousand and one 
operations, all the way from the sinking 
of piers to the erection of the finishing 
flagpole. And in each one of this multi- 
tude of things-to-be-done you usually find 
“INSWELL” Chain playing an indispens- 
able part. 


Every task, big and little, has its own 
special “INSWELL”—and every task is 
done the better for it. Look, an extra 
swell of steel at the weld! This means 
extra strength and extra wear... 


You'll find a “C-M” on every link—the 
mark of genuine “INSWELL” Chain. 


Your dealer has all the facts. 


COLUMBUS-McKINNON CHAIN CORPORATION 


General Sales Office: Tonawanda, N. Y. 
Plants: Tonawanda, N. Y. Columbus, Ohio 
In Canada: McKinnon-Columbus Chain, Ltd. 
St. Catharines, Ontario 


“INSWELL 


‘ELECTRIC: WELD 


CHAIN 
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ARGUTO 
Radiates 


Wycars : 
a drink~ 


~ Reorders 


ruts) —— 





Never needs oil. 


First cost lower, maintenance nil. Serv- 
ice records of twenty years are common. 


Some ARGUTOS are still going after 


30 years. Millions in use. . 


RGUTO Bexainc 


Wayne Junction. Philadelphia. Pa. 





Welding and Cutting Equipment 





The popularity of Imperial Weld- 
ing and Cutting Equipment is due 
to its superior efficiency throughout 
the entire line. Torches, regulators, 
tips, even the hose, must measure 
up to a definite high standard. 
That is why you find Imperial 
Equipment in practically every 
branch of the metal industry. 


There are hundreds of uses for 
Oxy-Acetylene Welding and Cut- 
ting Equipment, and Imperial out- 
fits can be furnished to take care 
of work from the smallest to the 
heaviest requirements. With Im- 


———— : perial Equipment your men will 
No, 15. Imperial Duplex Welding and Cutting Outfit 


Will take care of all Welding and Cutting have less sales resistance. 
work. Consists of type X welding torch “— 
10 type C copper tips, extension, type : — ‘ ‘iia 
outea torch Sich 4 copper cutting tips, WRITE FOR COMPLETE 
double gauge oxygen and acetylene regulators, CATALOG AND PRICES 
2 pair goggles, 50 feet of hose, supply of 
welding rod, flux, spark lighter and handbook. 
Packed in steel carrying case ready for service. 

















THE IMPERIAL BRASS MFG. CO. 


511 SO. RACINE AVE., CHICAGO, ILL. 
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(Continued from page 78) 
likewise eliminates much of the price 
competition which is all too common 
in our industry. 

Although we recognize the value 
of a name and national reputation 
which goes with many lines in our 
field, we frequently take on an un- 
known line if we find on investiga- 
tion it has real possibilities. When 
we take on and develop such a line, 
and build a reputation for it in our 
territory, we automatically elimin- 
ate much of the price competition 
prevalent in the industry. 

Our success in merchandising new 
lines and the concentration upon 
fewer lines than are found in the 
average industrial supply house is 
the result of our care in taking on 
new goods. New lines are never 
stocked on snap judgment, regard- 
less of the allure they may show 
upon superficial consideration. 


HEN we are approached with 

a line that shows promise of 
developing and fitting into our pro- 
gram of concentration, our officers 
and salesmen get together and make 
a survey of the territory, with the 
proposed item in mind. We gain 
all the data possible through con- 
versation and questioning among 
ourselves; but in addition we visit 
several plants in which the proposed 
line will fit and.carry on our survey 
there to determine the sales possi- 
bilities in our territory. The amount 
of the commodity purchased by some 
other nearby distributor or some 
concern in another part of the coun- 
try catering to approximately the 
same kind of business we do has 
nothing to do with our decision to 
take on the line, or with the amount 
of the initial order. Everything de- 
pends upon what our survey reveals. 

The biggest factor in the success 
of a new line, after its merits have 
been proven satisfactorily to us, is 
its proper introduction to the trade 
We are unusually diligent to see 
that every new line gets off on the 
right foot. 

First of all, after we decide to 
stock an item, we call in all avail- 
able salesmen. The manufacturer’s 
salesman then is asked to sell the 
item to the men, as he has sold it 
to the executives. It is our aim to 
have all our salesmen as enthusiastic 
over a new line as we executives 
were when we decided to take it on. 











Then they are equipped to go out 
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THE DIAMOND RUBBER COMPANY 





offers to the DISTRIBUTOR 





bias 


a sincere cooperation 





ST 


Diamond Distributors receive from us the fullest pos- 


eee Seer 


sible cooperation and assistance, because we are 
pledged to give it, and because we ourselves are vitally 
concerned in the building up of their business. This 
cooperation is manifested— 








First, in the quality of the line we furnish for their customers. 


Second, in the extensive experimental, mechanical and engineer- 
ing resources placed at their command. 


Third, in the service made possible by the maintenance of branch 
stocks at ten different points, and a factory stock including a 
great variety of items. 


Fourth, by cordial cooperation with the distributor’s salesmen 
through informative letters, reminder cards and news sheets, so 


that they have always something interesting to tell their prospects. 


A Simplified Line Fifth, by continually advertising the fact that the Diamond 
Distributor serves intelligently and promptly; by referring to 
A Solid Reputation him all inquiries from his territory; and by furnishing him with 


effective advertising material for his own use. 
A Stable Sales Policy 


The practical result of this sincere cooperation is shown in the 

A Sineere Cooperation fact that Diamond Distributors were able to maintain their 
sales during the last quarter of 1929, despite unfavorable busi- 
ness conditions. 


THE DIAMOND RUBBER COMPANY, INC. 
Akron, Ohio 


Branches as follows: 


AKRON + ATLANTA + KANSAS CITY + NEW YORK 
BOSTON + PHILADELPHIA - DALLAS + CHICAGO 
LOS ANGELES - SEATTLE - SAN FRANCISCO 


Diamond 


k RUBBER BELTING HOSE - PACKING 
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THE 


CAR | 
MOVER | 
that says |: 


“QO” 


—a “GO” that is based on 
the most powerful leverage 
possessed by any mover—a 
fact which has been con- 
clusively proved in many 
tests. 


—a “GO” in sales, too. 
The growing number of new 
distributors on our records 
and the keeping of old busi- 
ness indicates that. 



















Write for details. 


Appleton Car Mover [ 
Company 
Appleton, Wisconsin 
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into the field and talk about the line 
with enthusiasm and confidence. 

After our men are duly sold on 
a new line, they call upon several 
representative customers, often in 
company with the manufacturer’s 
representative and one of our own 
executives. Starting with the pur- 
chasing agent they visit the shop 
superintendent, the head electrician, 
the head carpenter and the head of 
every other department, who has 
any influence in the purchase of ma- 
terial. They tell these men briefly 
about the new commodity and ask 
their co-operation in giving it a fair 
trial. 

While it is true that we go to a 
great deal of trouble and expense 
in pushing a new line, we have found 
that it pays. In other words, we 
reason that if a line is worth taking 
on at all, it is worth pushing to the 
utmost of our ability. 

* * x 
M. W. Mintz Returns from 
Texas 

M. W. Mintz, president and gen- 
eral manager of the Factory Supply 
Company, Chicago, has recently re- 
turned from a trip to Corpus 
Christi, Texas, where he helped to 
bring down some ducks. While in 


the south he spent some time in 
Dallas. 

* * * 
Briggs-Weaver Company 
Remodels Building 

In order to take care of addi- 
tional stock for its growing busi- 
ness the Briggs-Weaver Company, 
Dallas, Texas, will remodel the rear 
end of the building now occupied. 
W. D. Trotter is general manager 
of the Briggs-Weaver organization. 

*x* * x 


Industrial Exposition “Or- 
ganizes for Prosperity” 

With the slogan “Organizing for 
Permanent Prosperity” as the key- 
note, the National Management Con- 
gress, the National Industrial Equip- 
ment Exposition and the National 
Materials Handling Convention of 
the American Society of Mechanical 
Engineers will go into session at the 
Stevens Hotel, Chicago, March 3-7, 
to discuss the problem of economic 
stability and many collateral ques- 
tions, it is announced by George Pfis- 
terer, director of the exposition. 
Robert Isham Randolph, president of 
the Chicago Association of Com- 
merce, will act as the chairman of 








H. P. Asbestos Rubber Back 
Steam Packing, Style 101 


What’s Your Share 
of the $30,000,000 
Packing Business? 


/NEAPR 


Can Increase It! 


Industry buys upwards of 
thirty million dollars worth 
of Packings yearly. Whatever 
your share of this business, 
Linear Piston & Sheet Pack- 
ings can increase it, because, 
among other things, Linear 
Packings are for resale only. 


—A\ll the substantial sales re- 
sulting from Linear Quality 
—Linear Service Records— 
Linear Control of Raw Mate- 
rials and Modern Plant Fa- 
cilities—belong to you alone, 
as Distributor. 


—And Linear makes prompt 
deliveries, an exceedingly im- 
portant factor in your turn- 
over investments and mer- 
chandizing ! . Standard 
Piston & Sheet Packings for 
all machinery duty, and spe- 
cial packings supplied quickly, 
at request. 


Send for Samples 
and Prices 


LINEAR 
L ineatPacking & Rubber Co.fne 





PISTON AND SHEET PACKINGS 


MARSHALL AND BERKS STREETS 
LADELPHIA 
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REPUBLIC IRON & STEEL gory se YOUNGSTOWN. OHIO 









As Protection 
to You 
We Mark it 

BLUE 





ipe Yor Permanence- 


You might think this an appeal—or perhaps a pipe of different character—or the 
title of a book. As a matter of fact, it is all of these. 


Modern practice now requires that you Pipe for Permanence—with Toncan Iron 
Pipe—and if you don’t know what Toncan is, you can read all about this longer 
life alloy iron pipe in the book bearing the title “Pipe for Permanence”. This new 
and interesting book should be in the reference library of every architect, engineer, 
plant superintendent, purchasing agent, technical school—wherever pipe is bought, 
used or specified for any kind of service. Just a simple exposition of the latest con- 
tribution of Science to overcome “This Pipe Problem”—and there’s a copy for 
you all ready to mail upon receipt of your request. 


REPUBLIC IRON & STEEL COMPANY 


YOUNGSTOWN, OHIO 


Birmingham Boston Buffalo Chicago Cincinnati Cleveland Dallas Denver Detroit 
El Paso Los Angeles NewYork Philadelphia Piusburgh San Francisco Seattle St. Louis 
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EVERYONE 
A VICTOR! 





VaToh rey) 


ICHARD Coeur De Leon, King of England from 
1157-1173, was so named for his bravery, combined 


ability and zeal needed in his wars against Saladin, ruler of 
of the East. 


His Third Crusade into the Holy Land, in search of the 
Holy Grail, will be remembered as an important event in 
history. Each knight selected for his army was chosen in- 
dividually for his bravery, courage and strength. Every 
man was ready to tackle the toughest job. 


This can only be compared to a box of VICTOR HACK 
SAW BLADES, where each and every blade has been 
brought to a standard of excellency, ready to tackle the 
toughest and hardest metal cutting job in your plant. 


It was with this thought in mind that the Victor trademark 
was selected as an emblem. A trial will convince you that 
these blades are far superior to any that you have ever tried. 


VICTOR SAW WORKS, Inc. 


MIDDLETOWN NEW YORK 








HACK SAWS 


the opening session of the congress. 
The congress will be in session 


| March 3-5, the equipment exposition 


will cover the period from March 
3-7, and the materials handling meet- 


| ings will be held March 5-7. An In- 


dustrial Marketing Conference also 
mill meet March 5 and 6 at the 
Blackstone Hotel under the auspices 
of the Industrial Marketing Division 
of the American Management Asso- 
ciation. 

Leading manufacturers from all 
parts of the country will present a 
widely diversified group of exhibits, 
covering the newest machinery in the 
helds of material handling equip- 
ment, plant construction materials, 
ower transmission, management pro- 
duction control and all other phases 
of efficient operation. The women’s 
bureau of the United States Depart- 
ment of Labor is planning to enter 
an exhibit dealing with women in in- 
dustry, consisting of standard equip- 
ment for increasing the efficiency and 
comfort of women workers in in- 
dustrial plants. 

“In organizing for permanent 
prosperity the elimination of waste, 
which we are also stressing, is an 
important factor,” one official stated. 
“American industry is suffering an 
annual loss of some $500,000,000 
through leaks in management and 
operation. . . . In one motor plant 
alone, the effects of a waste elimina- 
tion campaign started after the in- 
vestigation resulted in the saving of 
$542,000.” 

In this connection the advisory 
board of the National Industrial 
Equipment Exposition is sponsoring 
a competition for the best sugges- 
tion or idea for “Waste Elimination” 
advanced by an employee, expressed 
in not more than 300 words. A cash 
award of $50 will be made to the 
employee submitting the best letter 
and a certificate presented to the 
plant where he is employed. Any 
company is eligible to send in 3 sug- 
gestions from employees for consid- 
eration. Contributions must be in the 
hands of the award committee by 
nidnight of May 30, addressed to the 
National Industrial Equipment Ex- 
position, 308 West Washington 
Street, Chicago. 











The opening session of the Con- 
gress will be held at 2:00 o’clock on 
Monday afternoon, March 3, with 
addresses by Henry P. Kendall, 
president of the Taylor Society, and 

| Hugh P. Baker, of the U. S. Cham- 
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If You Want An Unbiased Opinion 








THERMOID RUBBER COMPANY ~- Factories and Main Offices - TRENTON, NEW JERSEY 

































—Ask Mr. Almand 


Maybe you are a mill supply man looking for a 
good, profitable, fast-selling line. 


Naturally, we would recommend the Thermoid Line. 


But if you want an unprejudiced opinion, ask 
Mr. J. R. Almand, Manager City Department of 
Beck & Gregg Hardware Co., Atlanta. Or read 
this letter which he wrote us not so long ago. 


‘“*We .-have been handling Thermoid Belts for the past six 
years,”’ writes Mr. Almand ‘‘and in this time have sold 
thousands of feet to the different consumers and we have 
never had a single foot of Thermoid Belt to go bad. In 
other words, we have never had a request that we replace 
or make an adjustment on your line of belting, and we 
consider this one of the biggest factors in our belt sales. 


**Your belt is being used under almost every con- 
ceivable condition and we find it stands up 
better than any belt we have ever handled 
in our experience as a hardware con- 
cern, and wecan unhesitatingly 
recommend it to anyone 
who is interested in 
the purchase of 
belting, where 
long life and 
service are ex- 
pected. 


“We are always glad to 
recommend a high-grade arti- 
cle,such as your belt toany of our 
competitors or to the consumers, 
and we only wish that we could get all of 
our lines to stand up and perform as satis- 
factorily as your line of belting has done.”’ 


May we send you our latest catalog ? 
Just clip the coupon 


BELTING 
HOSE a4 PACKINGS 
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The Stamp of Quality 

=o 
GRWHIDE 
2 Sy yet 


and Service 


Mr. Supply Dealer: 


We manufacture supplies 
as listed 























Belting & Accessories 


Flat Oak 
Solid Leather Ghkime 
Twist Belt ing Rawhide 
Lace Leather Rawhide 

: Indian Tan 
Sides & Cut Chrome 


Rawhide Round 
(Safety Lace) 
Rawhide Pins 


Mechanical Leathers 
Packings 
Washers 


Leather Specialties 
Straps 
Joint Covers 


Rawhide Mallets & Hammers 


“If it’s made of Leather for 
Mechanical Purposes 
we make it”. ..... 


Gears and Pinions 
(Spur, Spiral or Bevel) 
Rawhide 


Fabroid 
Bakelite 


Non-Metallic 


Iron 
Metal Steel 
Brass 


“Perfect” Oil Seals 


THE CHICAGO 
RAWHIDE 


MANUFACTURING CO. 
CHICAGO - - ILL. 
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This was worth waiting for—a few of the boys in the mill supply department 


of the Joplin Supply Company, Joplin, 


Missouri. Rear, left to right: W. J. 


Beechwood, head of the division, who has a hole-in-one to his credit and owns 
some real hunting dogs; Leo Krudwig, Harlem Pomery, Chester Cook, and Glenn 


Cantrell. Front: 


Ralph Cypert, R. C. 


Ashcraft, O. C. Bradfield, and Hobert 


H. Cook. 





ber of Commerce, on the subject of 
“Science of Management.” The plant 
maintenance session will be _ held 
Tuesday morning under the chair- 
manship of L. C. Morrow, editor of 
“Industrial Engineering.” 

At the Industrial Marketing Con- 
ference, which will be held at the 
Blackstone Hotel March 5 and 6, the 
topics, in the order in which they will 



















City sales counter and part of the stock room at the Chicago Engineer 
Supply Company, Chicago. 


be discussed, are: “Channels of Dis- 
tribution and Purchase,” ‘“‘Forecast- 
ing Industrial Sales,” “Trends in 
Industrial Advertising and _ Sales 
Promotion,” “What Is Around the 
Corner in Industrial Marketing,” 
“Industrial Marketing Research,” 
“Compensating Industrial Salesmen,” 
and “Managing Industrial Sales 


Forces.” 
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EW plants have put drills to such complete 
and exacting tests as a certain large 
manufacturer of motorcycles. 


With 327 drill presses in operation varying 
from single to 20 spindle types, selection of 
drills involves potential savings amounting to 
thousands of dollars. 


Although other drills have been given constant 
and repeated trials, Cle-Forge High Speed 
Drills have been found most economical for 
practically every drilling operation. 









uo. 1 





Not as good as CLE-FORGE. Require 
more frequent sharpening. 







The five typical comments below, taken from 


the written reports of operators who made 
recent tests, indicate the all around efficiency 


of Cle-Forge Drills. 


Results of approximately 150 drilling tests 
conducted in this plant have been compiled 
in Digest No. 72. You will find it valuable 
in making similar tests in your plant. 


The coupon below will bring it to you without 
obligation. Send it today. (We have 6 other 
Cle-Forge Digests. Do you want them, too?) 












CLE*FORGE "shee 


RADE MARK REG. U.S. 


DRILLS 










DRILL NO. 2. 


Not as hard as CLE-FORGE. 


Do not stand up in bronze and brass. 





SPEED 
TRADE MARK REG, U.S. PAT. OFF. 








DRILL NO. 3. 
Tried on cushion sprocket, but did 
pieces with CLE-FORGE drills. 


not stand up well. Cut about 1/3 more} 








DRILL NO. 4. 


and break easily. 


Not as good as Cleveland drills. 
Require more frequent sharpening 


ur 


screw ell 





DRILL NO. 5. 
Used on aluminum. They plug 





account of their twist. 


chips more than CLE-FORGE drills on 


up with 


00 ws rar oe 

















TWIST DRILL 

COMPANY 

wey CLEVELAND 
NEW YORK-CHICAGO-LONDON 
SAN FRANCISCO 


TRADE MARK REG. U. S. PAT. OFF. AND FOREIGN COUNTRIES 


SPECIALISTS IN TWIST DRILLS AND REAMERS 
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Survey Shows Benefits of 
Shovel Simplification 

A survey conducted among the ac- 
ceptors of Simplified Practice Rec- 
ommendation, number 48—shovels, 
spades, and scoops—disclosed that 
much benefit is being derived 
through the application of this 
recommendation. The most promi- 
nent benefits accruing to the indus- 
try are, smaller inventories, less cap- 
_ital tied up in slow-moving stock, 



















MADE IN UNITED STATES OF AMERICA 


IMPORTANT — Follow Directions 


METAL HINGE PINS 





for All Sizes oer 
; Ripa quicker deliveries and an increase in 
All shipments of all sizes of Alligator Steel Belt Lac- z 
ing, unless ordered otherwise, now contain metal hinge ALLIGATOR turnover, according to a statement 


pins. 


recently made public by the Division 
of Simplified Practice of the Bureau 
of Standards, Department of Com- 
merce, Washington, D. C. 






No. 35, Steel Belt Lacing No.35 

The two smallest sizes (Nos. 00 and 1) are joined <n tater ~ “ct 
with single corrugated pins as illustrated above. 

Size 15 will have the familiar sectional steel rocker 
hinge pins. 

This improvement supplies hinge pins which outlast 
rawhide pins and do not soften when exposed to 
moisture. 


Flexible Steel Lacing Company 


4633 Lexington Street CHICAGO, ILL. 
In England at 135 Finsbury Pavement, London, E, C, 2 








Boosting Profits by Selling 
Industrial Paints 
(Continued from page 21) 


We have been successful in selling 
paint because we handle a quality 





Or ame product which, although not cheap- 
Hitemer = Peurtan est in original cost, in the long run 
2 is most economical. We are able to 
TTT. PLANS ATOR OY compete quite satisfactorily with any 


other paints available through any 
other channel of distribution, be- 
cause the manufacturer from whom 
we buy has a sales policy which af- 


MILWAUKEE BRUSHES fords us ample protection. 


Many industrial plants prefer to 








Sell and Satisfy buy paint from us rather than from 

other sources of supply. The direct- 

Mill supply distributors who are interested in a quality line of selling paint manufacturer is a 

industrial brushes should consider the sales features of Milwaukee stranger in many instances, and in- 

Brushes. dustrial plants have often found that 

A business policy which provides a high standard of manufac- there oe good — for 

turing and a sincere basis of cooperation and fair dealing with using special care im selection - 
distributors is your assurance of satisfaction to your customers their sources of supply for paint. 

and yourselves. _ Buying paint from a mill supply 

distributor is economical practice be- 

Mill supply salesmen will find the line includes a wide assortment cause it enables the industrial pur- 

of types and sizes to meet the most ex- chaser to concentrate purchasing ac- 

acting requirements of users. We also counts and expense. Customers 

make brushes for special purposes. have confidence in mill supply dis- 

There is a substantial margin of profit tributors because they have learned 

to distributors who aggressively push from experience tha t they are given 

hs woke of Cihemies Meathes the best market price for the grade 


and quality of product which they 
are purchasing. In considering the 
purchase of paint, industrial pur- 


Why not get the details—and 
our catalog? Your name, please? 





The Milwaukee Brush Mig. Co. chasing agents feel more confident of 
764-790 30th Street fair treatment when dealing with dis- 
Milwaukee tributors. The merit of representa- 

’ 


Wisconsin tions made by mill supply houses 


seoy have usually been proven by many 

Remember MILWAUKE Means “Brush Excellence”’ satisfactory past experiences. This 
ohana provides the mill supply salesman 

with an entree which it would be im- 
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STANLEY-UNISHEAR 





<< 


HEN WE SAY you can cut 

sheet metal with the Stanley- 

Unishear “Mighty Midget” at 
the rate of 15 feet per minute we 
mean on the heaviest gauge the ma- 
chine will take. The tool will cut 
any shape — straight cuts, curves and 
angles. With a minimum radius of 
1” it will handle almost anything. 


The “Mighty Midget” has a capacity 
of 18 U.S. Gauge (.050” ) Iron (softer 
materials in proportion). It weighs 








1H STAMLEY ELC EME 


"THE MIGHTY MIDGET" 
for cu{(ting sheet-mefal 


v 
C@_ 110 volts, $75.00 
p = 39 volts, $78.00 


only 6% pounds and operates on 
either AC or DC current. The unique 
shape of the handle increases its use- 
fulness in any position. 


Any shop doing sheet metal work of 
any kind will find a hundred uses for 
the Stanley-Unishear. It saves time, 


saves labor and is perfectly safe to 
work with. 


Other Stanley-Unishear models han- 
dle up to quarter-inch boiler plate. 


Send for full information on these time saving tools. 


THE STANLEY ELECTRIC TOOL CO. 


New York Chicago 






SAFETY SAWS 


Sales Offices and Service Stations 
Cincinnati 


STANLEY 
ELECTRIC TOOLS 


SHEET METAL 
CUTTING TOOLS 





New Britain, Conn. 


Philadelphia Detroit 





BENCH GRINDERS 











SCREW DRIVERS 
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You 


Read Our 

advertisements of 
Incomparable” Line 
Independent 
Chucks, of The New 384A 
Line of Universal Chucks? 


Have 
recent 
“The 


of 4-Jaw 


Now — if both these 
Chucks could be put into 
one body and attached with 
one and the same adapter 
plate, you would have 


The Tri-Plex 


The Tri-Plex is the only 
Chuck of its kind. 

The ideal Chuck for a 
toolroom lathe. 

“Click”” — and you have 
it! — either a Self-Center- 
ing Chuck of extreme ac- 
curacy, or an A-1 4-Jaw 
Independent Chuck. 

No measuring and _ test- 
ing for truth; no time lost 
in making changes. 

This is the way we do 
it— The pitch of a screw 
carries the jaw on its rack 
a certain exact distance in 
a full revolution. In each 
screw isa narrow, V-shaped 
groove. As the screw is 
turned, the index pin rides 
over it in the jaw until 
it engages the groove. As 
the pin clicks into place 
after a full turn of the 
wrench, the operator knows 
that he has moved the jaw 
an exact distance. Note, 
however, that the index pin 
will ride in and out of the 
groove without forming 
more than a slightly no- 
ticeable obstruction. 

Catalogue No. 47 tells 
all about the Tri-Plex. It 
is built in sizes from 6 to 
24 inches, with either iron 
or steel bodies. 
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THE CUSHMAN CHUCK CO. NARTFORD.CONMAISA. 


| 
| 


| 
| 
| 
| 


| 
| for 


possible for a direct-selling paint 
salesman to secure. 
We are expecting to increase our 


| paint sales during 1930 in direct pro- 
| portion to the increase in service 


which we provide. We are thor- 


| oughly convinced that distribution of 
| industrial paint through mill supply 


distributors is economically sound 
the manufacturer, distributor, 
and consumer. It is a profitable field 
which opens up many opportunities 


| for new and repeat business. 


| as distributors. 


| Detroit, pipe fittings from Chicago, | 


| ters for somebody to write, and so | 


Selling the Distributor to 
Industry 
(Continued from page 22) 
For example, one 
month this message appeared: 
“Imagine needing a score of dif- 
ferent items today —belting from 
New England, shop equipment from 
Cincinnati, a drinking fountain from 


and what-not from Bingville. 
“Many different orders, many let- 


much of your time wasted. 


“Why not combine all your wants | 
for today in a single order to the | 
McLeod store nearest you? So easy, 


| so convenient, and the buying power 


of four complete stores insures the 


| economy of fair pricing.” 


Another message headed “What 
You Want When You Want It” 
reads: 

“Supplies of known merit, gath- 
from 


ered many distant factories, 
| are concentrated in each McLeod 
|store for you to draw upon as 
| needed. 





“More than 10,000 different sup- 
ply items are always on hand. A 
75-man organization is alert to every 
opportunity of meeting your require- 
ments. 

“A McLeod store is located near 
you. Quick deliveries from clean, 
complete stocks at fair prices are 
assured. Use the telephone.” 

Still another message says: 


“We are continually adding new | 


items and broadening the range of 
our stocks so our friends may count 
on us for quick deliveries of the 
unusual or commonplace wants in 
mill supplies. The buying power of 
four stores insures the economy of 
‘fair pricing.’ ” 

These promotional pieces gotten 
out by the McLeod Companies are 
decidedly worthwhile. Customers 
have come to look for them each 


HAND-ELECTRIC 

















CHAIN 


Chain is called “The Strong Link of Indus- 
try"—a title it well deserves. There is no 
work of industry done where chain is not 
used. It forms the nucleus of strength and 
safety wherever used. 


For chain that offers maximum strength and 
safety at all times—TAYLOR MADE 


Chain is recommended. 





Glance over your chain stock, then place 
| your order at once for prompt delivery. 


S. G. TAYLOR 
CHAIN Co. 


P.O Box 1207-A 
HAMMOND, INDIANA 














THE STRONG ts} 
\4 ink of InpusTRY Pf 


Write for your 
copy of ‘‘Cata- 
log A’’ —con- 
tains a wealth of 
practical chain 
information. 
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Whitehead 
“Biue Line Hose” 


—A quality Suction, Air, and Water Hose for hard service and long 
life in the field. . . . Builds sales on User Satisfaction, and holds 
them for that reason. . . . The attractive Blue cover identifies Blue 
Line Quality. Send for Samples and Prices. 


Belting (Conveyor § Transmis- Mill Hose—Oil Hose—( Suction 
sion )—Steam Hose—Air Hose— § Discharge )—Tubing—Sheet 
Water Hose — Suction Hose — 


Packings—Washers & Valves— 
Creamery Hose—Fire Hose (Un- ] | | : i }() Diaphragms—Dredging Sleeves 
derwriters )—Sand Blast Hose. , —Moulded Goods. 


The Whitehead Bros.Rubber Go. 


er: “MECHANICAL RUBBER GOODS, SINCE [873 ” 
Trenton,New Jersey 
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Unequaled for 
FASTENING ROUND BELTS 


of every description 


Moran’s steel belt couplings hold the belt firmly 
and do not cut or pull off the belts. They are the 
most economical round belt fastener on the mar- 
ket. Accurately made so that outside of barrels 
are flush with the belt. Dependability of Moran’s 
couplings assures you of dependable profits selling 
them. It pays to carry a stock. 


GREENE, TWEED & CO. 


Original & Sole Manufacturers 


109 Duane St. New York, N. Y. 

















Complete Power 





including — 


: Beari $ 
You can easily make the Medart ‘Ring Oiling 
: ; : ; ain Oiling 
Timken-equipped line of indus- ne eet 
° ° e Adi 
trial applications one of your (all types) 
= _——- ce 
most profitable lines. Medart- otal epee) 
. ° shafts 
Timkens keep customers satis- Gearing 
° (complete line) 
fied with reduced power and pro- Hangers (for Line 
° tions of all kinds) 
duction costs. Sprocket Wheels 


and Chains 

Rope Drives 

Pillow Blocks (all 
types, including 


THE MEDART COMPANY (for- phumken-equipped) 
merly Medart Patent Pulley Com- Stool Rim 
pany) General Offices and Works, St. Sepsis sitated 
Louis, U. S. A. Offices in Chicago, shafting 


Speed Reducers 


Philadelphia, Pittsburgh, New York, Manufacturers of 
° Metallic Bar Finish 
Detroit, Cleveland, Seattle. Office — 
° ° ° ° E ee d B ‘ 
and Warehouse in Cincinnati. pe ag seedy A we 
| and Equipment. 























month and many favorable com- 
ments concerning them have been 
received. 

Among other things, the bulletins 
help keep the name “McLeod” fore- 
most in the minds of their customers 
and prospects; they keep consumers 
advised of the complete stocks and 
excellent services which the com- 
panies are prepared to offer; and 
finally they help sell industrial con- 
sumers on the advisability of patron- 
izing distributors rather than at- 
tempting to buy direct from manu- 
facturers. 

Such campaigns as the one being 
sponsored by McLeod are of great 
value not only to the individual dis- 
tributor concerned but also to the 
entire industrial distributing indus- 
try. More distributors should adopt 
programs of a similar nature. 


Cooperation That Means 
More Business to Us 
(Continued from page 23) 


of the best ways io cooperate with 
manufacturers in selling their lines 


|is by holding sales contests. If a 


particular manufacturer’s line is not 
turning as fast as we had expected, 
we run a contest. When the con- 
ditions are fully determined, we 
write to the manufacturer in ad- 
vance, explaining the plan in detail. 
For example, we held a contest on 
belt dressing. Along with our let- 
ter to the manufacturer, we included 
a list of our customers. Accord- 
ingly the company sent a letter to 
them, enclosing a sample of belt 
dressing. We offered a $25 prize 
to the man who attained the great- 
est increase in his volume on belt 
dressing over the same period of last 
year. The manufacturer also agreed 
to give a $25 prize to the man whose 
volume stood highest, regardless of 
the percentage of increase. 

The contest stimulated sales to 
such an extent that the vendor has 
indicated a willingness to repeat his 
share in it next year. Naturally, we 
will be glad to work with him. 

When we cooperate with the man- 
ufacturer, he seems to try to outdo 
us. As an instance, take our con- 
test on batteries. We offered $50 
for the man who attained the great- 
est increase in his volume this year 
over last, $30 to the second man, 
and $20 to the third. When the bat- 
tery manufacturer learned of the 
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A New Brown & Sharpe Micrometer 


of interest to your trade 





No. 24. 


Range Oto 1” by ten- 
thousandths of aninch. 


[BS 








Show this new Brown & Sharpe Micrometer Caliper to 
your trade. They will appreciate its simplicity—the 
ease with which ten-thousandths of an inch can be read 
by means of the widely spaced graduations on the 
auxiliary thimble. 


Incorporating an entirely new principle in construc- 
tion, the No. 24 Micrometer Caliper has received the 
enthusiastic approval of manufacturers, foremen and 
mechanics. 





It’s new—it’s reliable—and it maintains the high qual- 
ity of all Brown & Sharpe Tools. You can offer this 
new tool to your trade with the assurance of complete 
satisfaction to the user. 


Descriptive circular sent upon request. 
Brown & Sharpe Mfg. Co., Providence, R. I. 


Brown & Sharpe Tools 


°WORLD’S STANDARD OF ACCURACY” 
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») 
» Foret prevention is better than 
e 


ae. Safety methods may 


promoted in every factory 
by the installation of simple fire 
revention appliances—devices that 
forestall that ever-present fire dan- 
ger due to carelessness in remov- 
ing oily waste and in handling oil, 
coming up during the course of 
daily routine. 


Speedy action describes the new 
“QUICK SERVICE”’ foot operated oily 
waste can. Made in capacities of 6 to 
40 gallons. 


PROTECTION’ 
APPROVED 

SAFETY "CAN 

G “PO ey 

St0.W. DIENER MFG.CO.| 

—CHICAGO,USA. _) 


PROTECTION 
Safety Can 


Designed for the storing and proper 
handling of all volatile and explosive 
liquids. Can is non-explosive. Capaci- 
ties from 1 pint to 10 gallons. 


Now is the time to reserve YOUR copy 
of the informative new 32 page ‘‘Fire 
Protection Appliance’ catalog. A copy 
should be included in the business 
library of every mill supply buyer and 
safety engineer. 


GEO.W. DIENER 
MANUFACTURING CO. 
| 416 WW re nila te key 4s 


mE CHICAGO @ 





plan, he duplicated the prizes to the 
first, second, and third man in vol- 
ume, regardless of percentage of in- 
crease. It is just such shining ex- 
amples which make me feel that co- 
operation is just another name for 
reciprocity. 

I believe that the most common 
lack of courtesy between buyer and 
vendor is in this matter of utiliz- 
ing advertising helps which are sent 
to the distributor. As a rule, the 
folders are attractive two-color jobs 
and the cost of mailing is negligible, 
even if only 4 or 5 orders are directly 
traceable. In consideration of the 
cost to which the manufacturer is 
put in order to print these circulars, 
we feel it is only fair that the dis- 
tributor at least send them out. We 
usually attach ours to the monthly 
statement. 

As we are in direct contact in most 
cases with the ultimate user of the 
manufacturers’ products, we are in 
a better position to know what fea- 
tures would appeal to the factory 
man. Therefore we have found 
that the manufacturer appreciates 
our criticisms and suggestions on the 
selling points which he might incor- 
| porate in his advertising. 

Where we have carried a manu- 
facturer’s complete line for many 
years, he knows that we are always 
ready to place an order for any new 
product he may introduce. Because 
it costs thousands of dollars to pro- 
duce that first article, we feel con- 
fident that any manufacturer who 
has made a success of his line will 
consider carefully the cost of the 
new item and its market possibili- 
ties before he casts the first die. 





HILE we naturally consider 
| our service our most valuable 
| sales builder and are prepared to give 
unusual service if necessary, we ap- 
| preciate the customer who tries to 
conform to our delivery schedules by 
anticipating his needs fairly accur- 
| ately and who by this same means, 
| avoids cancellations. Accordingly, we 
keep a close check on our own orders. 
By keeping a careful check on our 
stock, we can anticipate our needs 
far enough in advance so as not to 
ask for the impossible when it comes 
to rush orders. The stock record 
shows just how long it took to move 
the last order and by using these 
figures intelligently, we can place a 
bona fide order on futures and give 
the manufacturer some assurance 




















A This word 
could be spelled 


B-E-S-T 


and mean the same 


One look at a Dart 
Union is all any 
steam power plant 
man needs to see 
that it could not be 
built any better. The 
two bronze seats, 
properly ground in, 
with the certified 
malleable iron pipe 
ends and nut all 
speak the language 
of long and satis- 


Screwed factory service. 
Flanged Dart Unions are the 
ELLS kind of product you 
TEES are proud to carry, 


—and your custom- 
ers are glad to buy. 


Catalogue by Return Mail 
E. M. DART MFG. CO. 


PROVIDENCE, R. I. 








ewo 


Sales Agents 


THE FAIRBANKS COMPANY 
New York 


Canadian Factory 
Dart Union Co., Ltd. 
Toronto, Canada 
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BUSINESS Quy (p= 








CLEVELAND, OHIO, 











“Bi The Mechanical Rubber Co. 
pe VELAND, OKO 


MADE EVRA 








INCREASES 
PROFITS 


F a distributor had to use as much time, ef- 

fort and expense to get every subsequent 
order from a customer as is usually required 
to get the first, his selling cost would be en- 
tirely out of line with his profits. 


That’s why we place so much importance 
on helping our distributors acquire repeat 
business, steady customers — greater profits. 

How? 


—By building into our products those qualities 
of service performance that are certain to 
create goodwill for our distributors. 

—By supporting our distributors with a con- 
stant, comprehensive program of advertising 
and sales promotion in the interest of their 
entire activities. 

—By making it possible for our distributors to 
concentrate their purchases of Industrial 
Rubber Products — choosing from a com- 
plete line of standardized quality. 


Che Mechanical Rubber Go. 


CLEVELAND 4 
} 


(i 
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COOPERATION 
































The makers of Parker Vises are doing their utmost—both in pro- 
ducing a particularly fine line of vises and in telling the various 
members of plant personnel of their merits .... . also to co- 
operate with jobbers’ salesmen in making it easier to get Parker 
Vises in the shop. Parker Vises have a long established reputa- 
tion for fine performance. 7 Points of Superior Construction 
give Parker Vises extra stamina for hard service. 


PARKER VISES 


THE CHARLES PARKER CO. 


Master Vise Makers 


MERIDEN, CONN., U. S. A. 
New York Salesroom, 25 Murray St., New York City 


Be 
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Wise 
maintenance men consider them 


ESSENTIAL 


“GOLD MEDAL” SAFETY 
EXTENSION TRESTLES 


Once they experience the on hand is invaluable in 
or” 180 Payton ready usefulness of this making quick work of 
husats, 44 Hasnes 8, €Quipment, maintenance many inaccessible repair 
Philadelphia, 2885 men do not go back to jobs. Compactly stored, 
stoi “e163 Bart- Makeshift scaffolds. A set easily transported. Ad- 
sa Ao, 270 18th Of “Gold Medal” Safety justable in height, and 

S 


Pittsburgh, 1254 vos. Extension Trestles, kept safe wherever adjusted. 
amp t 


new. ¥. 38 THE PATENT SCAFFOLDING CO. 












GOLD MEDAL 


oO 
2) iP 





that there will be no eleventh-hour 
cancellations. 

Three of our vendors provide us 
with salesmen. Of course the manu- 
facturer pays for his salary and ex- 
penses, but we share in the profits 
of each order. Our salesmen can do 
much to cooperate with the specialty 
man by talking to their customers 
about him and introducing him as an 
expert who can help solve their prob- 
lems of production and maintenance 
rather than a salesman who is there 
for an order. This paves the way 
for more sales. 

By working with our vendors in 
staging contests when their merchan- 
dise is moving slowly, utilizing their 
advertising helps, placing early or- 
ders for their new products, anti- 
cipating our needs with bona-fide 
orders and avoiding cancellations by 
consulting our stock record, we have 
been able to increase our business 
steadily. This, it seems to us, is 
reason enough for continuing our 
policy of close cooperation with the 
manufacturers we represent. 


A Stock Control System 
That Increases Profits 
(Continued from page 27) 

may be overstocked, or which we 
are not selling, and after we finish 
our checking we will give our sales- 
men a surplus stock list of items on 
which every effort will be made to 
reduce or close out. 

Every morning our stock man 
makes a record of the cards to which 
he has attached signals, showing that 
the stock is low. A memorandum of 
this is given to the purchasing agent, 
who then pulls out the tray contain- 
ing these cards to which signals have 
been attached, and makes up his pur- 
chase order from the cards them- 
selves ; noting, of course, at the time, 
the quarterly sales for this and the 
previous year. 

Before any orders are filed, they 
are passed to the stock clerk so 
that any discrepancies between the 
amount ordered and shipped may be 
caught. Errors are then corrected 
on the stock cards, at which time 
cancellations are also indicated by 
the initials “N. S.” (not shipped). 

Another feature which we have 
developed from our  stock-controi 
plan is in the matter of our inven- 
tory. We formerly wrote up the in- 
ventory from the cards on regular 
inventory sheets. However, we have 





ETM 





—— 


opener ~ 


MARCH, 1930 MILL SUPPLIES 


105 





YOURE 
JUST TWO YEARS 
AWAY FROM FREE 
ANTI-FRICTION HANGER 
EQUIPMENT NOW! 


that is if you Start Now 








Recister this fact in 
your mind now. Bring it up 
and consider it every time 
a plain bearing hanger runs 
hot...every time you are 
brought face to face with 
the high cost of maintain- 
ing PLAIN BEARING 
HANGER EQUIPMENT. 


SUS Self- Aligning Ball 
Bearing Hangers Pay for 
Themselves in Less Than 
Two Years’ Time—and, 
right now, if you ACT now, 
you’re only about two 
years away from the day 
when you'll be able to look 
up at your SiSF Equip- 
ment and say, “It didn’t 





For Nearest Distributor 
and Description 
see Thomas’ Register 


cost me acent. It was paid 
for by the excess labor and 
oil and power that formerly 
had to be charged up to 
FRICTION.” 


An SSF engineer will 
be glad to show you. Say 


when, please. 
2478 


SKF Industries, Inc. 
40 East 34th Street 
New York, N. Y. 
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- ++ Take this 


sure step to 
Larger profits 


*KEEY* 


REGISTERED TRADE MARK 
Preferred service and | 
Quality 


shortened the work incident to that 
now by posting the inventory count 
direct on the cards, inserting the in- 


ventory price in red ink, and extend- | 
| ing the total in red ink on each card. 


Then the trays are brought to the 
adding machine and a total taken of 
the amounts in each tray. 


tory by number with reference to 
each tray number, without the neces- 


sity of writing up each article. 1] 


| estimate that we save probably three 


| or four days of a girl’s time by han- 


No. 234 





Kieley Automatic Piston 
Actuated Float Valve for 
cold water. Most suita- 
ble for controlling water 
line in tanks, reservoirs 
and water towers. 


| designated by form numbers. 


VALVES — FEEDERS 

REGULATORS—TRAPS 

FLOAT CONTROLLERS 
for 

WATER—GAS— STEAM 
OIL 


a book 
of a 
KIELEY i 


Specialties for 
products 


Steam Water, Air 
Gas and Oj 


 KicleySMucller Inc. 
BS NewYork City. =r 


SATALOGUE Wo, 57 


= 


Builds 


Volume 
Sales for you 





Write today for our cata- 
log and facts which help 
you sell Kieley products. 


KIELEY 
& MUELLER Inc. 


34 W. 13th St., New York City 





dling our inventory in this way. 

If it were not for the fact that a 
physical inventory presents an op- 
portunity for a general and thorough 


| house cleaning, we could easily elim- 


| 


Next, a | 
| tabulation of the number of trays is | 
| made, and then we have an inven- 


inate it and show the same profits at | 


the end of the year. 


count on stock taken at 


An accurate | 
different | 
'times through the year when the | 
stock is low would be an adequate | 


substitute for the annual physical | 


inventory. 
We also have included in 
of our stationery forms, which are 


We 


this | 
stock-record system a similar record 


formerly overbought on our station- | 
ery in a number of instances, and did | 
not buy often enough on other forms. | 


, Now we buy from 10 to 15 forms at 
one time, thereby getting a quantity 


price. Our records also tell us in 


what quantites our various forms are 


used. 


In this connection, we maintain | 


[two scrap books, one for forms in | 


general use, and the other for adver- 


tising forms and copies of advertise- | 


ments or form letters issued. 


UR final card record system 
carries a complete history of 
such items as office and shop fix- 
tures and equipment, automobiles, 
machines and so on, as shown by 
the accompanying property card. 
In taking count at the end of the 
year, it is only necessary to review 
the card record to ascertain the 


| proper depreciation and card value. 


Our card-record system has been 
thoroughly tested and is of proved 
worth. It has helped cut expenses 
within the organization and in addi- 
tion has enabled us to keep a more 
careful check on the lines we are sell- 
ing and permitted us to serve our 
customers better. What better way 
is there to increase sales and profits? 


| 
| 
| 
| 
| 
| 





| 
| 











PYOTT 
CERTIFIED 
V-BELT 
PULLEYS 


and 


SHEAVES 





Every V-belt pulley and sheave, 
solid or split, that Pyott manu- 
tactures is guaranteed to be free 
from all defects in material and 
workmanship. 


All grooves are identical one 
with the other, 
equal 


thus insuring 
on each strand 
where multiple strands are used. 


tension 


With our comprehensive range 

patterns, we are _ perfectly 
equipped to manufacture any size 
or type of sheave to meet your 
requirements. Our new machine 
equipment of the most modern 
type enables us to turn out V-belt 


sheaves that are perfect in every 
detail. 


of 


Send for Catalog No. 41 


PYOTT FOUNDRY 
COMPANY 


328 North Sangamon Street 
CHICAGO, ILLINOIS 


Branches; 
5073 Plankington Arcade Building 
Milwaukee, Wis. 


Jackson Buildin 
Buffalo, N. Y. 
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This Guarantee 
label is put on 
the housing of 
every RIFAID 
Wrench. 





If this Housing ever 
Breaks or Distorts 
we will replace it Free 











OU can’t break or distort the housing 


of a RIL Wrench whether it’s 6” 
or 60” size. 


We guarantee this fact—in plain terms, 
ns 2 j | a unconditionally. We sayso on every wrench. 


Several millon RIE(1Ds in use are proof 
enough. No more expense or bother with 
broken housings for RIED owners. 


And these features: powerful I-beam 
handle with hang-up hole; adjusting nut 
that rides free in open housing, even in 60” 
size; hook jaw, with pipe scale, that you 
won’t bend or break, with heel jaw of special 
steel—instant grip and instant let-go, no 
slipping, and you can’t lock it on a pipe. 
If you’ve never tried a RIED, you have 
a new experience coming. 


Join the more than 1500 Jobbers who are 
enjoying a profitable sale of these remark- 
able wrenches—and also of RIFID Pipe 
Cutters with the new <‘‘blue’’ blade, vises 
with new jaws that won’t mar nickel pipe, 
and the Super-Six wrench with its com- 
pound leverage. 


THE RIDGE TOOL CO., ELYRIA, 0. 


rReilalb 


PIPE WRENCHES @, 


vee’ WRENCHES 
CUTTERS 
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Type 
M6-C—-4-H.P. 
4 








5001-5009 NORTH LINCOLN STREET - - 


ESTABLISHED 1905 


%4 to 2-H.P. 


Type 
Vertical M5—%-H.P. 





T Type 
M2—"4-H.P. MP5—'%-H.P. 


> 





Manufactured by 


N. A. STRAND AND. CO. 





FLEXIBLE SHAFTS AND EQUIPMENTS 
The World’s Largest Exclusive Builders 


Type 
RE-M4—%-H.P. 


=~ | 
tte 
| el 


Type 
M7-A—1%-H.P. 





We build many attachments for these machines fitting into hundreds of operations 
and many more types of equipments, capacities from Yg to 2 h. p. Send for catalog. 


CHICAGO 




























Needed 
drive machinery. 

Smallest accurate and per- 
fectly 
made. 


(Patents Pending) 


FLEXIBLE 
COUPLING 


motors 


wherever 


balanced _ coupling supply distributor. 


‘*Use-’em-up”’ Drill Sockets 


Find ready acceptance in metal working plants, 
machine shops, and every plant where drills are 
used. Save many times their cost in getting full 
use of drills with broken tangs. Send for litera- 
ture. 


A precision product 





with 


plenty of profit for the mill 








Lovejoy Tool Works 


Chicago, Il. 


328 West Ohio St. 








| over, and A. E. Paxton. 


Who’s Who 


(Continued from page 28) 


and community work, being a mem- 
ber of the Richmond Chamber of 
Commerce, the Richmond Advertis- 
ing Club, the Richmond Association 
of Credit Men, and last but not 
least, the Lions Club. He has given 
unstintingly of his time and money 
to community affairs and both pri- 
vate and public benefits. He is a 
member of the Protestant Episcopal 
Church, having served on the vestry 
a number of years. 

Success is best achieved through 
absolute honesty and square dealing 
with one’s fellow men and Mr. Clary 
has always attempted to keep this 
thought foremost in all his activities. 





An Industry Merchandising 
Plan 
(Continued from page 33) 


and F. J. Hofacker was appointed to 
whip the material into shape for pre- 
sentation at Memphis. 

Following the presentation and 
discussion of the plan, A. E. Paxton, 
editor, M1iLL Suppties, told of how 
Mitt Suppties is planning to co- 
operate in the merchandising move- 
ment which is getting under way. 
He also presented charts to point 
out how effectively the industrial 
user, manufacturer, and distribu- 
tors’ salesmen can be reached with 
the facts concerning the economic 
importance of the distributor. 

This whole proposition of mer- 
chandising the distributor to indus- 
try calls for concerted action. It is 
an industry movement. R. M. 
Gattshall sounded the keynote 
when he said: “The problem con- 
fronting the supply business is not 
a new thing creeping up unan- 
nounced. It is a well-defined, easily 
seen business condition that must 
be met and dealt with firmly and 
with a united front.” 

Those attending the Cincinnati 
meeting included, C. A. Channon, 
P. O. Boylan, Alvin M. Smith, 
Harry Casper, F. J. Hofacker, I. C. 
Fuller, H. R. Ireland, H. H. Kuhn, 
C. E. Curtis, W. C. Hunter, Law- 
rence Puchta, J. L. Pitts, George 
Fernley, R. M. Gattshall, W. C. 
Allen, R. W. Procter, S. P. Brown- 
ing, D. W. McAllen, Douglas 
Stockham, Frank Hill, R. K. Han- 
son, A. M. Morris, Harvey Con- 
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“Our loose pulley troubles 
have been entirely eliminated 
since we replaced our old ones 
with WOOD’S BALL BEARING 
LOOSE PULLEYS. They are easy to 
install—anyone can do it; do not wear 
out in bore, nor score the shaft; need 
lubrication only two or three times a 
year; grease can’t leak out and dust 
can’t get in; they’re saving us money and 
worry every day.” 


This letter was received by a dis- 
tributor of the T. B. Wood’s Sons Co. 
Line of Power Transmission Machin- 
ery. All Wood’s Dealers receive simi- 
lar letters or hear comments of praise 
for some of the other items in the line. 
They make life and work worth while. 

Interested? 
Send for dealer plan. 


AGAINST 
LEAK 
DUST 
WEAR 

TROUBLE 





Bat BeEarinG Loose PuLLEys 








WoOOoD’s 


Power Transmission Machinery 


Shafting Rope Drives 
Hangers Pulleys 
Couplings Pillow Blocks 


Flexible Couplings Speed Reducers 
Friction Clutches Conveyors 
Belt Contactors Ball Bearings 


Texrope Drives 


New England Branch: CAMBRIDGE, MASS. 






T.BWoods Sons (o. Chambersburg Pa 


Southern Branch: GREENVILLE, S. C. 
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Manufacturers News 


A department where manuf acturers may announce 
new literature, changes in personnel, news of 
executives or salesmen, changes in quarters, or 


any other facts of interest to the trade. Photo- 
graphs or cuts are especially desirable 











—_V: 


Organization of Stanley 
Electric Tool Completed 


HE Stanley Electric Tool 
Company, New Britain, Con- 


necticut, a subsidiary of The 
Stanley Works, is now manufac- 
turing and selling a complete line 
of electrically operated hand tools 
including drills, screw drivers, 
bench grinders and aerial grinders 
developed and manufactured by 
The Stanley Rule and Level Plant; 
saws formerly made by the Crowe 
Manufacturing Company, Cincin- 
nati; hammers of the Ajax Hammer 
Corporation, New York, and _ the 
“Unishear” of the Unishear Com- 
pany, New York. 3 com- 
panies were recently bought by the 
Stanley Electric Tool Company. 
The personnel of the company is 
as follows: L. M. Knouse, president ; 
Cedric Powers, vice-president in 


These 


charge of production; H. W. Black- 
man, secretary; L. W. Young, treas- 
urer, and R. W. Chamberlain, sales 
manager. 

Sales and service stations will be 
established in the home office, in 
New Britain, Connecticut, and at 
New York City, Philadelphia, Cin- 
cinnati, Detroit, and Chicago. Ex- 
cept for the Pacific Coast and the 
South, the sale of Stanley electric 
tools which has previously been con- 
ducted by The Stanley Rule and 
Level Plant has been entirely taken 
over by the new Stanley Electric 
Tool Company with its own selling 
organization. 


* ok * 


Bernard J. Hausfeld Is Dead 


Bernard J. Hausfeld, of The 
Lunkenheimer Company, Cincinnat, 
died Tuesday, February 18. 








Officers and salesmen of the recently formed Stanley Electric Tool Company. 
This picture was taken at the sales conference held in the home office in New 
Britain, Connecticut, during the first two weeks in January. 


vy 


Twenty-fourth Anniversary 
of Atkins “20-Year Club” 
The Atkins Pioneer Club, com- 

posed of the employees who have 

been with the E. C. Atkins and Com- 
pany, Incorporated, for 20 years or 
longer, was given its annual banquet 
at Indianapolis, by the company, on 

February 1. This club, organized in 

1906 with 62 members including 

some in foreign countries, as well as 

the United States, now has a total 
membership of 231. 28 neophytes 
were initiated at a ceremonial at the 

Severin Hotel, Indianapolis, recently. 
The attendance was practically 

100% of the entire membership, in- 

cluding nearly all of the 43 remain- 

ing charter members. Those with 
the longest number of years to their 
credit are: Charles Fenton, William 

Patterson and William Brennan 

whose combined services total 221 

years, having served 60, 57, 53 and 

51 years respectively. 

At the same time, the Ladies’ 10- 
Year Auxiliary Service Club, organ- 
ized in 1924 with 6 members, also 
held a banquet. They were repre- 
sented this year by an attendance of 
28 members, 6 of whom have just 
been taken in as new members. 

The welcome addresses were made 
by H. C. Atkins, president; N. A. 
Gladding, vice-president; W. A. At- 
kins, vice-president and superintend- 
ent, and E. C. Atkins, vice-president 
and production manager. Cyrus E. 
Woods, president of the Pioneers, 
responded. 

Officers of the 20-Year Club, 
elected for the current year early in 
January, are as follows: Honorary 
president, H. C. Atkins; president, 
Cyrus E. Woods; vice-president, 
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ECONOMICAL 


For downright dependable and economical 
performance under severe conditions, records 
show that U.S. Grinders rank first in many 
foundries and shops. There’s a U. S. for prac- 
tically every need from portable surface 
grinders to heavy floor grinders. 


A. C. MICARTA DRIVE GRINDER » » » 


Built for vitrified and high speed snagging wheels. Maintains 
constant wheel surface speed of approximately 9000 surface 
feet per minute down to the flanges. Embodies patented 
Gibbs V-disc GRAPHITIZED MICARTA drive. Furnished in 18, 
20, 24, and 30-inch wheel sizes. (Patent Number 1,477,052. 
Other patents pending.) 


HEAVY DUTY GRINDER » » » 


Designed and built to withstand continuous production 
service under most severe conditions. Furnished in 16, 18, 
20, 24 and 30-inch wheel sizes. Furnished for 220, 440, 550 
volts, 2 or 3-phase, 25, 40, 50 and 60 cycles alternating 
current—110, 220, 550 volts direct current. 


HIGH SPEED SNAGGER »»» 

Built for use with 20, 24 and 30-inch high-speed wheels 
running at 10,000 surface feet per minute. Average speed 
9,300 surface feet per minute—clear down to the flanges. 
Furnished for A.C. or D.C. as above. 









































. YY Y 


U.S. Grinders are built in accordance with the Safety 
Code of the American Engineering Standards Com- 
mittee, Bulletin No. 436, United States Bureau of 
Labor Statistics. They embody four to six heavy duty 
SKF Ball Bearings, one-piece chrome manganese 
alloy steel spindle, powerful motors built to A. I. E. E. 
standards, etc. 














THE UNITED STATES ELECTRICAL TOOL COMPANY 


2498 West Sixth Street, Cincinnati, Ohio, U.S. A. 


Export Sales Representatives—WESTINGHOUSE ELECTRIC INTERNATIONAL CO.—150 Broadway, New York City 
Canadian Division—MAPLE LEAF ELECTRIC TOOLS, Ltd.—Toronto 
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STANDARD 


*‘POWER PLUS’’ 


Electric Drills, 
Grinding, Polishing and 
Buffing Machines 





% in. and ;; in. Heavy Duty Drills. Also 
made in various sizes up to 1% in. capac- 
ity. General Electric Universal Motors. 





DISC GRINDER 
Motor and push button control. 


G. E. 40° 
SKF Ball Bearings. 
7% H. P. capacity. 


Made in 2, 3, 5 and 


3 and 5 
BH. FP. 


Sizes 


& i. F. 
Ball 
Bearings 






FLOOR GRINDER 


G. E. 40° motors and Push Button Control. 





PROPER SPEED BALL BEARING 
BUFFERS AND POLISHERS 


Made in 3, 5, 7% and 10 H. P. Dayton 
Cog Belt Drive. G. E. 40° Ball Bearing 
Motor, Also made in two motors in base 


type. 
Write to-day for Catalog 


THE STANDARD 
ELECTRICAL TOOL CO. 
1948 W. Eighth St., CINCINNATI, OHIO 
Estab, 1912 





Harold Rohr; honorary treasurer, 
Charles F. Auman; treasurer, James 
Wilde; secretary, C. A. Newport, 
and assistant secretary, William A. 
Weaver. 























A. T. H. Taylor 


| Taylor Represents Lacing 
| Company in Canada 


The Flexible Steel Lacing Com- 
| pany, Chicago, announces that A. T. 
|H. Taylor has been appointed Ca- 
|nadian sales representative to suc- 
| ceed the late E. A. Rudin. Mr. Tay- 
|lor has been branch manager at 
| Timmins, Ontario, for the George 
| Taylor Hardware, Limited. His 
home address will be 161 Glendale 
| Avenue, Toronto. 
| His work will consist of introduc- 
ing and selling the company’s prod- 
ucts, namely: Alligator steel belt lac- 
|ing; “Flexico” H. D. belt fasteners, 
|“Flexco” and “Flexco-Lok” lamp 
| guards. 


* * x 


| 
C. W. Hodges of Worthing- 
_ ton Corporation is Dead 


| On January 17, Clarence W. 
| Hodges, general purchasing agent of 
the Worthington Pump and Machin- 
ery Corporation, died suddenly at the 
Paterson, New Jersey, hospital, as a 
result of an operation. He was 53 
years old. 

Mr. Hodges was born at Randolph, 
Vermont, May 15, 1876, and was 
graduated from Williams College 
with the class of 1900. For some 
years he was employed by the Amer- 
ican Locomotive Company as pur- 

















Simplex 


STEEL SLIDE 


Vises 


They Are 
Built to Last 


ESIGN, material and 
workmanship com- 
bine to give Simplex 
Machinists’ Vises longer 
life. After years of serv- 
ice, the jaws will grip as 
firmly and slides fit with 
the same precision. The 
steel slide, machined to 
fit, trebles the strength. 
The operating screw can- 
not bind. Here are facts 
as well as selling points 
which you can “get 
across.” They are fea- 
tures which the practical 
machinist will recognize. 
We give an unlimited 
guarantee that our Steel 
Slide Vises will not break 
under service conditions. 





We Manufacture a 
Complete Line 
of Vises 











Write us for prices, terms 
and complete information. 


Simplex 
Tool Company 


Woonsocket, Rhode Island 
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cB d 1 1S h ing eB % ® & é 
the noisy, floor-destroying 
truck caster of yesterday 


WITH THE NEW 


“BACCO” 


WHEEL 
—and here are reasons why: 











Composition Rubber Tread— 





that gives real floor protection. Its 
resilience saves floors, elimi- 
nates noise. Its tough texture 
stands up through long years of 
hard use. 








Special Bakelite Body—that is 
virtually unbreakable. This ma- 
terial is formed under great 
pressure and possesses enduring 
strength beyond comparison. 














Tread Can’t Come Off—due 
to a patented process of adhe- 
sion that makes tread an in- 


Self-Lubgicating Bearing — 


requires no lubrication, yet rolls 











with ease and quiet. Found only 


tegral part of the wheel. It can- in Bassick Caster Wheels. 


not work loose. 























“It’s the way they’re built” 


That phrase explains in five words why Bassick ing with a special tread that can’t work loose. 
Steel Truck Casters, with the NEW BACO ’ ‘ 
Wheel, offer so much in performance. Bassick That’s why this truck caster actually saves floors, 


has put the right wheel on the right caster, for ¢liminates noise and wears as no other pro- 
trucks. Unbreakable Bakelite on a Durex bear- _ tective wheel ever could. Let us prove it to you! 


We'll gladly send you prices and further information 
THE BASSICK COMPANY, Bridgeport, Conn. 


ie 
Bassick Bassick 
Steel Stationary Steel Swivel 
Caster with the Caster with the 
Baco Wheel Baco Wheel 


FOR 34 YEARS THE BUY-WORD FOR FINE CASTERS AND FURNITURE RESTS 
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Efficient, Durable, Economical 
— The Mill-wright’s Favorite 





For Forty Years—the Best 





The Ohio Valley Pulley Works, Inc. 


DIVISION GENERAL FIBRE PRODUCTS, INC. 


Maysville, Ky., U.S. A. 
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We are 
keeping 
up with 
the 
demand 
for 


Harris Floats 


1929 saw many demands for Harris 
Floats of new design and the newer 
metals. Let our engineering depart- 
ment assist you during 1930 in selecting 
the proper float for your needs. * * 
Copper Ball Floats always in stock. 
Catalog on request. 


Arthur Harris & Co. 


210-218 N. Curtis St. 
Chicago, IIl. 
















































DEALER 
HELPS 


What Type of Advertising 


Has Been Most Useful 
To You? 


During the last two years MILL 
SUPPLIES published a series of 
“Dealer Helps” in the form of full 
page advertisements. 

Many thousands of reprints of 
these advertisements have been sold 
to distributors for distribution 
among their trade. 

MILL SUPPLIES desires an 
expression of opinion from distribu- 
tors who have used these “Dealer 
Helps” as to their value to them, 
with a view to a continuation of the 
series. Have you any suggestions 
for new “Dealer Helps’—would 
any other form of advertisement 
suit you better? 

Would you like to see the series 
of “Dealer Helps” continued along 
the same line of the previous ad- 
vertisements? 

We shall be pleased to hear from 
any distributor on this subject. 


MILL SUPPLIES 


520 No. Michigan Ave., 
CHICAGO 
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Two 14” 8 ply Cincin- 
nati Belts driving two 
Jordan Engines at the 
Cherry-Burrell Corp., 
Paper Mill,Tama, Iowa. 
This mill is completely 
equipped with Cincin- 
nati Belts. 





Our Products and Reputation— 


Are backed by over a quarter cen- 
tury of manufacturing experience. 


Write today for information regard- 
ing our distributor arrangement. 
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HOLO-KROME 
SAFETY SET 


SCREWS 


ARE 


ACCEPTED 


Industry, realizing the need for set screws of the better kind, 
has welcomed ‘“HOLO-KROME”’ which are made to meet 
every use that a hollow screw can be put to, thereby cover- 
ing the field 100%. 


HOLO-KROME SET SCREWS ARE 
Milled from the bar. Inspected by hand. 


Threads die cut and held to very Hexagon holes drawn clean full 
close limits. depth of socket. 


Sockets uniform in size assuring Heat treated in most modern and 
accurate fit to the wrench. scientific manner. 





«Every Holo-Krome Product is Guaranteed.”’ 


The Holo-Krome Screw Corporation 
Hartford, Conn. 








Mr. Mill Supply 
Distributor 


- e Here isa 


File Handle 
that SELLS 


and Sells 


and losing files, assures safety and 
permits faster and more accurate 
work. A popular distributor line, 
fine counter displays, four sizes, 
repeat business. The screw-on {ow list, generous discount. Write 
feature, that prevents accidents for details. 


HYRO MFG. CO., Inc., 205 Varick St., N. Y. C. 


HYRO 


SHUR - GRIP 
FILE HANDLES 


Patented July 12, 1921—No. 1,384,154 






e--eand Sells 


Shur-Grip File Handles are en- 
joying a phenomenal sales in- 
crease through a rapidly growing 


ican Locomotive Company as pur- 
chasing agent, and since 1918 he had 
been employed in the same capacity 
by the Worthington corporation. 

He was an elder in the West Side 
Presbyterian church, Ridgewood, 
New Jersey, active in the affairs of 
the Ridgewood Y. M. C. A., and a 
member of the Phi Gamma’ Delta 
fraternity and of the Ridgewood 
Country Club. 

He is survived by his widow and 
four sons. 








Carl W. Zies 


Zies, New Sales Manager for 
V. D. Anderson 


The V. D. Anderson Company, 
Cleveland, Ohio, manufacturer of 
“Man-size” steam traps and oil ex- 
pellers, announces the appointment 
of Carl W. Zies as sales manager of 
the steam trap division starting Feb- 
ruary 1. 

Mr. Zies is well known in the mill 
supply field, having been connected 
with the Charles Zies and Sons Com- 
pany for the past 10 years in the 
capacity of sales engineer. He is a 
graduate of Baltimore Polytechnic 
Institute, Maryland Institute, and has 
had special engineering work in the 
Johns Hopkins University. 


* * * 


Seymour Succeeds Stockham 
as Association Head 

At a meeting of the National As- 
sociation of Fittings Manufacturers, 
held in New York on January 16, 
1930, H. C. Stockham, president of 
the Stockham Pipe and Fittings Com- 
pany, Birmingham, Alabama, offered 
his resignation as president of the 
association, owing to the fact that his 
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& Checking Points 





for the Shovel ee 


{Reprints supplied on request) 













harder steel to counteract thr 
des testing machines through 
Phufticient toughness to keep 
hovel is carefully Brinnelled 
el for handling hot material.) 










of shovel, from the scores of styles 
of requirements.) Wood shovels 


this fature, or recommend the right type 
mz eby Wood, if you will give us details 


¢orrect weight and perfect balance. 


; 











A wide, roomy, comfortable sho 
resting. (We unhesitatingly recom 


no knuckle squeezing, no pinchiggy. 
hand. The strain is cross grain tqpp 


ia 

ndle means faster shoveling, less 
dd the “Moly-D” handle. There is 
mo cold, rough metal to touch the 
yent splitting.) ~~ v7 wv vw 
















toireduce strain upon the shovel blade 


tented turned step actually strengthens 


ee) vo vv vwvwweww 










Watch this. Many shovel manufac 
product. Consistency and uniform 
(Wood’s shovels owe their exact u 


lack facilities to produce a uniform 
| quality is the all-important thing. 
Wmity to a secret heat-treating process.) 





Service 
Record 











records for long use @ii 
able users are open to! Yo 









Reliability 
of Dealer 





Service and square - dealing 





measured in dollars and cen : 


(We have been fortunate in e 














ANY WAY YOU LOOK AT IT 


Up and down, back and forth, any way: 

ou look at the 8 vital considerations 
in shovel buying —Wood’ s. three famous 
brands lead the field. “Moly”—the 
world’s best ion" ‘Big Fist”— champion 
of the middle price class, and “Piqua”— 
foremost among low priced shovels. 


THE WOOD SHOVEL AND. TOOL Co. 
Piqua, Obio 








The shovel buyer mie 

time and according /404 
factory — The Woc 
reputation for servic 


— 














pst of economy and efficiency. (Wood's 
: B Fist” — have established world 
Fimonials from reput- 
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ions that cannot be 
eliability of the dealer. 


fade of representation.) 





fulfill his order on 
host modern shovel 
jas an international 
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“The Logical 
Source of Supply” 


for 


Brass & Bronze 


| a ° 
Bolts « Nuts « Washers'| Much enthusiasm was manifested 
in regard to the association’s work 


A Complete Line 


Of Products 
Available At One 


Source 


HE H. M. Harper Co. 

manufactures a complete 
line of Brass and Bronze Bolts, 
Nuts and Washers. The spe- 
cial order department is equip- 
ped to give you four to six day 
service on special orders. 
Stock orders shipped out the 
same day they are received. 
The new Harper illustrated 
catalog, just off the press, will 
be of great value to you in 
ordering Harper Brass and 
Bronze Bolts, Nuts and Wash- 


ers. 





— 
ee 
uw 
= 





NEW! 


| business duties kept him from giving | 
\the necessary attention to this extra | 
His resignation was ac-| 


| activity. 
bo, sae with regret. 

H. W. Seymour, vice-president of 
the Crane Company, Chicago, was 
unanimously elected president to fill 
| Mr. Stockham’s unexpired term. 





|and its members were especially 
gratified at the cordial reception 
given the Code of Ethics, which has 
|been approved, published and dis- 
| tributed among the entire plumbing 
}and heating industry. 





|New York City on February 20, 
| 1930. 








| C. M. Wills 


HiLaB Products Company 
Names Wills Sales Manager 


| Incidental to the sixtieth anni- 


COMPLETE CATALOG | versary of the Hide Leather and 


Brass!and Bronze 


Bolts, Nuts and 
Washers 


THE 


H. M. HARPER : 


COMPANY 


2622 Fletcher Street 
Chicago, Illinois 


| Belting Company, Indianapolis, A. G. 
| Snider, president, 


pany, 
| company. 


Mr. 





announced the 
|appointment of C. M. Wills as sales 
| manager of HiLaB Products Com- 
automotive division of this 
Wills assumed his 





| 
| 





The association will meet again in| 


| 





inew duties at the beginning of the 


| year. 
| 


Just before taking his new posi- 
on he was doing special sales and 


\development work for the Goodyear 


|Tire and Rubber Company, In- 
| dianapolis, with headquarters in 
| Milwaukee. Previous to that he had 


been, first, district sales manager for 
the Prest-O-Lite Company with of- 




















\fices in Chicago, St. Louis, Dallas} 












BADGER 


Car 
Mover 


is an in- 
dispens- 
able tool 
wherever 
freight cars 
must be 
moved with- 
out the use of 
locomotives. 


Every factory, 
industrial plant, 
central power 

station, lumber 

or coal yard,sand 
and gravel pit, or grain eleva- 
tor that has a siding is a pros- 
pect for the distributor selling 
the Badger Car Mover. 


Easy to sell for the 
demand is ever 
present. Profitable 
to sell because we 
have provided a 
satisfactory mar- 
gin for the dis- 
tributor. 








Advance 
Safety Car 
Wrench 


Unbreakable with 
ordinary usage. 
Automatically 
adjusts itself to 
any size wind- 
ing tap on hop- 
per bottom cars. § 
Used when other 
styles of wrenches 
have failed 
Write us today 
for details on 
selling plan. 


Shall we send you details? 


ADVANCE 
CAR MOVER CO. 


Appleton, Wisconsin 
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INCREASE YOUR | 
REGULATOR PROFITS 


if you concentrate all your efforts on ONE 
COMPLETE LINE. By carrying the com- 
plete MASON Line you can supply a pres- 
sure regulator to meet the requirement of any 
industry, and give perfect satisfaction on 
both delivery service and performance of the 
regulator. 

Trying to sell several lines of regulators 
means divided effort and interest, larger 
stocks taking up more storage room and capi- 
tal—it means larger inventories and you can’t 
keep your profits up unless you keep your 
inventories down. 

On the other hand, if you sell only one 
line it must be able to fill EVERY pressure 
control requirement—that’s the reason you 
should handle the MASON Line exclusively. 
There isn’t another regulator on the market 
that can beat a MASON on service and per- 
formance—most engineers realize this; those 
that don’t are quickly convinced once you 
get them to try a MASON. 

MASON Regulators are stocked in dust- 
proof shipping packages. The labels are easy 
to read and indicate clearly the size, style 
and service pressures of the valve in each 
package. They are easy to pile, take up very 
little shelf room, and insure safe delivery to 
your customers. 

Send for our proposition and catalog No. 62. 








~ U.S.A. ADDRESS ~ 


CANADIAN ADDRESS MASON RE 
MASON REGULATOR CO. Lt 1190 EGULATOR CO. 


686 NOTRE DAME ST w F 
ie mae ans Boston, Mass. 
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dgemont 


“TYPE SF” 
DISC CLUTCH 


“CAREFREE 
SERVICE 


—can be had only in a clutch designed and constructed to 
give such service. Whether speeding up present machinery or 
replacing old troublesome clutches the Edgemont Type SF Disc 
Clutch is the clutch to sell. 








Send now for your supply of 
complete lists of sizes. 


“Type SF” Circulars with 


DAYTON 


Tue Epgemont MacuineE Co. *s0 
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Stands Out by Standing UP 


All makes, all styles of Hollow Screws have had their years 
of test. Time has settled the merits of socket-design and fabri- 
cating process. - After 20 years the cold-drawn 
“ALLEN” stands i in the foreground of favor, industry-wide. 


Stands out by standing UP—incomparably. 
The Allen Mfg. Company, Hartford, Conn. 








and other parts of the United States 
and Canada; and later, manager of 
all the United States branches and 
warehouses for the same company, 
with the exception of the Pacific 
coast. 

In an interview with Mr. Snider 
and Mr. Wills, it was said that even 
greater cooperation is to be given 
this year to the several thousand dis- 
tributors of HiLaB products, which 
include, besides a wide range of au- 
tomotive replacement products, a 
line of mirrors, used in equipping 


cars. 
* * * 


Fiftieth Anniversary of 
Richards-Wilcox 

The Richards-Wilcox Manufac- 
turing Company, Aurora, Illinois, es- 
tablished as the Wilcox Manufactur- 
ing Company in 1880, will celebrate 
its golden anniversary this year. An 
event practically concurrent with 
this milestone was the completion in 
1929 of a modern 3-story and base- 
ment building to provide space for 
expansion. 

The first offerings of the original 
firm were “parlor door hangers.” 
Roller bearing hangers, ball bearing 
hangers and warehouse hangers were 
the next products developed and 
since that time there have been many 
additions to the Richards-Wilcox 
line. 

The firm in its present organiza- 
tion was formed in 1910 when the 
Wilcox Manufacturing Company 
was consolidated with the Richards 
Manufacturing Company. At that 
time W. H. Fitch was elected presi- 
dent and general manager. 

* © 9 


George N. Clemson Dead 

George N. Clemson, president of 
Clemson Brothers, Middletown, New 
York, which he founded 46 years 
ago, died January 30 at the age of 75. 
He had been ill for several months. 
He was president also of the Victor 
Saw Works, formerly of Springfield, 
Massachusetts, which he purchased 
in 1920; president of the Napier 
Saw Works and of the Clemson Saw 
Company. 

He started in the saw business at 
the age of 14 when he left school to 
work in his father’s saw factory, and 
began making bracket saws in a little 
shop at the rear of the family home. 
It was here that the Star Hack Saw 
was born. In 1886 Mr. Clemson suc- 
ceeded to his father’s business. He 
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GOULDS AUTOMATIC.-OILING 
Deep Well Head 

4, 8, 10 and 20-inch strokes. 

For wells up to 550 feet deep. 

For use with pneumatic or open- 

tank water systems. 


194 Congress St., Boston, Mass. 
12-14 South Clinton St., Chicago, IIl. 
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Figure 1724 


Citizens & Southern Bank Bldg., Atlanta, Ga. 


1902 Second National Bank Bldg., Houston, Tex. 
Union Trust Bldg., Cleveland, Ohio. 
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GOULDS 
“MINUTE MAN” 
Cellar Drainer 
A leader in the field 
of low-priced, high- 
quality automatic 
drainers for resi- 
dences, stores, small 
factories, etc. Capac- 

ity, 5 to 25 G.P.M. 





GOULDS PUMBS, INC. 
Seneca Falls, New York 


Branch Offices: 


16 Murray St., New York, N. Y 
111 North Third St., 


213 East Archer St., Tulsa, Okla. 


nc Dp} 


——_——- 
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Philadelphia, Penn. 
636 Henry W. Oliver Bldg., Pittsburgh, Penn. 
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Figure 3010 






LDS 
CENTRIFUGAL PUMP 
Built in nine sizes. Capaci- 
ties 10 to 1300 G.P.M. Also 
a complete line of motor- 
driven units. 


GOULDS 
AUTOMATIC-OILING 
Pyramid Pump 
Adaptable for a variety of services. 
Capacities, 3 to 82 G.P.M. For heads 
up to 8000 feet. 


Figure 1281 






GOULDS ROTARY 

+ =, Power Pump 

Discharge head, 100 

feet. Capacity, 20 to 
.P.M. 


Viguee ] 
65 G 3354 


GOULDS 
CONDENSATION 
OUTFIT 


Anew return 
pump and receiv- 
er for handling 
condensation of 
low -pressure 
steam heating 
systems up to 
15,000 sq. ft. of 
radiation. Ball- 
bearing pump. 
Galvanized tank. 
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my 


ACID-CORE 
METAL MENDER 








Simplify your soldering 
by using Kester, 


the 
solder that eliminates 
separate fluxes. Kester 
needs only heat — the 
perfect flux is in the 
core of the solder. 


We are prepared to 
furnish any metal al- 
loy of the tin and lead 
group, in thirty sizes, 
cored with eight differ- 
ent fluxes, according to 
your’ specific needs. 
Our research and ex- 
perimental department 
is always at your serv- 
ice. Write for booklet 
—‘Facts on Soldering.” 


KESTER SOLDER CO. 
4215 Wrightwood Ave. 
Chicago, Ill. 
Established 1899 
Formerly Chicago Solder Ca 


R 
ER 


PASTE-CORE 
RADIO SOLDER 


OLD 


ROSIN-CORE 





























™KELLERFLEX 


“(A flexible shaft machine of 100 uses’’ 


Type BK-1 is_ here illustrated. 
Equipped with 4 H. P. Ball Bearing 
motor. Four speeds 875-3500 R.P.M. 
with simple pulley adjustment; 10,500 
R.P.M. with high speed attachment. 
Universal Swivel head, non-heating 
shaft and handpiece. 


Successfully used for grinding, rotary 
filing, sanding, 
buffing, polishing 
and other opera- 
tions in many in- 
dustries the world 
over. 











The KELLER- 
FLEX is also sup- 
plied in several 
other sizes, multi- 
ple or sin- 
gle speed, 
bench, sus- 


pended and 
roller floor 
types. Its 
com plete 
line of 
accessories 
means con- 
tinuous 
business for 
the distrib- 
utor. 


Be prepared to quote on KELLER- 

FLEX equipment. Write for catalog, 

price book, and discounts. 
KELLER MECHANICAL 
ENGINEERING CORP. 

66 Front St. Brooklyn, N. Y. 














possessed marked inventive ability 
and in the Clemson factory today are 
many machines and processes he in- 
vented. 

He is survived by his widow; a 
son, Richard D., and two daughters, 
Mrs. William E. Cross and Mrs. 
Walter R. Batcheller. He also leaves 
a sister and three grandchildren. 
| His son and his son-in-law, William 
| E. Cross, have been associated with 
the business for more than 20 years. 





| 
| 
| - 
| 








Link-Belt Opens Office in 
Vancouver 
Link-Belt, Limited, recently opened 
| a branch office in The Standard Bank 
Building, 510 West Hastings Street, 
| Vancouver, to be in charge of Frank 
| B. Wetherill, one of the company’s 
| experienced engineers. Mr. Wetherill 
| joined the Link-Belt organization 15 
| years ago, and for a number of years 
| has been manager of the company’s 
| office and warehouse in Portland, 
| Oregon. He is well versed in the 
| 


| Frank B. Wetherill 
| 
| 
} 


| application of materials handling and 
power transmitting machinery to the 
needs of industry in the Pacific 


| Northwest. 

In establishing this new office, it 
is aimed to supplement the service 
which has been rendered through 
Fleck Brothers Limited, Canadian 
Fairbanks-Morse Company Limited, 
and A. R. Williams Machinery Com- 
pany Limited, who will continue as 
official distributors of Link-Belt chain 
and other merchandise material. 

Besides the facilities of Link-Belt 
Limited, consisting of manufactur- 
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f 
, is only 1 


High-Speed-Steel 
Blade that can be 
GUARANTEED 
Unbreakable 
even in case of 
accident - - 


MARVEL 











No other blade 
combines the 
fast cutting, 
long-lasting qualities of genuine 
18% tungsten high speed steel 
with the tough, unbreakable 
characteristic of a MARVEL. 
Made by a patented process, 
by which a high speed steel 
cutting edge is electrically 
welded to Chrome-Vanadium 
steel body. 


Profitable to Suppliers 


These are profitable blades to sell. 
They have many exclusive sales 
features. They can be safely recom- 
mended for any, for every job. 
Satisfied customers assured, for 


MARVEL blades are sold on a 
“satisfaction guaranteed”’ basis. 

MARVEL Blades are made in sizes 
They 


for all power hack saws. 
carry a substantial margin. 
Write today for 
Catalog and 
proposition. 








Armstrong-Blum Mfg. Co. E/f 
“The Hack Saw People’”’ z } 
353 N. Francisco Ave. iy 

CHICAGO, U.S.A. 
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For Less 
Than 
the Price 
of a 
Good 
Cigar 


You can place Mill Sup- 
the 


hands of every one of your 


plies each month in 


salesmen! 


Page through this issue. 
You will find much of vital 
interest and value for your 
The 


selling pointers to be ob- 


men in every column. 


tained from this one number 
alone will be worth several 
times the subscription cost 


to you. 


Subscribe for all of your 
men today. If you send us 
five or more subscriptions, 
we will make you a special 


rate. Send your order to: 


Mill Supplies 


520 No. Michigan Ave. 
Chicago, Illinois 


(Please do not write us you'd rather have 
the cigar!) 
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Wea BYRD 


in the Antarctic and in over 96% 


of the Machine Shops and Tool Rooms 


With Byrd in the Antarctic, in 
96% of the Machine Shops and 
Tool Rooms—wherever metal is 
machined the world over you will 
find ARMSTRONG TOOL 
HOLDERS. For almost forty years 
they have been cutting metal-cut- 
ting costs, reducing machine tool 


| expense by saving all forging, 70% 


of grinding and 90% of high 
speed steel. 

Probably no other single line 
has so altered shop methods or 
contributed so fully to manufac- 
turers’ profits. Starting in the 
days when each new operation re- 
quired a new and special tool, hand 
forged from bar stock by the 
lordly “tool dresser” who by means 


| of his father-to-son “trade secrets,” 


—his drawing, forging and heat 
treating mysteries, and the im- 
portance of his office, kept both 
men and machines waiting while 
he created new tools or re- -forged 
and ground old ones — starting 
back in those rule-of-thumb days 
Armstrong Bros. Tool Co. devel- 
oped a new type of tools for lathe, 
planer and shaper, tool holders, | « 
each a permanent tool, capable * 








a 





efficiently, all embodying the same . 
basic principle of a bit, which any 
mechanic could quickly grind from 
a stock shape of high speed steel, 
inserted in a permanent shank or 
holder. 


Today the Armstrong System of Hold- 
ers provides ARMSTRONG TOOL 
HOLDERS for every operation on 
Lathes, Planers, Slotters and Shapers. 
All are permanent tools, accurately de- 
signed to give proper “rake” and clear- 
ance, each a dozen forged 
tools, all embodying the basic principle 
that saves all forging, 70% of grinding, 
90% of high speed steel—that enables 
an ordinary mechanic to quickly and 
cheaply “tool up” for almost any job. 


To you as a supplier the universal 
demand for ARMSTRONG Tool Hold- 
ers assures a constant and profitable 
trade. It offers as well an almost limit- 
less opportunity to build new business 
by selling those using ARMSTRONG 
Tool Holders on lathes and planers, 
other ARMSTRONG Tool Holders for 
every operation on slotters and shap- 
ers. The standing of ARMSTRONG 
Tool Holders helps you sell the other 
ARMSTRONG lines, each a line of 
improved tools that will repay pushing. 


ARMSTRONG BROS. TOOL CO. 
“The Tool Holder People”’ 


305 N. Francisco Ave. 
CHICAGO, U. S. A. 
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PORTABLE 
ELECTRIC 


Three Useful Handy 
Machinesin ONE! 
BLOWER 
SUCTION CLEANER 
SPRAYER 


10 days FREE TRIAL 
Write for Details 


CLEMENTS MFG. CO. 


624 Fulton St., Chicago, Il. 








Hundreds of 
thousands of 
prospective users 
of CLEMENTS- 
Cadillac Blowers 
are being con- 
stantly reached 
through advertise- 
ments like these. 
Cash in on this 
publicity. 


A Rapid 
Seller 
\With Liberal 


i 
| Discounts. 


4 
} 


| Live 

| Distributors 
| Wanted For 
| Territories 
‘Not Already 


Covered. 


1 


Market 
| Hasn’t Been 
Scratched. 

































pump. 


Write today for complete details. 








GEO. D..ROPER CORPORATION, Rockford, 


3 to 200 Gallons per Minute! 


The new Roper high pressure—high speed—direct connected rotary 


Built to meet the new demand for HYDRAULIC POWER 
TRANSMISSION,—by the makers of TRAHERN Pumps. 


Illinois 








ing works at Toronto and Elmira, 
Ontario, Mr. Wetherill will have 
available the plants, warehouses and 
engineering facilities of the Pacific 
division of the company, the nearest 
shop and warehouse being in Seattle, 
Washington. 

* *e 
Templeton, Kenly Distributes 
Miniature Jacks 

“Jack in the Box,” a practical re- 
production of one of the 77 large 
“Simplex” jacks made by Templeton, 
Kenly and Company, Chicago, is be- 
ing provided to their various distribu- 
tors for use by their salesmen in sales 
efforts made in connection with 
“Simplex” jacks. The little 3-inch 
model is a practical tool also, and can 
be used for cabinet work, repairing 
furniture, adjusting radiators, and 
for other important purposes includ- 
ing jacking up toy trucks. 

ee a 


Urquhart Offers Foreign 
Trade Service 

After some years of work in de- 
veloping foreign sales for several 
well known manufacturers, W. L. 
Urquhart has organized a Foreign 
Trade Counsel and Service unit with 
headquarters at 11 West 42nd Street, 
New York City. 

This service offers to do the actual 
work of, first, analyzing each par- 
ticular market abroad, and if the 
situation warrants, then actually 
heading and organizing the nucleus 
of an Export Department for the 
manufacturer. 

*x* *K * 
New Black and Decker 
Catalog 

The new catalog being distributed 
by the Black and Decker Manufac- 
turing Company, Towson, Maryland, 
contains 40 pages of illustrated mate- 
rial on electric tools. A numerical 
price list bulletin is issued in con- 
nection with the book. 

* * * 


Nine Members of Worth- 

ington Staff Promoted 

One member of the engineering 
staff and eight of the sales division 
personnel of the Worthington Pump 
and Machinery Corporation, were 
advanced to bigger jobs during the 
first weeks of 1930. 

The appointment .of James C. 
Barnaby as consulting engineer of 
the Buffalo Works comes as the re- 
sult of his varied experience along 
this line. T. Cruthers, a man who 
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Lge are interested in the profit and good will 


obtainable from bearing metal. 


’ Your customer is interested in the quality of the 


bearing or part he makes from it, and the cost of 
making it. 

You must meet his requirements to do a profitable, 
permanent, growing bearing metal business. 


So you are both looking for the same thing. And 
it isn’t price. 

Wherever Bunting Quality Phosphor Bronze is once 
used it continues in preference because the consumer 


gets from it a better-finished product with less labor 
and manufacturing cost. 


Those mill supply wholesalers who stock and sell 
Bunting Bronze increase volume and profit amaz- 
ingly and steadily. 

Why not not find out about our selective limited dis- 


tribution proposition and the profit advantages it 
offers to you? 


THE BUNTING BRASS & BRONZE CO. 
TOLEDO, OHIO 
BRANCHES AND WAREHOUSES AT 
NEW YORK CHICAGO BOSTON 
PHILADELPHIA SAN FRANCISCO 


EXPORT OFFICE 
TOLEDO, OHIO 


BUNTING 





QUALITY” 


CORED and SOLID BRONZE BARS 












Your Viewpoint 
And Your Customer’s 
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SHAF' 


If: AFE 


ROLLER BEARING 
INDUSTRIAL UNITS 


meet today’s demand 


for economy 
in plant operation 


Shafer Pillow Blocks 
are compact, rugged 
and suitable for ma- 
chine and general in- 
dustrial equipment. 
Special housings can 
be furnished to meet 
individual require- 
ments. 









Shafer Hanger Bearings can 
be used with any 4-point 
hanger interchangeable with 
plain journal in most cases. 





= ODAY, with every manufac- 
turer concentrating on plant 
operating economy, the Shafer Self- 
Aligning Roller Bearing presents 


new sales opportunities. 


The economy value of the Self- 
Aligning principle of design, always 
important to plant operating men, is 
especially appreciated today. 


Concave rollers running on con- 
vex raceways provide positive, auto- 
matic compensation for any existing 
shaft deflection or misalignment. 
Pinching and binding are eliminated 
and friction and power losses cut to 
a new low minimum. 


The effective grease seal insures 
proper lubrication and reduces main- 
tenance attention . .. . an- 

other economy feature. 


Shafer Self-Aligning Unit 
Mounting—a cylindrical hous- 
ing fully machined. An ideal 
mounting for parts requiring 
frequent removals. 


Investigate these sales op- 
portunities. 


SHAFER 
BEARING CORP. 


6501-99 W. Grand Ave., 
Chicago, Ill. 


Branch Stock: 
173 Lafayette St., New York City 
MS3-Gray 









Crescent Jointer 
No. 


r. 





Band Saws 
Saw Tables 


Shapers 
Variety Wood- 
workers 
Planers and 
Matchers 
Planers 


Hollow Chisel 
Mortisers 


We also build: 


Self Feed Rip Saw 


Jointers 





XTRAORDINARY 
ience is afforded by Crescent 
Jointers with head mounted in 
ball bearings, driven by built-in 
motor. Sturdily built to give long 
service, simple of operation, and 


conven- 


economical. to maintain. 


The Crescent Machine Company 
96 Columbia St. Leetonia, Ohio 












has been with the company 23 years, 
was advanced from his position as 
New York district sales manager to 
that of assistant general sales man- 
ager with headquarters at Harrison, 
New Jersey. Coincident with Mr. 
Cruther’s appointment, C. K. Hood, 
one of the company’s youngest dis- 
trict office managers, was named to 
succeed him as district sales man- 
ager. 

On January 15, J. E. Buckingham 
was made manager of the railroad 
department, Harrison Works. Seven 
years of his experience before com- 
ing to Worthington in 1923 were 
spent with the Union Pacific Rail- 
road. W. B. Savary, now assistant 
to the manager of the railroad de- 
partment, is another long-record man 
singled out for promotion, his service 
dating from 1907. 

Effective January 1, Harry T. 
Smith was appointed traffic manager 
of the corporation with headquarters, 
as formerly, at the New York office. 
In the early days of his experience 
with Worthington he directed the 
transportation work involved in the 
removal of the foundry from Eliz- 
abeth, and the machine shops from 
Brooklyn. G. C. Emmons succeeds 
F. I. Kemp who is now manager of 
the San Francisco office. 

P. E. Wilson, although only 26 


years old, is now a full-fledged dis- 


trict office manager, and Walker O. 

Nettleton, another young man, is the 

new assistant to the manager of the 

advertising and publicity department. 
.* 2 


Robbins and Myers Names 
St. Louis Manager 

Paul H. Brown has been appointed 
manager of the St. Louis district of 
Robbins and Myers Sales, Incorpor- 
ated, Springfield, Massachusetts. He 
succeeds C. R. McKinnon; who was 
killed in an airplane crash at Kansas 
City, Missouri. 

Mr. Brown was previously divi- 
sional manager at Kansas City, Mis- 
souri, for the National Union Radio 
Corporation. 

x * x 
Horn in Charge of Stephens: 
‘ Adamson Seattle Office 

The Seattle, Washington, sales ana 

engineering office of the Stephens- 





Adamson Manufacturing Company, 
Swing Saws Saw Aurora, Illinois, will be in charge of 
Disk Grinders Universal Wood Charles J. Horn. He has been as- 
Cut-off Table Worker sistant chief engineer at the main 

| plant for a number of years and is 


Borers—Tenoners Universal Variety 
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GROU 

OR 
INDIVIDUAL 
? 


Every plant presents many power distribu- 
tion problems. In numerous instances a pro- 
duction layout demands individual motors; 
in many other instances a grouping of ma- 
chines will make possible a 
50% reduction in motor 
horsepower with additional 
substantial savings in upkeep 
as well as greater all around 
efficiency. 

The Power Transmission 
Association is committed to a 
broad platform providing for 
the proper application of all 

















Illustration at left 

shows punch presses 

with direct-copnected 
individual motors. 

Picture below shows a group 
of punch presses 

belt driven by one motor 


through short line shaft. 


The RIGHT Drive Cuts the Power Bill 


forms of power distribution. This policy is 
summed up in the two words comprising its 
slogan—“Drive Right.” 

To help you “Drive Right” a Board of Ad- 


visory Engineers, composed of 
engineers from the various in- 
dustries, are at your command. 
These engineers will make spe- 
cific recommendations from 
their experience and knowl- 
edge of your problems which 
will effect many worthwhile 
economies. Write for “Drive 


Right” Booklet. 


Power Transmission Association 
Drexel Building, Philadelphia, Pa. 
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particularly qualified for sales work DISTRIBUTORS 
Seamless in this field. HERE IS A FAST SELLING 


Copper Tubing 


—from ;; to 114 in. O. D. any 


gauge. 


Seamless 
Brass Tubing 


—from 7; to 14¢ in. O. D. any 
gauge. 


Seamless 
Aluminum Tubing 


—from ;; to 144 in. O. D. any 


gauge. 


Coils and Bends 


—all shapes and sizes which use 
tube from 7; to 1% in. outside 
diameter, any gauge. Unbrazed 


lengths up to 100 feet. 


FABRICATED PARTS and COM- 
PLETE ASSEMBLIES — manu- 
factured to your specifications. 


WOLVERINE TUBECO., 


SEAMLESS a ¥ 








BRASS & ALUMINUM 


=a 


Meow: 
Sr 


1451 Central Ave Detroit, Mich. 














A Few Good Men 
for Manufacturer’s Agents 
of Industrial Equipment 


UR well advertised line of 
O plant equipment sells to 

practically all kinds of 
industrial plants, warehouses, 
distributing plants, hotels, 
stores, laundries, institutions, 
etc. The line is complete, a 
year round seller, with a broad 
and stable market. 


In smaller markets, it can be 
handled nicely with a few other 
lines. In larger cities, it will 
handsomely reward a man's en- 
tire time and effort. 


Liberal commissions paid 
promptly—no salary or drawing 
account. If you are a_ hard 
worker, and want to connect 
with a growing and successful 
organization, write fully, giving 
experience, lines now handled, 
etc., also phone number. Your 
letter strictly confidential. Ad- 
dress MS330, c/o Mill Sup- 
plies, 520 N. Michigan Ave., 
Chicago, Iil. 





—-WANTED-— 


There will be available from this 
office a complete sales engineering 
service embracing labor saving and 
material handling projects. The Seat- 
'tle office is located at 521 Skinner 
Building. 








E. C. Waldvogel 


|Executive Changes at Yale 
and Towne 

E. C. Waldvogel, vice-president in 
charge of sales of The Yale and 
Towne Manufacturing Company, 
Stamford, Connecticut, will retire 
from active participation in the 
company’s affairs on April 1. Yale 
and Towne will still have the benefit 
of his 25 years of experience with 
the company, however, for he is giv- 
ing up only his work in charge of 
sales and will continue in an advisory 
capacity holding the office of vice- 
president and will remain a director. 

Walter B. Dodge has been ap- 
pointed manager of all Stamford 
hardware sales. He had been as- 
sistant to the vice-president in charge 
of sales, and this new appointment 
comes as recognition of his success 
in the 24 years he has been with the 
company. 

James C. Morgan, who came to 
Yale and Towne some 10 years ago 
from the C. W. Hunt Company, 











takes complete charge of all mate- 
rials handling equipment sales, in- 
cluding Yale chain blocks, electric 








AND PROFITABLE 
LINE 


Ball Bearing 
Portable Electric 
Blower 






The new ‘Marvel’ Model 
No. 2 Air Cooled Ball 
Bearing Blower outfit for 
$45 list. Designed espe- 
cially for all classes of 
industrial use and in big 
demand by your custom- 
ers for blowing dust and 
dirt out of machinery, 
motors, generators, 
switch boards, looms, etc. 
Liberal profits and fast 


turn over. 
3 Sells for 








Model No. 
$60.00. 


Electric 
Blower 
Company 


352 Atlantic Ave., 
Boston 9, Mass., 
U.S. A. 




















HACKSAW 
BLADES 


Where would the Iron and. 
Steel industry without 
them? Distributors make 
generous profits on Barnes 
Red Arrow Blades, with 


steady repeat business. Get 
details today on Distributor 


Plan. 








W.O.BARNES CO., 


1297 Terminal Ave. 
DETROIT, MICH. 


INC. 
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an a 
Don’t miss 
this oppor- 
tunity to 
equip steam 
boiler plants Tm 
with “a 


ic™ 


INJECTORS 


U. S. Automatic Injectors combine safety 
with cag perene | by * — “J for 
performance taking the 
place of the 5 A = a raw steam 
is utilized to maintain adequate water level. 
You capitalize on two industrial needs, 
Safety and Economy, when you sell U. S. 
Injectors. Write for our distributors’ plan 
— established resale prices and assured 
profits. 


AMERICAN 


INJECTOR 


COMPANY 
Detroit & Michigan 














GROBET 
SWISS FILES 


The constantly in- 
creasing demand for 
Grobet Swiss Files is 
proof that these Swiss 
Files are answering a 
need ordinary files 
cannot satisfy. 
All over the world 
master craftsmen rec- 
ognize Grobet Swiss 
Files as the best pre- 
cision files money can 
buy. They cut faster, 
with more accuracy, 
and outlast three or- 
dinary files. 

A complete stock is on 

hand to meet your re- 

quirements. 
Ask for catalog B 


—- 





Grobet File ¢ Corporation 


of America 
3 Park Place New York City 








hoists, and electric industrial trucks, 
as well as Stuebing hand lift trucks 
and skid platforms. 

The company has announced the 
opening of a new sales office at Syra- 
cuse in Room 534 of the Gurney 
Building. H.R. Bungay, Junior, for 
many years experienced as a mater- 
ials-handling engineer, will be in 
charge of this office, assisted by 
George Sherrill. 





Walter B. Dodge, promoted by Yale 
and Towne Manufacturing Company. 





New Linde Oxygen Plant in 
Portland, Oregon 


The Linde Air Products Com- 
pany, New York, has established an 
oxygen plant in Portland, Oregon, 
with A. D. Davis as superintendent. 
D. F. Fox is district superintendent ; 
his headquarters are at 114 San- 
some Steet, San Francisco. R. G. 
Daggett, division superintendent, has 
headquarters at the same address. 

x ok Ox 


Werey Represents Los Ange- 
les Firm in New York 
Neilan, Schumacher and Com- 
pany, Los Angeles, manufacturers 
of automatic control and regulating 
equipment, have appointed R. B. 


Werey to represent them in the 








New York territory. 


Mr. Werey 

















Are You Cashing In On 
Thompson Advertising ? 


Every month The Henry G. Thomp- 
son & Son Company sends a message 
to your customers telling them how 
to get greatest cutting efficiency out 
of Thompson Hack Saw Blades. 


Are you supporting this advertising 
by being able to supply the right 
blade for the right job when those 
customers come in to you? 


Stocking the complete Thompson 
line is the only way to share Thomp- 
son profits to their fullest extent. 
Check up on your stock today. 

Milflex and Milford Hack Saw Blades 
and Thompson Metal Cutting Band 


_Saws are distributed 100% through 
the jobber. 


The Henry G. Thompson & Son Co. 


Est. 1876 


New Haven, Conn. 





Mil Flex 


HACK SAWS 
MAAAAA 
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SY THEROL EDO "Cy 


THE re) 
PRESSED STEELCO 
TOLEDO, 0.U.S.A 

PAT ~1-11-27 





Every Contractor 
A Customer 


Bought in quantities by contrac- 
tors, road commissions, public 
utilities. Here’s a fast moving 
item, the 


Toledo Torch 


Unbreakable, self-righting, thief- 
proof, never goes out, endorsed by 
insurance companies. Write for 
prices. 


The Toledo Pressed Steel Co. 


Toledo, Ohio 
Makers of The Toledo Folding Steel 


Horse — indispensable for barriers, 
benches, scaffolds. 











Distributors—Eliminate the 
necessity of stocking various 
grades—because 


MONARCH BALL METAL 
“Steel Process Babbitt” 


takes the place of Genuine 
or Copper-Hardened Babbitt 
— for mechanics know — it 
runs cool under high speed 
and stands up under most 
severe service. 


But few territories are open— 
yours may be—better write us. 


MONARCH METAL COMPANY 


Established 1895 
119 South Lincoln Street, Chicago 
Manufacturers of MONARCH BALL, the 


“Steel Process Babbitt,” and QUAKER 
METAL, the “Ladle Bronze” 

















was formerly design engineer with | 
M. W. Kellogg and is well known | 


| in the Mid-Continent and Argentine | 


oil fields. 
William S. Waldrip, chief engi- | 
neer of Neilan, Schumacher and | 


| Company, who has been in the east | 


for the past several months will re- | 
turn to the factory in Los Angeles | 


| after being relieved by Mr. Werey. | 


| chinery Company, and comes to his 
| new connection with much experi- 





Winter Issue of “Saw Kerf” 





* * * | 
F. A. Conkle Joins | 
Lewis-Shepard | 

The Lewis-Shepard Company, | 
Watertown station, Boston, manu- | 
facturer of lift-trucks, stackers, skid 
platforms and racks, has announced 
the appointment of Fred A. Conkle 
as railroad representative. Mr. 
Conkle was previously associated 
with the New England Road Ma- 





ence in the installation of material | 
handling systems. His office will be | 
at the Boston address for the pres- 


ent. . a oe 


New Salesman for Stanley 
Electric Tool 
Kenneth B. Guy is a new member 
of the sales force of the Stanley 
Electric Tool Company, New Britain, 
Connecticut. His territory will be in 
the New York Metropolitan district, 
with headquarters at the company’s 
offices, 100 Lafayette Street, New 
York City. He was formerly sales 
manager of the William Schollhorn 
Company, New Haven. 
*- © 


is Ready 

The winter issue of “Saw Kerf,” 
publication of E. C. Atkins and 
Company, Indianapolis, Indiana, is 
being distributed to over 45,000 saw 
users. The book is in 2 colors and 
contains a variety of unusual and 
useful material about saws ranging 
from a discussion of pit saws to a 
section devoted to “wise” saws. 

* * x 


Goodrich May Acquire Miller 
Rubber Company 

The board of directors of the 
Miller Rubber Company, Akron, has 
approved the purchase of the com- 
pany by the Goodrich Company, Ak- 
ron. Under the terms the Goodrich 
company is to acquire the Miller as- 
sets for 113,504 shares of Goodrich 


common stock and assume the Miller 





Swivel Joint 
Permits carrying 
lamp in any 
direction 
) Saves Time 
Y Speeds Sales 
THE 
NEW 


“Autex” 


Extension Reel 





Machine Shops and Industrial Plants of all 
kinds have learned that a small investment in 
AUTEX Swivel Jointed Extension Reels soon 
pay for themselves. 


The AUTEX supplies the light in the darkest, 
most inaccessible corner. Saves steps, eyes, and 
speeds up production. You cannot expect a work- 
man to turn out accurate work without good light. 


Write for descriptive circular 


THE CINCINNATI 
SPECIALTY MFG. CO. 


1915 POWERS ST. CINCINNATI OHIO 


SWACO 
Safety Hopper 


Car Wrench 
oe 


The maximum in Strength, 
Satisfaction and Safety,—that’s 
what the SWACO Safety 
Hopper Car Wrench stands 
for. 














You will render your customers 
a real service when you sell 
them SWACO Wrenches for 
unloading hopper-bottom cars. 


Write Us for Details. 


Safety Wrench & 


Appliance Co. 
Springfield, Massachusetts 
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DISTRIBUTORS 


Sell Your Trade 


ELLS 


ROLLER 
BEARING 
HANGERS 







AND YOU 
SELL THEM 
SATISFACTION 


For Lubrication of 
Roller and Ball 
Bearings. Has Given 
Excellent Service for 
Years. Tell Your 
Trade About It. 


Royersford 
Foundry & Machine Co. 


Royersford, Pa. 

















NASON 


STEAM TRAPS 





Class B 1 to 20 Ibs. 





Class C 20 to 70 Ibs. 


Jobbers. 





Sidelug 40 to 150 Ibs. 
NASON MANUFACTURING CO. 


71 Fulton St. New York City 





Company liabilities. At the present 
market price for Goodrich stock the 
consideration is approximately $10,- 
000,000. 

A meeting of the Miller stock- 
holders will be held February 17 to 
vote on the merger. If the consolida- 
tion is effected, it is stated that it 
will give the Goodrich company sec- 
ond place among the rubber com- 
panies. 

The Miller company makes auto- 
mobile tires, tubes, tire accessories, 
rubber footwear, drug sundries, toy 
balloons and rubber balloons. 

x * x 


Merger Forms Rossendale 
Ruboil Company 

The Rossendale Reddaway Com- 
pany, Newark, New Jersey, and the 
Ruboil Belting Company, Philadel- 
phia, have merged the business of 
the two companies under the name, 
Rossendale Ruboil Company. Man- 
ufacture of the transmission prod- 
ucts of the combined companies will 
be continued, including “Camel 
Hair” belting, and Ruboil belting. 
Addresses of the new company 
are: Euclid Avenue, Newark, and 
550 West Lake Street, Chicago. 
e- * 


Chicago Office of American 
Cable Moved 

The Chicago headquarters of the 

American Cable Company, New 

York, have been moved to the re- 


cently completed Chicago Daily 
News Building. 
The former address was 160 


North La Salle Street; the new. is 
Room 1765, 400 West Madison 
Street, Chicago. 

a * 7 


Schauer Machine Company 
Catalog 
Catalog number 30, “Ideal Elec- 
tric Tools,” has recently been pre- 
pared by The Schauer Machine 
Company, Cincinnati. On the first 
page is a detailed diagram of one of 
the Schauer electric drills. The 
other 12 pages have illustrations, 
descriptions, and specifications of the 
various Schauer portable and _ sta- 
tionary electric tools. 
. * < 


Asphalt Paint Buys Kanka- 
kee Factory 


The American Asphalt 


Paint 


Company, 844 Rush Street, Chicago. 
has purchased a factory at Kanka- 















in Grinding Ti 


Wheel Dressers 


with real advantages 
for your Trade 





4 Huntington Grinding 
Wheel Dressers and Cutters 
(made under the Vincent Proc- 
ess) give you more real selling 
‘features and your trade more 
real advantages. 


Write for our Catalog 


The Vincent Steel Process Company 


2434 Bellevue Avenue 
Detroit, Mich. 
ni 


CHICAGO OFFICE 
27 So. Jefferson St. 


NEW YORK OFFICE * = 
41 Murray St. 














The MARION Dolly 


—every plant’s a 
prospect 


Marion Dollies put loads on wheels. They 
easily and quickly handle barrels, boxes, 
bales, rolls, clumsy and odd shaped pack- 
ages. Carry 4000 pounds at a lick—one 
man loads and unloads. 


Manufacturing plants, railroads, warehouses, 
department stores and newspaper publishers 
find them indispensable—every plant’s a 
prospect. 


The margin of profit is attractive. 


Write us today for our dealer prop- 
osition and descriptive. literature. 


The Marion Malleable Iron Works 


Marion, Indiana 





Made: in low ft 
wheel and flat top models. 


wheel, hi 




















kee, Illinois. 


The company’s com- 
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ARM “ HAMMER 
Wrot lron Anvils 


CRUCIBLE STEEL FACE 





Sold Through 


Distributors 


Prompt Shipments 
Made from Stock 


COLUMBUS ANVIL AND 
FORGING Co. 


Main Office and Plant 
115-129 FRANKFORT STREET 
COLUMBUS OHIO 


General Forgings 
of Wrought Iron and Steel 

















FRICTION CLUTCH 


Interchange-Competitor Type 





The simplest friction clutch made. Can 
be clamped together to form a solid bolt 
coupling. Power is transmitted through 
two flat disks—not through joints or 
working parts. Easy, smooth, positive 
action. Seldom needs adjustment or re- 
pair. Its wide range of uses makes this 
a desirable clutch for distributors’ stocks. 


Write us 


KINNEY 
MANUFACTURING CO. 
3529-41 Washington St. Boston, Mass. 











plete line of asphaltic products will 
be manufactured at this plant which 
contains approximately 100,000 feet 
of floor space, all available for man- 
ufacturing. 

The Lincoln, New Jersey, plant 
will continue to run at capacity pro- 
duction, and manufacturing will be- 
gin in the Kankakee plant as soon as 
the equipment can be installed. 

* * * 


Cleveland Products Company 
Issues “Steelcraft” 

A 16-page booklet, “Steelcraft,” 
has been issued by the Cleveland 
Wrought Products Company, Cleve- 
land. The book is composed of 
illustrations and dimensions of the 
cap and set screws, nuts, and milled 
studs manufactured by the company. 

*. « 


Smith Now Sales Manager of 
Pittsburgh Steel 

The appointment of Edward W. 
Smith as general manager of sales of 
the Pittsburgh Steel Company, Pitts- 
burgh, became effective February 1. 
He succeeds George W. Jones who 
has retired on account of ill health. 

Since coming into the Pittsburgh 
Steel organization 26 years ago, Mr. 
Smith has served in different capac- 
ities chiefly in connection with sales 
activities, marked by repeated pro- 
motions to more responsible posi- 
tions. 

* * * 
Merger of Electric Tool 
Companies 

The Power King Drill Corpora- 
tion, Warsaw, Indiana, has been 
merged with the Portable Power 
Tool Corporation, Chicago. The 
Portable Power Tool Corporation 
has moved its general offices and its 
plant to Warsaw. The offices were 
in Chicago, and the plant in Cincin- 
nati. 

A. J. LaGess is vice-president and 
director of sales of the new company. 

* * Ox 


Oster-Williams Holds Sales 
Conference 

Thirty-eight men, representing the 
combined sales forces of the Oster 
Manufacturing Company, Cleveland, 
and the Williams Tool Corporation, 
Erie, Pennsylvania, recently met in 
Cleveland for the first sales conven- 
tion of the new Oster-Williams 
organization following the recent 
merger of the two companies. 

The sales meeting, under the direc- 








Hard Usage and Long Life. 
That’s why Yost backs up 
with the ‘‘Make Good’”’ 
Guarantee 

Remember 
A Yost Vise must make 
good or Yost does. 


ELL YOST FOR 
ATISFACTION 


Yost Mfg. Co., 
MEADVILLE, PA. 


a 

















Wire Brushes for every 
‘ Heater or Boiler 


WORCESTER WN 
FLUE-BRUSH 


q 


assets 


ON 
an ae 
Wa eae 
mae RS 





Boiler Tube Cleaners— 
Sectional and House Heat- 
ing Flue Brushes. 


Write for samples and 
prices on this economical 
and efficient line. 


WORCESTER 
BRUSH & SCRAPER CO. 


34 Austin Street Worcester, Mass. 
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tion of Arthur S. Gould, secretary of | 
the Oster Manufacturing Company 
and general sales manager for the 
newly created organization, covered 
a period of five days. The first two 
days were spent in a factory inspec- 
tion trip of the Williams Tool Cor- 
poration plant at Erie. A feature of 
this trip was the taking apart and 
reassembling of the complete Wil- 








liams line. The last three days of | 
the meeting were spent in Cleveland 
where similar laboratory demonstra- | 
tions were made of the complete | 
Oster line of hand tools and portable 
and stationary power machines. 


* %* * 


Rock Island Manufacturer 
Moves Office to Chicago 
The Rock Island Manufacturing 

Company, maker of “Rimco” elec- 

tric appliances and of Rock Island 

vises and hardware specialties, has 
moved its general offices from Rock 

Island to Chicago. The new ad- 

dress is 4140 Fullerton Avenue, 

Chicago. io a 





Reading Chain Corporation 
Increases Staff 

The Reading Chain and Block 
Corporation, Reading, Pennsylvania, 
has added W. C. Minier and F. C. 
Lorenz to its Cleveland sales and 
engineering staff, under George R. 
Harrison, district manager. Mr. 
Minier was formerly connected with 
the Shepherd Crane and Hoist Com- 
pany. Mr. Lorenz was for years 
connected with The Cleveland Elec- 
tric Tramrail Company. 


* * * 


Changes in Gardner-Denver 
Personnel 

J. R. Farrell, formerly in the St. 
Louis office of the Gardner-Denver 
Company, Quincy, Illinois, has been 
transferred to the Tulsa office. E. 
H. Diamonds, who had been with the 
Andrews and George Company, the 
company’s agent in Japan, is now as- 
sociated with the San Francisco of- 


fice. ae 


New Oesterlein Bulletin 

A new grinder booklet entitled 
“Precision Features of O6esterlein 
Grinders,” has been published by 
The Oesterlein Machine Company, 
Cincinnati. 

The booklet illustrates and de- 
scribes the outstanding features of 
Oesterlein grinders in progressive 
steps. Each page is well illustrated. 











SELL THEM / 
Satisfaction. 


Rahmann Leather Belting has been 
satisfying big industrial users for more 
than thirty years. . . . It SELLS be- 
cause it SATISFIES. Long-life and 
trouble-free service. A belting that 
stands gruelling abuse because it is as 
good as it can be made. Rahmann 
service is prompt . . . the line 
is complete—belting for every purpose. 
Quick turnover and liberal profits. 
Write today for details of our exclusive 
distributor franchise which opens new 
accounts for you. 


GEO. RAHMANN CO. 
31 SPRUCE ST. NEW YORK, N. Y. 


NEWARK, N. J. SYRACUSE, N. Y 


RAHMANN 


LEATHER BELTING 














Crashing 
Through 
on the Trail of 
Hack Saw Profits! 


Backed by a sales plan that assures you 
of steadily increasing hack saw business 


from your own customers and prospects. 
Eager to drive in greater hack saw profits 
—these rangy Wolves of Lenox are at- 
tractively packaged in plaid. 

Get the details of this sales plan today. 


“She Toots in lhe Prat Bor” 
AMERICAN SAW & ME&G. CO. 
Springfield, Mass. 
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BUSINESS TIPS 


BIRDSBORO, PA.—Birdsboro 
Steel Foundry and Machine Co. has 
asked bids on general contract for a 
one-story addition to cost about $40,- 
000 with equipment. The company 
manufacturers hydraulic presses, roll- 
mill 


ing machinery, special ma- 
chinery and parts. 
oS = @ 


CHICAGO, IL L.—Advance 
Machine Co., 4641 Ravenswood 
Ave., has plans for a one-story 
addition to its machine shop. The 
building will be 15x113 ft. and will 
cost about $28,000 with equipment. 

* * * 

CINCINNATI, O.—Preliminary 
plans are being prepared for the con- 
struction of a 2- and 3-story foun- 
dry and office for the Dreses Ma- 
chine Tool Co., 2415 Spring Grove 
Ave. Estimated cost is $100,000. 

.*s «© 

CLEVELAND, O.—Kroehler 
Mfg. Co., 1644 Doan Ave., manu- 
facturer of furniture, has plans for 
a 3-story factory. It will cost about 
$175,000 including equipment. Arch- 
itect and engineer is J. O. Taylor, 
Fisher Building, Chicago. 

* aK * 

DAYTON, OHI O—Harris- 
Thomas Drop Forge Co., 126 
Harshman St., is planning to build 
a one-story addition, to cost over 
$30,000 with equipment. 

s = 8 

DETROIT, MICH.—Essex Wire 
Co. has acquired the wire-making di- 
vision of the Ford Motor Co., and 
will operate at once. The plant has 
been giving employment to about 600 
people ; additional facilities for pro- 
duction will be provided to double 
this working force. The Essex com- 
pany was recently organized with a 
capital of $1,000,000. A. E. Holton 
is president and H. A. Strickland, 
vice-president and general manager. 

* * * 

EUGENE, ORE.—Pacific Paper 
Products Co., Inc., recently organ- 
ized by A. A. Rogers and associates, 
is planning construction of a local 
pulp and paper mill to cost over 
$300,000 with machinery. P. J. 
Lamoureaux, Eugene, will be man- 
ager of the mill. The company is 
capitalized at $500,000. 
will be constructed. 


New Factories and Additions, 
Under Way or Contemplated, 
Which Carry Sales Possibilities 
for the Distributor of Industrial 
Supplies and Equipment. 








FERRIDAY, LA.—To replace a 
fire loss, the J. M. Jones Lumber 
Co. is having preliminary plans 
prepared for the construction of a 
lumber mill, saw mill, dry kiln, 
planing mill, etc. The cost is esti- 
mated at $100,000. 


* * * 


GIBSONTON, PA.—Pittsburgh 
Steel Co., with headquarters in the 
Union Trust Bldg., Pittsburgh, is 
having preliminary plans prepared 
for the construction of a by-products 
plant to be built at an estimated cost 
of $3,000,000. 


2 +e 


HAMMOND, IND.—Beatty Ma- 
chine Co., is receiving bids for the 
construction of a factory on 150th 
St., to be built at an estimated cost 
of $46,000. H. Nilsson, Hammond, 
is the architect. ° 


* * * 


HARTFORD, CONN.—Superior 
Spring and Mfg. Co., Washington 
St., has asked bids on plans for a 
2-story addition, 60x130 ft. The 
building will cost over $50,000 with 
equipment. G. L. Dunkelberger, 721 
Main St., is architect; C. Shultz, 118 
Sheffield Ave., New Haven, Conn., 
is engineer. 

x * x 


HOUSATONIC, MASS.—Plans 
will be ready about May 1 for a 
3-story finishing plant, 80x170 ft., 
for the Rising Paper Co. Electrical 
and other equipment will be pur- 
chased, and the whole project will 


cost $100,000. 
* * * 


INDIANAPOLIS, IND.—Fisher 
Brothers, 1521 Shelby St., electrical 
equipment and supplies, will move 
present works to a new location, 
property for which has been bought. 
A new storage and distributing plant 
to cost over $30,000 with equipment 


JACKSON, TENN. — American 
Creosote Works, Inc., 1305 Dublin 
St., New Orleans, will soon begin 
construction of a plant in Jackson. 
It will include power house, pump- 
ing station, tram cars, conveying and 
other mechanical-handling equipment, 
the entire project to cost about $200,- 
000. C. O. Cooper, 7601 Frexet St., 
New Orleans, is engineer. 

a 

JANESVILLE, WIS. — Parker 
Fountain Pen Co. will add an extra 
story to its printing plant, remodel the 
present buildings and install a new 
50,000-gal. tank with sprinkler sys- 
tem. Contracts have been awarded 
to T. W. Willis Co., Janesville. Esti- 
mated cost is about $185,000. 

ee « 

KANSAS CITY, MO.—Carter- 
Waters Co., 2049 Main St., road- 
building materials and supplies, has 
asked bids on a general contract for 
a 4-story storage and distributing 
plant. The plant is to be 75x100 ft., 
with foundations to carry 2 addi- 
tional floors, and will cost more than 
$100,000 with equipment. Archer & 
Gloyd, Pioneer Trust Building, is the 


architect. 
k * Ox 


NEWARK, N. J.—Eberhard 
Faber Rubber Co., 62 Hoyt St., has 
plans for a 4-story addition, which 
will cost over $100,000 with equip- 
ment. Embro Corporation, 111 
Academy St., is architect and engi- 
neer. 

x ok Ok 


NEW ORLEANS, LA.—Or- 
leans Parish School Board, City 
Hall Annex, plans to install manual 
training equipment and _ science 
laboratories .in new 4-story high 
school to cost over $300,000. Bids 
will be received on general contract 
March 7. E. A. Christy is super- 
vising architect for the school 
board. 

* * »s 


NORTH BERGEN, N. J.—Theu- 
rer Wagon Works, Inc., Tenth Ave. 
and 56th St., New York, manufac- 
turer of custom motor truck and au- 
tomobile bodies, has bought a 4-story 
factory on Hudson Blvd., totaling 
100,000 sq. ft. floor space, which will 
be adapted for a new plant. The 
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present works will be: removed to the | 
new location and additional equip- 
ment installed. It is said that the 
company is planning an addition to 
the existing unit which will cost over 
$50,000. 

* * * 

OGDEN, UTAH — American 
Can Co. plans the construction of 
a one-story 79x210 ft. enamel plant 
at an estimated cost of $40,000. 
J. G. Leonard is general manager | 
of the company. | 

e = s 

OLEAN, N. Y.—Olean Metal 
Cabinet Works, Inc., has plans for 
a new unit to cost more than $250,- 
000 with equipment. The architect 
is A. W. E. Schoenbery, Olean. 

* * * 

PEORIA, ILL.—Peoria Malle- | 
able Castings Co., Alexander St., 
plans to add a 3-story addition to its 
factory at an estimated cost of $30,- 
000. L. E. Robinson, Inc., Jefferson 
Bldg., is the architect. 

$2 

PRAIRIE VIEW, TEX.—Prai- 
rie View College will build a 2-story 
industrial shop building, 162x238 ft., 
at an estimated cost of $200,000. The 
architect is F. E. Giesecke, College 
Station, and work will be done under 
the supervision of J. K. Walker. 

* * x 


ROCKFORD, ILL.—Woodward 
Governor Co., Mill St., manufacturer 
of engine governors, etc., has plans 
for 2-story addition, superstructure 
to be begun late in the spring. The 
addition will be 70x160 ft., and will 
cost more than $65,000 with equip- 
ment. Frank A. Carpenter, Brown 
Building, is architect. Walter T. 
Woodward is secretary and treas- 
urer. 








* * * 


WASHINGTON, D. C.—Plans 
are held by the Potomac Electric 
Power Co., 14th and C Sts., for a 
5-story equipment storage and dis- 
tributing plant with meter repair 
and other mechanical departments, 
which will cost about $250,000 with 


equipment. A. B. Heaton, 1211 

Connecticut Ave., N. W., is archi- 

tect. : #-< 
WASHINGTON, IND.— Con- 


tract will soon be awarded by the 
Reliance Mfg. Co. for additions and 
alterations to factory. The esti- 
mated cost is $75,000. B. Clawson, 





503 Pearl St., is architect. 


Exceptional 
Pump Performance 


EMING- 

MUELLER Side Suction 
Centrifugal Pumps with gasoline 
engine drive are especially adapt- 
ed for contractor’s use. The non- 
clogging type of impeller will 
pass solids that would clog ordi- 


nary units. These pumps are com- - 


pletely portable to any location. 


Into Deming-Mueller pumps 





nationally known 
engineers have designed 
the latest refinements of impeller 
and casing. Efficiencies are ex- 
ceptionally high. Maintenance 
costs are extremely low. 

[ Write today for complete informa- } 

tion on this new and attractive line. 


THE DEMING COMPANY 
Established 1880 Salem, Ohio 


— DEMING— 














gan Avenue, Chicago. 








Closing Date on Questionnaires! 


ORE than 2,300 manufacturers have already 
checked and returned the questionnaires issued 
in connection with the compilation of the direc- 

tory section of the 1930 MILL SUPPLIES CATALOG 
& DIRECTORY. Others are coming in daily. 


Because of the press of time, however, The Electrical 
Trade Publishing Company, publisher of this new type 
buyers’ guide for use of the industrial supply house, has 
found it necessary to establish March 20 as the last date 
on which filled-out questionnaires will be accepted. 


Therefore, those manufacturers who are interested in 
having their companies properly listed in the directory 
section of the catalog-directory should see that their 
questionnaires are returned promptly to MILL SUP- 
PLIES CATALOG & DIRECTORY, 520 North Michi- 
Remember these listings in the 
directory section are absolutely free. 
received a questionnaire, please notify us immediately 
and one will be mailed to you. 


March 20—the closing date. 


If you haven't 
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The Donnelley 
Catalogue 
Service 

from the 
standpoint 

of a 
distributor 
with over 
twenty years 
contact with 


this Service. 


Since 1908 
it has been 
our privilege 
to build five 
successive 
catalogues 
for this 
leading 
Omaha 
industrial 


distributor. 
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you to have a Donnelley 
catalogue at work for you 


Still in the Making during what promises to 


be the best part of 1930. 


R. R. DONNELLEY & SONS COMPANY, CHICAGO 
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A Curtis air hoist, 
costing little more 
than a chain block, 
does the work of 
power hoists costing 
twice as much, 








Twenty Hours a Day for 


























HERE is no better proof of 
the dependability of Curtis 
Compressors than the many 
performance reports made by users. 
These reports, to be found in 
our files,tell of Curtis Compressors 
in continuous service for extremely 
long periods—how they still oper- 
ate with full efficiency—how they 
have been maintained at surpris- 
ingly low cost. 
As a typical example, thereis the 
report of a Curtis Compressor in 
use 20 hours a day for over 20 
years, with a minimum outlay for 
repairs. Another has operated since 
1911, never running under 16 
hours a day. And one of the notable 


~CURTIS 


Curtis Compressors are automatically 
lubricated by the Curtis controlled-splash 
sight feed oiling system, assuring low oil 
consumption with the certainty of safe lubri- 
cation. 

Fully enclosed, dust proof - light weight, 


large area disc valves, inspectable and re- 





—a typical performance record for a Curtis Compressor 


facts in these reports is: “the com- 
pressor paid for itself in the first 
few months”. 

Such records are only the nat- 
ural results of a policy which al- 
ways has called for careful design 
and precision methods in con- 
struction. 


The Curtis is a product of over 
30 years experience in compressor 
building alone... part of a 76-year 
manufacturing experience. Every 
part is built from the raw materi- 
al right in the Curtis plant, with 
the same care that would be used 
in making a fine automobile. 

Sizes range from 3 to 50H. P.— 
capacities up to 250 cu. ft. per min. 





newable without removing head - small 
clearance, maximum efficiency + all bearings 
ajustable for wear - no cross heads, casio 
bars nor stuffing boxes - water cooled cylin- 
ders, heads and valves, giving much greater 
cooling surface than in double acting ma- 
chines. 
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over 20 years! 


CURTIS 


76th Anniversary 1854 - 1930 


Curtis I-Beam Crane has 10 to 40 foot span 
¥% to 10-ton capacity. Very light and strong, pressed 
steel construction. Roller 
bearing, easily handled. 
Requires no special opera- 
tor. Successfully operated 
by any workman. Equip- 
ped with Curtis Air 
Hoists, this crane handles 
heavy loads swiftly, gently, 
accurately. Original cost 
low;maintenance negligible. 

Curtis Paint Spray Compressor — sizes 14 to § H.P 
Single or two stage. Auto- 
matic control. Recommend- 





HE rumbleZand rattle of a worn or broken 

caster is an unmistakable sign. With all the 

keenness of an Indian scout the industrial sales- 
man senses the approach of a truck in need of Service 
Casters. 


Never let an order get by you,—nor a truck which 
presents so plain an opportunity for a sale. Such 
orders yield readily to the strong points of Service 
design and better still, they lead to many a repeat 
order, each one easier to get. 





For few factory executives are proof against the 


ed by leading manufacturers appeal of the uncanny smoothness shown by trucks 
of spray guns because Curtis gliding over the Timken, Service and Hyatt bearing 
Centro-ring lubrication pre- of a Service Caster like the 606STH. Once they 
ventsclogging of filters, mini- 


realize its “feel” they know how a truck should feel. 
mizes chance of lubricating 
oil getting into air lines 
to ruin the paint job. Safety 
= —— 7 made 
urtis the standard com- 
pressor in automobile, air- CUrtis Paint Spray 
plane and other industries. Compressor 


Curtis Compressor—3 to 50 H. P. Capacity up to 
250 cu. feet per minute. 
Water cooled. Curtis con- 
trolled splash lubricating sys- 
tem assures lowest oil con- 
sumption with certainty ofsafe 
lubrication. Design of valves, 
bearings, piston and connect- 
ing rods has been improved 
to permit higher speeds. Un- 
loader regulates air pressure. 
By-pass valve permits start- 
CurtisCompressor ing unloaded. 


Send for Booklet 


Send for bulletin C-25 giving actual costs and sav- 
ings effected by Curtis hoists in many different kinds 
of plants. Ask for illustrated catalog giving complete 
information on Curtis Air Hoists, I-Beam Trollys and 
Cranes, Curtis Paint Spray Compressors and Curtis 
Industrial Compressors [3 to 50 h. p.} 


This leads to an order for Service Push E-Z 
Trucks, with two No. 606STH Casters 
and two Service Hyatt roller bearing 
wheels. An unrivalled platform truck 
for all round use. 















Write at once, if 
the Service dis- 
tributor’s fran- 
chise is open in 
your territory. 


* N. Albi 4 
Service Caster & Truck Co., 323%5nitbies Sersct 


Factory Representatives in Principal Cities 





= ¢ 
i 


S 


nas \\q ef 


Two No. 606STH 
Service Frictionless 
Casters, swiveling 
under a_ Service 
Push E-Z Truck willl Vi 
assure short turning i : —— 

without a tug. 


l Curtis Pneumatic Mchy. Co. ’ 
1923 Kienlen Ave., St. Louis5518-VHudson Term., N. Y. | 


Please send catalog and information about {State product you | 


are interested in} 





Casters &Trucks 
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-—_SCHULIZ— | 
FRICTION CLUTCHES 


Stock Clutches for use with pulleys, 
sheaves and gears; Cut-Off Couplings 
and Friction Clutch Pulleys. Special 
Clutches for any unusual service. 31 years 
clutch experience. Ask for catalogue. 


AI.SCHULIZ & SON 
1675 ELSTON JLIZ LE SON 
POWER TRANSMISSION APPLIANCES 























Subscribers 


You can’t afford to missa 

single issue. Give us your 

new address if you have 
moved. 

















In any position, in any weather, under any condition of service, 
Wall DREADNAUGHT Blow Torches are unfailing in operation! In 
addition there are many other vital features that make Wall Dread- 
naughts real “service-with-safety” torches. But your best test of these 
statements is a free trial! 


Put Dreadnaughts to every test—judge for yourself 
their superior features! Dreadnaught furnaces, too! 


P. WALL MFG. SUPPLY CO., 3126 Preble Ave. 


WALL at 


Service with Saflety 


DR BLow TORCHES 


AND FURNACES 





_ an yf é 


RUST ELIMINATED 


Rust, the universal enemy of satisfactory 
caster performance and long operating 
life, has atlast been conquered. Effective 
at once, all parts of Saginaw Casters will 
be Parkerized as a permanent protec- 
tion against rust. Creameries, packing 
houses, laundries, tanneries and other 
process industries can now standardize 
on Saginaw Casters regardless of wet 
or humid operating environment. 













Write for complete caster specifications. 


SAGINAW STAMPING & TOOL CO. 
SAGINAW, MICH. 








DON’T WAI 
| for the 

| SWITCH ENGINE 

| Use a 

| WELLER CAR PULLER 
| 





SIZES TO MOVE FROM 1 TO 30 CARS 
Send for Circular No. 1028 


WE ALSO MAKE 


BELT CONVEYORS MALLEABLE CHAIN 
CHAIN CONVEYORS STEEL CHAIN 
SPIRAL CONVEYORS SPROCKETS 
BUCKET ELEVATORS GEA 

ELEVATOR BUCKETS SKIP HOISTS 


POWER TRANSMITTING MACHINERY 


WELLER MFG. CO. 


1820 N. Kostner Ave. 
CHICAGO, ILL. 
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monéy-makers 
Write 
sales proposition. 








Everlastinsly 
on the Job! 


‘Tue COST of a pulley isn’t 
the only factor to be considered 
—the main factor is PERFORM- 
ANCE! 


REEVES Wood Split Pulleys 
GRIP the belt—they cannot 
slip like cast iron or steel. 
They are stronger, run truer 
—and they keep everlastingly on 
the job. 


Low first cost, low upkeep ex- 
pense, 
ance—what more can any pulley 
give regardless of price? 


superior perform- 


REEVES Wood Split Pulleys have been big 


distributors since 1887. 
details about our liberal 


Reeves Pulley Company 
Established 1887 


Columbus, Indiana 


REEVES 


Wood Split Pulley 


UR catalog M-33 gives 
O full information about 

the construction of 
every pulley in the REEVES 
line. Send for it and find out 
why hundreds of dealers and 
thousands of users have found 
that REEVES leys are the 
finest they can buy at any 
Brice. 








































































The Turner Brass Works, 
805 Park Ave., Sycamore, Ill. 

Please send us discounts on Turner Blo- 
torches illustrated above. 






FP Te ree Tee re Tee eT 

Wn c ccscccevceccss cues BERGS. cccccccsscccces 

Te 2 
Ss more, iil. U.S.A. 


Western Branch—324 N. San Pedro St., Los Angeles, Cal. 














MILL SUPPLIES 




















TCO C8 TN NNO NO NON NOOO OTTO NO NTO 


BUY ADVERTISED PRODUCTS 


A Classified Index to the Products of Advertisers in This Issue 


Index to Advertisements on Page 154 
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ABRASIVES 
Abrasive Company 
ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. Co. 
APRONS, LEATHER 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
ARBORS 
Brown & Sharpe Mfg. Co. 
Morse Twist Drill &  ideahine Co. 
BABBITT METALS 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
The Medart Company 
Monarch Metal Co. 
BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 
| way etl 
The Fairbanks Compa 
BEARINGS, BALL "AND ROLLER 
SKF Industries, Incorporated 
BEARINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
Monarch Metal Company 
M. L. Oberdorfer Brass Co. 
BEARINGS, SHAFT, BABBITTED 
Bond Foundry & Machine Co. 
Lodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry a. Machine Co. 
T. B. Wood’s Sons Co. 


BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
s F Industries, Incorporated 
T. B. Wood’s Sons Co 


BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing Co. 


BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 
Royersford Foundry & Machine Co. 
Shafer Bearing Corporation 
S K F Industries, Incorporated 


BELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
ham Belt Dressing Mfg. Co., 
ne 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 


BELT FASTENERS 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 


BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 


BELT LACINGS, METALLIC 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 


BELT SHIFTERS 
T. B. Wood’s Sons Co. 


BELT TIGHTENERS 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 


BELTING, BALATA 
Victor Balata & Textile Belting Co. 


BELTING, CANVAS STITCHED 
Victor Balata & Textile Belting Co 


BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The wor Rubber Co., Inc. 

The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 

Victor Balata & Textile Belting Co. 
Whitehead Bros. Rubber Co. 


BELTING, COTTON, SOLID 
WOVEN 


Victor Balata & Textile Belting Co. 
BELTING, LEATHER 
Chas. Bond Co. 


Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 
BELTING, LINK 

Chas. A. Schieren Co. 
BELTING, ROUND 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Geo. Rahmann 4 = 
Chas. A. pe = 
BE LTING, RUBBER 
Boston Woven Hose & Rubber Co. 

Cincinnati Rubber Mfg. Co. 

The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co. 

The Republic agg 4 —_ 
Whitehead Bros. Rubber Co. 

BELTING, TRACTOR 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 

BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
The Mechanical Rubber Co. 

BELTING, TWISTED 
Graton & Knight Co. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 

BELTING, “Vv” 
The Dayton Rubber Mfg. Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
BELTING, WATERPROOF 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 
BELTS, FAN 
The Dayton Rubber Mfg. Co. 
BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co., Inc. 
Victor Balata & Textile Belting Co. 
BENCHES (WORK), JEWELERS’ 
Leiman a. 
ENCHES, STEEL 

ee Pressed Steel Co. 

BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 

The Vincent Steel Process Co. 
J. H. Williams & Co. 

BITS, TOOL HOLDER 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 

BLADES, HACK SAW 
Armstrong-Blum Mfg. Co. 

Simonds Saw & Steel Co. 
BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
wy Manufacturing Corporation 
Jones Fdy. & Machine Co. 
The | Medart Company 


Royersford Foundry & Machine Co. 


Shafer Bearing Gorporation 
S K F Industries, Inc. 
T. B. Wood’s Sons Co. 
BLOCKS, TACKLE 
Wiliamsport Wire Rope Co. 
BLOWERS, FORGE 
Champion Blower & a Co. 
Electric Blower Compan 
BLOWERS, GAS ‘AND OIL 
COMBUSTION 
Electric Blower Company 
Leiman Bros. 
BLOWERS, PORTABLE, 
ELECTRIC 
Clements Mfg. Co. 
Electric Blower Company 


BLOWERS, SANDBLAST 
Leiman Bros. 


BOILER TUBES 
National Tube Company 


BOILERS, TUBULAR AND 
WATER TUBE 
Henry Vogt Machine Co. 
BOLTS, ee 
Clark Bros. Bolt Co. 
Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 


BOLTS, COACH OR LAG 
Clark Bros. Bolt Co. 


BOLTS, EYE, HOOK, RING AND 
LAG 


Armstrong Bros. | ag Co. 
Clark Bros. Bolt Co 

H. M. Harper Co. (Brass) 
J. H. Williams & Co. 


oe MACHINE 

ge Bros. it Co. 
H. M. Harper ~y § ney 

The Lamson & Sessions Co. 

Russell, Burdsall & Ward Bolt & 
Nut Co. 


BOLTS, SINK, STOVE AND 
PLOW 


Clark Bros. Bolt Co. 
The Lamson & Sessions Co. 
— Burdsall & Ward Bolt 
Nut Co. 
BOLTS, STUD 
Clark Bros. Bolt Co. 
The Lamson & Sessions Co. 
BRACES, TRENCH 
Templeton, Kenly & Co. 


BRACKETS, SCAFFOLD— 
LADDER 
Patent Scaffolding Co. 


BRACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
The Medart Company 
T. B. Wood’s Sons Co 


BRASS GOODS, PLUMBING 
Grabler Mfg. Co. 


BRASS GOODS, STEAM 
American Injector " 
Detroit Lubricator Co. 
Penberthy Injector Co. 

The Wm. Powell Co. 

The D. T. Williams Valve Co. 


BRAZERS 

The Turner Brass Works 
BRICK—ACID RESISTING 

General Refractories Co. 
BRICK—FIRE CLAY AND 

REFRACTORY 

General Refractories Co. 

BRONZE BARS, CORED AND 
SOLID 


Buckeye Brass & Mfg. Co. 

The Bunting Brass & Bronze Co. 
og Harris & Co. 

M. L. Oberdorfer Brass Co. 


ond FACTORY, WARE- 
HOUSE AND RAILROAD 
The Herold Bros. Co. 
as Brush & Broom Mfg. 


The Joseph Lay Co. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 


BRUSHES, BENCH, FLOOR, 
~— 


The Herold Bros. 
Indianapolis SS & Broom Mfg. 


Co. 
The Joseph Lay Co. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


BRUSHES, PAINT AND 
VARNISH 
The Herold Bros. Co. 


The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 













W/4 


Wud wud Wud \Ud \Wd Wd A 


wa \wa \wa le \we ee 





BRUSHES, WIRE, FLUE, ETC. 
The Herold Bros. Co. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 
BRUSHES, WIRE WHEEL 
The Herold Bros. Co. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
BUCKETS, ELEVATOR 
Illinois Malleable Iron Co. 
BUFFERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Keller Mech. Engineering Corp. 
Marathon Electric Mfg. Co. 
N. A. Strand & Co. 
BUFFING WHEELS 
Cc. B. Hunt & Son 
BUSHINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
Bunting Brass & Bronze Co. 
Arthur Harris & Co 


BUSHINGS, PNEUMATIC 
HAMMER 


The Cleveland Wrought Products Co. 


CALIPERS 
The L. S. Starrett Co. 
CANS, OILY WASTE 
Geo. W. Diener Mfg. Co. 
Pw SAFETY, GASOLINE 
. W. Diener Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Stephens-Adamson Mfg. Co. 
Weller Mfg. Co. 
CARTS, PUSH 
The Fairbanks Company 
CASING, WELL 
National Tube Co. 
CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
Saginaw Stamping & Tool Co. 
Service Caster & Truck Co. 
CASTINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
Arthur Harris & Co. 
CASTINGS, GRAY, MALLEABLE 
Brown & Sharpe Mfg. Co. 
Tilinois Malleable Iron Co. 
Marion Malleable Iron Works 
CASTINGS, SEMI-STEEL 
Bond Foundry & Machine Co. 
CATALOGUES 
R. R. Donnelley & Sons Co. 
CEMENT, CHROME 
General Refractories Co. 
E. J. Lavino & Company 
CEMENT, HIGH or ee 
— Refractories ool 
. J. Lavino & Compa: 
CEMENT, LEATHER BELT 
Chicago Rawhide Mfg. Co. 
a. & Knight Co. 
Rahmann & Co. 
ae A. 0 = wale Co. 
CEMENT, PIPE JOINT 
Joseph Dixon Crucible Co. 


CHAIN 
The Columbus McKinnon Chain Co. 
S. G. Taylor Chain Company 
CEMENT, SILICA 
General Refractories Co. 
CHARGING SETS, BATTERY 
Marathon Electric Mfg. Co. 
CHARGING WAGONS 
The Fairbanks Co. 
CHISEL BLANKS 
The Cleveland Wrought Prod. Co. 
CHISELS, COLD 
American Swiss File & Tool Co. 
Stanley Rule & Level Plant 
CHUCKS, DRILL AND TAP 
Morse Twist Drill & Machine Co 
Skinner Chuck 
The Standard Tool Co. 
CHUCKS, LATHE 
Cushman Chuck Co. 
The Skinner Chuck Co. 
CHUCKS, PLANER 
The Skinner Chuck Co. 
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eCLEVELAND 
WROUGHT 
PRODUCTS 


CLEVELAND, OHIO 

















MYERS POWER PUMPS 


Self-oiling power pumps in any 
capacity for any service up to ten 
thousand gallons per hour. Powered 
by engine or elec- 
tric motor. For 
deep or shallow 
wells, Myers is 
world headquar- 
ters for pumps, 
water systems, 
cylinders and well 
accessories. 



















See our local 
distributor or 
write us direct for 
catalog and infor- 
mation. 


THE F. E. MYERS & BRO. CO., ASHLAND, OHIO 
PUMPS—WATER SYSTEMS—HAY TOOLS—DOOR HANGERS 











FRICTION CLUTCHES 


THE 


MOORE & WHITE 
LINE 





Easy to Sell 


because 
of their Stability, 
Starting Power 
and Simplicity. 


The Field 
We list here a few of the many fields in which 
the M. & W. line is giving satisfaction: 


Electric-light machinery 
Wood-working machinery 


Punching machinery 
Refrigerating machinery 
Rolling machinery 
Mining machinery 
Crushing machinery 
Hoisting machinery 
Fertilizer machinery 
Elevators 

Gas engines 
Gasoline engines 
Compressors 

Pumps 


Iron-working machinery 
Paper machinery 
Cotton machinery 
Woolen machinery 
Cement machinery 
Saw-mill machinery 
Textile machinery 
Leather machinery 
Flour machinery 


Catalogs on Request 


THE MOORE & WHITE CoO. 
2711-43 No. 15th St. Philadelphia, Pa. 
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CLAMPS, BAR 
Adjustable Clamp Co. 


CLAMPS, BELT 
Chas. A. Schieren Co. 
T. B. Wood’s Sons Co. 


CLAMPS, “C” 
Adjustable Clamp Co. 
Armstrong Bros, Tool Co. 
Brownie Mfg. Co. 

The Columbian Vise & Mfg. Co. 
Graton & Knight Co 
J. H. Williams & Co. 


CLAMPS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 


CLAMPS, GIRDER 
Bond Foundry & Machine Co. 

CLAMPS, PIPE REPAIR 

M. B. Skinner Co. 
CLEANERS, FLUE 
Worcester Brush & Scraper Co. 
CLIPPERS, BOLT 
H. K. Porter, Inc. 

CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 

W. A. Jones Foundry & Mch. Co. 

Kinney Mfg. Co. 

The Medart Company 

The Moore & White Co. 

Reeves Pulley Co. 

A. L. Schultz & Son 

T. B. Wood’s Sons Co. 
COCKS, AIR AND DRAIN 

American Injector Co. 

The D. T. Williams Valve Co. 

COCKS, BALL 

Detroit Lubricator Co. 

Kieley & Mueller, Inc. 

COCKS, CORPORATION 
Grabler Mfg. Co. 

COCKS, GAGE ; 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The D. T. Williams Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co. 
COCKS, STEAM AND SERVICE 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg. Co. 
COILS AND BENDS, COPPER 
AND BRASS 
Arthur Harris & Co. 
Wolverine Tube Company 
COLLARS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Senos, Pulley & Shafting Co. 
ge Manufacturing Corpor 
The Medart Company —_— 


Royersford Foundry & Machine Co. 
1 Co. 


Standard Pressed Steel 
T. B. Wood’s Sons Co. 
COLUMNS, WATER 
Kieley & Mueller, Inc. 
ason Manufacturing Co. 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 
COMPRESSORS, AIR 
Curtis Pneumatic Machinery Co. 


Worthington Pump & Mach. Corp. 


CONNECTORS 
Wolverine Tube Co. 
CONTACTORS, BEL’ 
T. B. Wood’s Sons Co. “ 
CONTROLLERS, BOILER 
PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
CONVEYOR EQUIPMENT 
Saginaw Stamping & Tool Co. 
Stephens-Adamson Mfg. Co. 
COPPERSMITHS 
Arthur Harris & Co. 
COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 
COUNTERBORES 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
COUNTERSHAFTS 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
The Medart Company 


Royersford Foundry & M 
Wood’ ry : achine Co. 


T. pa. s Sons Co 
TERSHAFTS, SMAL 
Birkle Machine Works ” 
N. A. Strand & Co. 
COUNTERSINKS 
American Swiss File & Tool Co. 
COUPLINGS, BELT 
Greene, Tweed & Co. 


COUPLINGS, HOSE 
Cc. B. Hunt & Son 


COUPLINGS, PIPE 
National Tube Company 
The Wm. Powell Co. 


COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Lovejoy Tool ee 
The Medart Compan 
eee Foundry % Machine Co. 
. Wood’s Sons Co. 


prt basen SHAFT, FLEXIBLE 
Birkle Machine Works 

Bond Foundry & Machine Co. 

W. A. Jones Fdy. & Machine Co. 
Lovejoy Tool Works 

The Medart Company 

T. B. Wood’s Sons Co. 


COUPLINGS, SHAFT, FRICTION 
CUT-OFF , 

Dedge Mfg. Corporation 

The Edgemont Machine Co. 

Kinney Mfg. Co. 

The Medart Company 

The Moore & White Co. 

A. L. Schultz & Son 

T. B. Wood’s Sons Co. 


COUPLINGS, SHAFT, MARINE 
Bond Foundry & Machine Co. 


COUPLINGS, UNION PIPE 
. M. Dart Mfg. Co. 
COVERING, PULLEY 
Chicago Pulley & Shafting Co. 
CRANES, HAND POWER 
Chisholm-Moore Hoist Corp. 
CRANES, OVERHEAD, TRAVEL- 
ING AND JIB 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Robbins & Myers, Inc. 
The Yale & Towne Mfg. Co. 
CRAYONS, LUMBER 
Joseph Dixon Crucible Co. 
CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
CUPS, OIL AND GREASE 
American Injector Co. 
Detroit Lubricator Co. 
Hunter Pressed Steel Co. 
Penberthy Injector Co. 
2 bee Valve Co. 
UTTERS, BELT 
Clipper Balt Lacer Company 
CUTTERS, EMERY WHEEL 
DRESSER 
The Vincent Steel Process Co. 
CUTTERS, GAGE GLASS 
Worcester Brush & Scraper Co. 
CUTTERS, GLASS 
American Saw & Mfg. Co. 
CUTTERS, —— 
Brown & Sharpe Mfz. Co. 
Cleveland Twist Drill Co. 
Morse ‘Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
CUTTERS, PIPE 
Armstrong Mfg. Co. 
Armstrong Bros. Tool Co. 
Toledo Pipe Threading Machine Co. 
CUTTERS, ROD. HAND LEVER 
Armstrong-Blum Mfg. Co. 
DAMPER ACCESSORIES 
Hyro Manufacturing Co., Inc. 
DIAPHRAGMS 
A. Schieren Co. 
Whitehead Bros. Rubber Co. 
DIES, STAMPING 
Toledo Pressed Steel Co. 
DIES, THREADING 
Armstrong Bros. Tool Co. 
eng a Mfg. Co. 
The Borden Co. 
Morse Twist Drill & Machine Co. 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
DIPPERS, COPPER 
Arthur Harris & Co. 
DISCS, VALVE 
Jenkins Bros. 
DOGS, LATHE 
Armstrong Bros. Tool Co 
J. H. Williams & Co. 
DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Inc. 

Penberthy Injector Co. . 

DRESSERS, GRINDING WHEEL 

The Standard Tool Co. 

The Vincent Steel Process Co. 
DRILLING POSTS 

Armstrong Bros. Tool Co. 





DRILLS, ELECTRIC 
The Black & Decker Mfg. Co. 
Standard Electric Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
The Van Dorn Electric Tool Co. 
Wappat, Incorporated 


DRILLS, POST 
Champion Blower & Forge Co. 
The Crescent Machine Co. 
Lovejoy Tool Works 

DRILLS, RATCHET 
Armstrong Bros. — Co, 
Lovejoy Tool Work: 

Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 


DRILLS, STONE 
American Swiss File & Tool Co. 
DRILLS, TWIST 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 


DRIVES, POWER 
The Borden Co. 
The Oster Mfg. Co. 
The Toledo Pipe Thread. Mach. Co. 


DRIVES, V-BELT 
The Dayton Rubber Mfg. Co. 


DRUMS, CAST IRON 
The Medart Company 
T. B. Wood’s Sons Co. 


EJECTORS 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 


ELIMINATORS, OIL 

The D. T. Williams Valve Co. 
ELLS, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 

ENGINE AND BOILER FITTINGS 
American Injector Co. 

The D. T. Williams Valve Co. 

ENGINES, GAS AND OIL 

Worthington Pump & Machy. Corp. 


EXPELLERS, OIL AND 
MOISTUR 
The V. D. Anderson Co. 


EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co. 


FANS, VENTILATING, ELECTRIC 
The Champion Blower & Forge Co. 
Electric Blower Company 
Hartzell Propeller Co. 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 
FAUCETS, BRASS 
Grabler Mfg. Co. 
FEED WATER SOFTENER AND 
PURIFIER 
Dodge Manufacturing Corporation 
FEEDER VALVES, STEAM 
HEATING BOILER 
Nason Manufuacturing Co. 
FEEDWATER HEATERS 
Worthington Pump & Mach’y Corp. 
FILES 


American Swiss File & Tool Co. 
Grobet File Corporation of America 
Simonds Saw & Steel Co. 
FIRE EXTINGUISHERS, 
Geo. W. Diener Mfg. 
FIRE PREVENTING EQUIPMENT 
Geo. W. Diener Mfg. 
FITTINGS, CHAIN 
S. G. Taylor Chain Company 
FITTINGS, DRAINAGE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Steckham Pipe & Fittings Co. 
FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron 
The Mechanical Rubber Co. 
FITTINGS, HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 
FITTINGS, PIPE, 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
M. L. Oberdorfer Brass Co. 
FITTINGS, PIPE, CAST IRON 
Grabler Mfg. Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, PIPE, MALLEABLE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 
FITTINGS, PIPE, STEEL 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
FLANGES, ROUND JOINT 
E. M. Dart Mfg. Co. 
FLEXIBLE SHAFT EQUIPMENT 
Keller Mechanical Engineer. Corp. 
N. A. Strand & Co 


BRASS 


FLOATS, ALUMINUM, LEAD 
COATED AND STEEL 
Arthur Harris & Co. 
FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co. 


FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
FLUX, ALUMINUM 

Arthur Harris & Co. 

FLUXES, SOLDERING 
Kester Solder Company 


FLY WHEELS 
Dodge Manufacturing Corporation 
The Medart Company 
Pyott Foundry Co. 
Reeves Pulley Co. 
T. B. Wood’s Sons Co. 


FORGES, BLACKSMITH AND 
RIVET 


Champion Blower & Forge Co. 
FORM TIES, CONCRETE 

Marin Malleable Iron Works 
MES, HACK SAW 

E. C. Atkins & Co. 

The L. S. Starrett Co. 

The Henry G. Thompson & Son Co. 
FRAMES, WALL 

Bond Foundry & Machine Co. 

Dodge Manufacturing Corporation 

The Medart Company 

Royersford Foundry & Machine Co. 

T. B. Wood’s Sons Co 


FURNACE LININGS 
General Refractories Co. 
FURNACES, SOLDERING 

Geo. W. Diener Mfg. Co. 
P. Wall Mfg. Supply Co. 
Yost Manufacturing Co. 
GAGES, IRON, AMMONIA AND 

CHEMICAL 


Nason Manufacturing Co. 
GAGES, MACHINISTS’ 
Brown & Sharpe Mfg. Co. 
The L. S. Starrett Co. 
GAGES, WATER 
American Injector Co. 
Nason Manufacturing Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 
GASKETS 
The Cincinnati Rubber Mfg. Co. 
Graton & Knight Co. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 
GEARS 
Bond Foundry & age nd Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
—— Manufacturing Corporation 
A. Jones Fdy. & Machine Co. 
The Medart Company 
Pyott Foundry Co. 
GENERATORS, ELECTRIC 
Robbins & Myers, Inc. 
GLASSES, GAGE 
Jenkins Bros. 
GOVERNORS, PUMP SPEED 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
GRAPHITE FOR ALL PURPOSES 
Joseph LTixon Crucible Co. 
GREASE, LUBRICATING 
Bond Foundry & Machine Co. 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 
GRINDERS, BENCH AND FLOOR 
Bond Foundry & — Co. 
Brown & Sharpe Mfg. Co 
The Champion Blower & Forge Co. 
Chicago Pulley & Shafting Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 
GRINDERS, DISC 
The Crescent Machine Co. 
GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
The Van Dorn Electric Tool Co. 
Wappat, Incorporated 
GRINDERS, VALVE 
The Black & Cecker Mfg. Co. 
GUARDS, oe. —— 
Williamsport Wire 
GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 
GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
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If your Customers 
could get better Service 


you would want 
to give it to 
them 


And it is to your ad- 
vantage to show them 
the extra service Chase 
Industrial Trucks and 
Cars give in material 
handling. They are 
smooth running, easy to 
handle and insure long 
life. Roller bearings 
give extra service and 
cut material handling 
costs. Customer satis- 
faction assures you year 
‘round repeat business 
selling the Chase line of 
Industrial Cars and 
Trucks. 





Chase Quality 





Guarantees 





Dependability 





Send for catalog No. 300 


THE CHASE FOUNDRY & MFG. CO. 
COLUMBUS, OHIO 


Manufacturers of Roller Bearing Trucks and Industrial Cars 
of all kinds 


“S-A safety 
WINCHES 
















































































10,000 
Factories Now Preventing 
Costly Shut-Downs 

By Using 


The “CHICAGO LINE” 
Ball Bearing 
Power Appliances 









" DAGGETT Ball Bearing Loose Pulley 





DAGGETT Ball Bearing Loose Pulleys 
DAGGETT Ball Bearing Hanger Boxes 
DAGGETT Ball Bearing Friction Clutches 
DAGGETT Ball Bearing Countershafts 





Time in daily oiling 

Cost of lubricant 

Cost of replacements 

Power loss by friction 

Time loss when trouble appears 


ORDER 
TODAY 
AND 
SAVE 


Obtainable from mill supply 
houses or we will be glad to sub- 
mit prices and complete data. 
Send for ‘‘DRIVE RIGHT’’ 
Booklet! 


Chicago Pulley & Shafting Co. 


19 North Desplaines St., Chicago, Ill. 
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HAMMERS 
Greene, Tweed & Co. 
HAMMERS, ELECTRIC 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 
HAND SCREWS 
Adjustable Clamp Co. 
HANDLES, as ee SOLDER 


Hyro Mfg. Co., Inc. 
HANGERS, BALL BEARING 
Chicago Pulley & Shafting Co. 
s . F Industries, Incorporated. 
. Wood’s Sons Co. 
HANGERS, DOOR 
F. E. Myers & Bro. Co. 
HANGERS, PIPE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Walworth Company 
HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & mn Co. 
Brown & Sharpe Co. 
Chicago Pulley & & a Co. 
Lodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
S K F Industries, Ly <r 
Standard Pressed Steel Co. 
» ae — s Sons Co. 
EADS, EXHAUST 
Kieley e Mueller, Inc. 
HEATERS, FEED WATER 
Arthur Harris & Co. 

The Swartwout Company 
Worthington Pump & Machy. Corp. 
HEATERS, GLUE, ELECTRIC 

The Black & Decker Mfg. Co. 
Nason Manufacturing Company 
J. D. Wallace & Co. 
HEATERS, — STEAM AND 
Nason Manufacturing Company 
HEATERS, UNIT 
Wolverine Tube Company 
HOISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
CHAIN HOIST TROLLEYS 
Saginaw Stamping & Tool Co. 
HOISTS, ELECTRIC 
Chisholm-Moore . Hoist Corp. 
Robbins & Myers, Inc. 
Stephens-Adamson Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, HAND 
Chisholm-Mocre Hoist Corp. 
Robbins & Myers, Inc. 
Stephens-Adamson Mfg. Co. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, PNEUMATIC 
Curtis Pneumatic Machinery Co. 
HOLDERS, BAG 
Weller Mfg. Co. 
HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
Brown & Sharpe Mfg. Co. 
J. H. Williams & Co. 
HOOKS, BELT 
The Bourne-Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Co. 
— Steel Lacing Co. 


nn & Co. 
HOOKS, CORNICE 
Patent Scaffolding Co. 
HOOKS, HOIST 
J. H. Williams & Co. 
HORSES, MASONS’ 


Patent Scaffoldine Co. 
HORSES, oy a 
Toledo Pressed Stee 
HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
@ Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
IRONS, ananene 
Patent Scaffolding Co. 
JACKS, HYDRAULIC 
Blackhawk Mfg. Co. 


JACKS, LADDER 
The Cleveland Wrought Prod. Co. 


JACKS, LIFTING 
Templeton, Kenly &, Co. 
JACKS, PLANER 
Armstrong Bros. Tool Co. 
JACKS, SCREW 
Templeton, Kenly & Co. 
JOINTERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 
JOINTS, EXPANSION, COPPER 
Arthur Harris & Co. 
KETTLES, COPPER 
Arthur Harris & Co. 
KNIVES, MACHINE 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
KNURLS 
American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 
LACERS, BELT 
Clipper Belt Lacer Co. 
LADDERS, SAFETY 
Dayton Safety ogy 4 Co. 
Patent Scaffolding Co. 
LADDERS, STEP_STRAIGHT— 
EXTENSION 
Patent Scaffolding Co. 
LAMP GUARDS 
Flexible Steel Lacing Co. 
LATHES, BENCH 
The Champion Blower & Forge Co. 
LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
LATHES, LABORATORY, 
ELECTRIC 
Marathon Electric Mfg. Co. 

LATHES, WOODWORKING 
The Crescent +? Company 
J. D. Wallace & Co. 

LEATHER SPECIALTIES 
Chicago Rawhide Mfg. Co. 
Graton & Knight oo 
Geo. Rahmann & Co. 

A. Schieren Co. 
LEATHERS, HAND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
LEGS, BENCH, CAST IRON & 
EEL 


st 
Toledo Pressed Steel Co. 


Chas. 


LEVELS 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 
LIGHTS, “REELITE” 
Appleton Electric Co 
LOADERS, BOX CAR 
Stephens-Adamson Mfg. Co. 
LOCKS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 
LUBRICANTS, BALL & ROLLER 
EARING 


B 

Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 

LUBRICATORS 
American Injector Co 
Letroit Lubricator Co. 
The D. T. Williams Valve Co. 

LUGS, SOLDERING 
Wolverine Tube Co. 

MACHINE TOOLS 
Brown & Sharpe Mfg. Co. 

The Crescent Machine Co. 
Royersford Foundry & Machine Co. 
MACHINERY CLUTCHES 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Edgemont Machine Co., Inc. 

The Medart Company 

The Moore & White Co. 

A. L. Schultz & Son 

T. B. Wood’s Sons Co. 

MACHINERY, COAL HANDLING 

Dodge Manufacturing Corporation 

MACHINERY, CONVEYING AND 
ELEVATING 

Dodge Manufacturing Corporation 

MACHINERY, ICE AND REFRIG- 
ERATION 

Henry Vogt Machine Co. 

MACHINERY, WOODWORKING 

7 C. Atkins & Co. 

The Crescent Machine Co. 
J. D. Wallace & Co. 
MACHINES, GRINDING AND 

POLISHING 

Bond Foundry & Machine Co. 

Brawn & Sharpe Mfg. Co. 

Keller Mechanical Engineer. Corp. 

Royersford Foundry & Machine Co 

N. A. Strand & Co 

MACHINES HACK | — 

Armstrong-Blum Mfg. 

E. C. Atkins & Co. 

The Champion Blower & Forge Co. 

The Henry G. Thompson & Son Co. 


MACHINES, METAL BAND SAW 
Armstrong-Blum Mfg. Co. 


MACHINES, PIPE CUTTING 
AND THREADING 
Armstrong Mfg. Co. 


Co. 
Toledo Pipe Threading Machine Co. 
MACHINES, PUNCHING AND 
SHEARING 


Armstrong-Blum Mfg. Co. 
Royersford Foundry % Machine Co. 
MALLETS AND HAMMERS, 
RAWHIDE 
Chicago Rawhide Mfg. Co. 

Greene, Tweed & Co. 


MANDRELS 
Brown & Sharpe Mfg. Co. 
The Champion Blower & Forge Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
MATS AND MATTING, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 


MECHANICS’ HAND TOOLS AND 
KNURLS 


American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 


. 3 oye CONVEYORS 
F. E. Myers & Bro. Co. 
METAL, BEARING 

Buckeye Brass & Mfg. Co. 
Bunting Brass & Bronze Co. 

ge Manufacturing Corporation 
Frictionless Metal Company 
Arthur Harris & Co 
The Medart Company 
Monarch Metal Co. 
Reeves Pulley Co. 


METERS, WATER AND OIL 
Worthington Pump & Mach. Corp. 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co 
Chas. A. Schieren Co. 

MOLDED GOODS 
The Republic Rubber Co. 
MONORAIL SWITCHES AND 
TURNTABLES 
The Yale & Towne Mfg. Co. 
MORTISERS 
The Crescent Machine Co. 
Wappat Incorporated 
J, D. Wallace & Co. 

MOTORS, ELECTRIC 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 

MOVERS, CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Weller Mfg. Co. 

MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 


NAIL SETS 
American Swiss File & Tool Co. 
NUTS, COLD PUNCHED, 
SQUARE AND HEXAGON 
Clark Bros. Bolt Co. 
NUTS, BRASS 
H. M. Harper Co. 
NUTS, HEXAGONAL 
Marion ae Iron Works 
NUTS, LOCK 
The Cleveland Wrought Prod. 
NUTS, MACHINE SCREW 
Clark Bros. Bolt Co. 
Cleveland Wrought Products Co. 
Economy Screw Corporation 
NUTS, WING 
Clark Bros. Bolt Co. 


The Cleveland Wrought Prod. Co. 
OIL GAUGES 


Penberthy Injector Co. 
OILERS, HAND 
P. Wall Mfg. Supply Co. 
OILERS, PULLEY 
Standard Pressed Steel Co. 
OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 
The D. T. Williams Valve Co. 
PACKING, AMMONIA 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 


Co. 


PACKING, HYDRAULIC 
Belmont Packing & Rubber Co. 
Chicago Rawhide Mfg. Co. 

The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Greene, Tweed & Co. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 

Whitehead Bros. Rubber Co. 


PACKING, PISTON 
Belmont Packing & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 

PACKING, SHEET 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Jenkins Bros. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 

Goodyear Tire & Rubber Co., Inc. 
Linear Packing & Rubber Co 
The Mechanical Rubber Co. 

The Republic Rubber Co. 
PADLOCKS 
The Yale & Towne Mfg. Co. 
PAINT SPRAYERS 
Curtis Pneumatic Machinery Co. 
PAINTS, INDUSTRIAL 
Joseph Dixon Crucible Co. 
PANS, VACUUM 

Arthur Harris & Co. 

PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 

Flexible Steel Lacing Co. 

PINS OR PLUGS, DRIFT 
The Cleveland Wrought Prod. Co. 
PINS, TAPER 
Morse Twist Drill & Machine Co. 
PIPE, IRON 

Republic Iron & ‘Steel Company 

PIPE, STEEL 

National Tube Co. 

Republic Iron & Steel Company 

PIPE THREADING TOOLS 

Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

Toledo Pipe Threading Machine Co. 
PLANERS, WOODWORKING 

The Crescent. Machine Co. 

J. D. Wallace & Co. 

PLANES, HAND, ELECTRIC 

Wappat Incorporated 

PLATES, FLOOR & CEILING 

Grabler Mfg. Co. 

Illinois Malleable Iron Co. 

PLIERS 

Bonney Forge & Tool Works 

PLUGS, BRASS AND FUSIBLE 
American Injector Co. 

The D. T. Williams Valve Co. 

PLUMB BOBS 

American Swiss File & Tool Co. 

POLISHING GRAIN 
Abrasive Company 

POLISHING MACHINES, 
PORTABLE 
Keller Mechanical Engineer. Corp. 
PORTABLE MACHINE EQUIP- 


MENT 
The Osborn Manufacturing Co. 
POTS, FIRE 
The Turner Brass Works 
POTS, GLUE, AUTOMATIC 
ELECTRIC 
Russell Electric Co. 
POWER TRANSMISSION 
APPLIANCES 
American Pulley Company 
Arguto Oilless Bearing Co. 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
The Dayton Rubber Mfg. Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
W. A. Jones Fdy. & Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
Pyott Foundry Co. 
Royersford Foundry & Machine Co. 

















MARCH, 1930 


MILL SUPPLIES 





—IMICO UNIONS 


(Note the Brass Ring) 


Made of refined malleable iron with brass seat inserted 
in place by powerful pressure so that it cannot become 


detached. 


Approved by Underwriters Laboratories 


ILLINOIS MALLEABLE IRON CO. 


CHICAGO, ILL. 


Manufacturers Full Line Iron Pipe Fittings 











FRICTIONLESS on Bearing Metal means 
just what STERLING does on Silver—an 


absolute guarantee 








“It Has ‘Stood the Test Since*1891’’ 


We also make 


NICKEL GENUINE 
GENUINE BABBITT 
COPPER HARDENED 


All of these Babbitt Metals are made from highly 
refined raw materials, perfectly amalgamated— 
thus insuring satisfied customers and repeat orders. 





1458-60 Collins Street 
SAINT LOUIS, MO. 











ESTABLISHED 1874 CLEVELAND, OHIO 


SUPERIOR BRUSH SERVICE 














THE HEROLD BROTHERS CO. 


1104 W. Ninth St. CLEVELAND, ©. 








Sell on Sight! 


Their Visible Screw, Stability, 
Workmanship & Duco Coloring 


Create Sales Appeal 


Ia 


Sim plex Lever Jacks, | 
Pipe Pushers | 
and Trench Braces 
have been famous 
for Years 


Templeton, Kenly & Co. 
Chicago, IIl.,U.S.A. 


pS 














‘*y-B"’ (Victor Balata) Belt fer 
Transmission, Elevating, and Conveying 


Absolutely waterproof, possesses great strength, excellently 
adapted for sand, gravel, brick, clay, stone and tile industries. 


‘“PENNTEX”’ Solid Interwoven Belt 
Recommended for- successful operation in paper mills, dye houses, 


bleacheries, or any place where the belt is exposed to heat, oil, 
water, steam, etc. 


Ask for Prices 


VICTOR BALATA & TEXTILE BELTING COMPANY 
Main Sales Office, 38 Murray St., New York 


Chicago Warehouse: 


Factories: 
345 W. Austin Ave. 


Easton, Pa. 
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A. L. Schultz & Son 

Shafer Bearing. Corporation 
Stephens-Adamson Mfg. Co. 

S K F Industriés, Incorporated 
Weller Mfg. Co. 

T. B. Wood’s Sons Co. 


PRESSES, DRILL AND FOOT 


Royersford Foundry & Machine Co. 


PRINTERS, CATALOGUE 
R. R. Dnnelley & Sons Co. 


PROTECTORS, GAGE GLASS 
Nason Manufacturing Company 


PULLEYS, BALL BEARING 
Chicago Pulley & Shafting Go. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, CAST IRON 
Birkle Machine Works 
Bend Foundry & Machine Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Boyd Foundry Co. 


Royersford Foundry & Machine Co. 


af Mfg. Co. 
T. B. Wood’s Sons Co. 


PULLEYS, CONVEYOR 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 


_ Ohio Valley Pulley Works, Inc. 


Wood’s Sons Co. 


PULLEYS, CORK INSERT 
American Pulley Co. 


PULLEYS, FLANGE 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 


The Ohio ee Pulley Works, Inc. 


oa Pulley Co 
Wood’s Sons Co. 


pt etintes FRICTION CLUTCH 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 

W. A. Jones Fdy. & Machine Co. 
Kinney Manufacturing 

The Medart Company 

The Moore & White Co. 

Reeves Pulley Co. 

A. L. Schultz & Son 

S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, IRON CENTER 
Dodge wey ere dl Corporation 
The Medart Compan 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
B. Wood’s Sons’ Co. 


PULLEYS, LOOSE 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, MOTOR 
American Pulley Company 
Birkle Machine Works 
Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
Rockwood Mfg. Co. 
T. B. Wood’s Sons Co. 


PULLEYS, PAPER 
American Pulley Company 
Birkle Machine Works 


The Ohio Valley Snag Works, Inc. 


Rockwood Mfg. 


PULLEYS, ROLLER BEARING 
Dodge Manufacturing Corporation 
The Medart Company 

S K F Industries, Incorporated 


PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 


PULLEYS, STEEL RIM 
The Medart Company 


PULLEYS, STEP AND TAPER 
CONE 


Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
Wood’s Sons Co. 


PULLEYS, V-BELT 
W. A. Jones Fdy. & Machine Co. 


PULLEYS, WOOD 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge to Corporation 
The Medart Compan 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co 


PUMP JACKS 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


PUMPS, AIR 
Leiman Bros. 


Worthington Pump & Mach’y Corp. 


PUMPS, CENTRIFUGAL 
Brown & Sharpe Mfg. Co. 

The Deming Company 

Goulds Pumps, Inc. 

M. L. Oberdorfer Brass Co. 

Geo. D. Roper Corp. 

Westhineten’ joa & Mach. Corp. 


PUMPS, DEEP WELL 
The Deming Company 
Goulds Pumps, Inc. 


Worthington Pump & Mach’y Corp. 


PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 


PUMPS, ELECTRIC 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. —. _ Co. 
Geo. D. Rope 


Worthington Msc & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Kinney Mfg. Co. 
iman Bros, 


Worthington Pump & Mach. Corp. 


PUMPS, HAND AND POWER 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 


Geo. Roper Corp. 
PUMPS, JET 

American Injector Co. 

Geo. Roper Corp. 


PUMPS, MINE 
The Deming Company 
Goulds Pumps, Inc. 
E. Myers & Bro. Co. 
Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 


PUMPS, OIL 

Brown & Sharpe Mfg. Co. 
The Deming Company 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Kinney Mfg. Co 
Leiman Bros. 

Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, ROTARY ‘ 
Brown & Sharpe Mfg. Co. 

The Deming Company 

Goulds Pumps, Inc. 

Kinney Mfg. Co. 

M. L. Oberdorfer Brass Co. 

Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, STEAM 


Worthington Pump & Mach’y Corp. 


PUMPS, SUMP, AUTOMATIC 
The Deming Company 

Goulds Pumps, Inc. 
M. L. Oberdorfer Brass Co. 
The Penberthy Injector Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, TANK 
The Deming Company 
Goulds, Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUNCHES AND DIES 
American Swiss File & Tool Co. 


The Champion Blower & Forge Co. 


Lovejoy Tool Works 


Royersford Foundry & Machine Co. 


Stanley Rule & Level Plant 


PUNCHES, METAL, LEVER 
Armstrong-Blum Mfg. Co. 
Hyro Mfg. Co., Inc. 


RADIATORS, VERTICAL FIN 
Wolverine Tube Company 


RATCHETS 
Armstrong Bros. Tool Co. 


REAMERS 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 


REELS, ELECTRIC CABLE 
Appleton Electric Co. 
Cincinnati Specialty Mfg. Co. 


REFRACTORIES, FURNACE 
General Refractories Co. 


REGULATORS, BOILER FEED 
LINE 


Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, DAMPER 
HYDRAULIC 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, ENGINE 
BLOWING 


Kieley & Mueller, Inc. 
Mason Regtlator Co. 


REGULATORS, PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, STEAM FAN 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


RESEATERS, BIBB 
M. B. Skinner Co. 


RESEATING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 


RIVET SETS 
American Swiss File & Tool Co. 
Lovejoy Tool Works 


RIVETS 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
ROPE DRIVES 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sors Co. 


ROPE, WIRE 
Williamsport Wire Rope Co. 


RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Jenkins Bros. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 


RULES 
Brown & Sharpe Mfg. Co. 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 


SAFETY THREAD MATERIALS 
Abrasive Company 


SALAMANDERS 
Geo. W. Diener Mfg. Co. 


SAND BLAST OUTFITS 
Leiman Bros, 


SAWS, BAND 
American Saw & Mfg. Co. 
ae gg age Mfg, Co. 


(Metal) 
O. Barnes Co., Inc. 


The Champion Blower & Forge Co. 


The Crescent Machine Co 
Simonds Saw & Steel Co. 


The Henry G. Thompson & Son Co. 


J. D. Wallace & Co. 


SAWS, CIRCULAR 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
J. D. Wallace & Co. 


SAWS, COPING 
W. O. Barnes Co., Inc. 


SAWS, —. ae 

American Saw & Mfg. Co. 

Armstrong-Blum uf * Co. 

E..C. Atkins & Co. 

W. O. Barnes Co., Inc. 

Simonds Saw & Steel Co. 
The L. S. Starrett Co. 


The Henry G. Thompson & Son Co. 


Victor Saw Works, Inc. 


SAWS, HAND, ELECTRIC 
The Stanley Electric Tool Co. 
J. D. Wallace & Co. 

Wappat Incorporated 





SAWS, HOLE 
The Van Dorn Electric Tool Co. 


SAWS, SWING, CUT-OFF 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J, D. Wallace & Co. 


SCAFFOLDING, STEEL, 
ADUSTABLE : 
Patent Scaffolding Co. 
Toledo Pressed Steel Co. 


SCALES 
The Fairbanks Company 


SCRAPERS, BEARING 
American Swiss File & Tool Co. 
SCRAPERS, DRAG AND YRESNO 
The Fairbanks Co. 


SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 

The Van Dorn Electric Tool Co. 


SCREWDRIVERS, HAND 

American Saw & Mfg. Co. 
SCREWDRIVERS, RATCHET 

American Swiss File & Tool Co. 


— ag tee m 
Greenfield Tap e rporation 
Mores Twist Drill & Machine Co. 


SCREWS, CAP 
H. M. Harper Co. (Brass) 


SCREWS, CAP AND SET 
The Allen Mfg. Co. 


Clark Bros. Bolt Co. 

Cleveland Wrought Products Co. 
Ferry Cap & Set Screw Co. 

H. M. Harper Co. 

Holo-Krome Screw Corp. 
Standard Pressed Steel Co. 


SCREWS, MACHINE, BRASS AND 
IRON 


Economy Screw Corporation 
H. M. Harper Co 


SCREWS, SAFETY SET 
The Bristol Company 
Standard Pressed Steel Co. 


SCREWS, THUMB 
J. H. Williams & Co. 


SEPARATORS, OIL AND STEAM 
_— & Mueller, Inc. 
The D. T. Williams Valve Co. 


SETS OR SNAPS, RIVET 
The Cleveland Wrought Prod. Co. 


SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 


SHAPERS, WOODWORKING 
The Crescent Machine 
J. D. Wallace & Co. 


SHEARS, eras. CUTTING, 
HAND LEVER 
Armstrong-Blum Mfg. Co. 


SHEARS, PORTABLE ELECTRIC 
The Stanley Electric Tool Ov. 


SHEAVES, MANILA AND WIRE 
ROPE 


The Medart Company 
a? Foundry Co. 
T. B. Wood’s Sons Co. 


SHOVELS, HAND 
Wood Shovel and Tool Company 


SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 


SLEEVES AND SOCKETS, DRILL 
Lovejoy Tool Works 

Morse Twist Drill & Machine Co. 
The Standard Tool Co. 


SOLDER, BAR AND WIRE 
Frictionless Metal Company 
Kester Solder Company 


SOLDER, SELF-FLUXING, ACID, 
ROSIN AND PASTE CORE 
Kester Solder Company 


SPEED TRANSFORMERS 
W. A. Jones Fdy. & Machine Co. 
Reeves Pulley Co. 
Stephens-Adamson Mfg. Co. 
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Merchandising 
to Be Keynote 
of the Triple 


Convention 


Soe 


This year’s triple con- 
vention of the Southern, 
American, and National 
Associations promises 
to be the greatest ever 
held in the industry. A 
constructive program 
dealing with plans for 
selling the economic im- 
portance of the distribu- 
tor to industry has been 
developed and will be 
presented for ratifica- 
tion at Memphis. 


Non-association as 
well as association mem- 
bers are urged to attend. 
If you are interested in 
making industrial dis- 
tribution a better, more 
profitable industry in 
which to work, be sure 
to attend the triple con- 
vention April 3,4, and 5 


=>oex 


Triple Mill Supply 


Convention 
Peabody Hotel 


Memphis, Tennessee 


=e 


April 3,4 and 5 


| 











You will learn and 
| profit by knowing 
| what kind of busi- 
| ness cards preserve 
| prestige. A request 


i ui 
ul :) 2 om | 


No. 780 
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TheValvewith sotmatlitiaaibas 


Seat and disc of Nicu- 
lanium—a hard, tough, 
close-grained nickel alloy 
—resists effectively the 
cutting, wearing action of 
high temperatures and 
pressures, that is one fac- 
tor in the economy of 
Reverso Valves. 


To this is added the re- 
versible feature. When one 
side wears both disc and 
seat reverse and you have 
the life of another valve 
with no extra expense. 

But this is not all of Reverso’s 
vitality as disc and seat are 
easily regrindable. 

Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 
and prices, ask for new bulletin 
No. 17 

REVERSO :—Bronze body for 
200 Ibs. pressure. Total tempera- 
ture 550 deg. F. 

IROVERSO:—Iron body for 
150 lbs. pressure. Total tem- 
perature 450 deg. F. 


THE D. T. WILLIAMS VALVE CO. 
CINCINNATI, OHIO 








Ws are some firms remembered 





on orders, and others forgotten? 


When selecting firms to which orders 
go, buyers are identical. 

They remember the ones which have 
impressed them—and forget the ones 
which haven’t. 

It’s surprising to note how big a 


from you will bring 
samples. 


point a business card is when it comes 
to remembcring. 

For the salesman’s cards that the 
buyers save must preach the gospel of 
quality, prestige, and fitness long after 
the salesman has departed. Doing this, 
they point to the firms most entitled to 


confidence and orders. 
Such is the reward of prestige! 


The John B. Wiggins Company 





{ Established 1857 ) 


1143 Fullerton Ave.. Chicago 


WIGGINS 


erless Book 













MILL 


SUPPLIES 





SPROCKETS 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
A. L. Schultz & Son 


STAMPINGS, BRASS, BRONZE, 
COPPER AND STEEL 

The Cleveland Wrought Prod. Co. 

American Pulley Cmpany 


STANDS, DRILL 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 


STANDS, FLOOR 
Bond Foundry & Machine Co. 


STANDS, VISE, PORTABLE 
J. H. Williams & Co. 


STEELS, PAVING BREAKER 
The Cleveland Wrought Prod. Co. 


STOCKS & DIES 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

The Borden Company 

Morse Twist Drill & Machine Co. 
The Oster Mfg. Co. 

Toledo Pipe Threading Machine Co. 


STRAINERS 
American Injector Co. 
Kieley & Mueller, Inc. 
Kinney Mfg. 
Mason Regulator Company 
The Swartwout Company 


STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


STUDS, MILLED 
Cleveland Wrought Products Co. 


SWAGES, UPSET 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


TABLES, STEAM 
Nason Manufacturing Company 


TANKS, — 
Arthur Harris & Co 


TAPE, FRICTION 
Boston Woven Hose & Rubber Co. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 


TAPE, RUBBER 
Boston Woven Hose & Rubber Co 


TAPES, STEEL 
The L. S. Starrett Co. 


TAPS 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 


TEES, UNION aun JOINT 
E. M. Dart Mfg. 

TOOLS, BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 


TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 
Grobet File Corporation of America 
Morse Twist Drill & Machine Co. 
H. K. Porter, Inc. 

Stanley Rule & Level Plant 
The L. S. Starrett Co. 
Whitman & Barnes, Inc. 

J. H. Williams & Co. 


TOOLS, MECHANICS’ HAND 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


TOOLS, PLUMBERS’ 
STEAMFITTERS’ 

Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Bonney Forge & Tool Works 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 


TOOLS, SAW 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


AND 


TOOLS, VALVE RESEATING 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 


TORCHES, BLOW 
Geo. W. Diener Mfg. Co. 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 


TORCHES, eer 
Toledo Pressed Steel Co. 


TORCHES, KEROSENE 
Toledo Pressed Steel Co. 


TORCHES, WELDING AND 
CUTT 
The Imperial Brass Mfg. Co. 


TRACK SYSTEMS, OVERHEAD 
Chisholm-Moore Hoist Corp. 
The Yale & Towne Mfg. Co. 


TRACTORS, INDUSTRIAL 
The. Yale & Towne Mfg. Co. 


TRAILERS, INDUSTRIAL 
Chase Foundry & Mfg. Co. 
The Yale & Towne Mfg. Co. 

TRANSMISSION, VARIABLE 
SPEED 
The Moore & White Co. 
Reeves Pulley Co 
Stephens-Adamson Mfg. Co. 


TRAPS, AIR AND SEDIMENT 
The V. D. Anderson Co. 

Kieley & Mueller, Inc. 

The Swartwout Company 


TRAPS, STEAM 
The V. D. Anderson Co. 
G. M. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
The Swartwout Company 
D. T. Williams Valve Co. 


RAPS, VACUUM 
Kieley « Mueller, Inc. 


TRESTLES, SAFETY, 
EXTENSION 
Patent Scaffolding Co. 
Toledo Pressed Steel Co. 


TROLLEYS 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Lovejoy Tool Works 
Robbins & Myers, Inc. 

Saginaw Stamping & Tool Co. 
The Yale & Towne Mfg. Co. 


TRUCKS, DOLLY 
Marion Malleable Iron Works 


TRUCKS, HAND 
The American Pulley Company 
Chase Foundry & Mfg. Co. 
The Fairbanks Company 
Saginaw Stamping & Tool Co. 
Service Caster & Truck Co. 
Standard Pressed Steel Co. 
J. D. Wallace & Co. 


TRUCKS, LIFT 
The Yale & Towne Mfg. Co. 


TRUCKS, STEEL 
Marion Malleable Iron Works 


TUBE COUPLINGS 
Imperial Brass Mfg. Co. 


TUBES, BOILER 
National Tube Company 


TUBES, WATER, COPPER 
Wolverine Tube Company 


TUBING RUBBER 
Diamond Rubber Co., Inc. 
B. F. Goodrich Rubber Co. 
Graton & Knight Co. 

The Mechanical Rubber Co. 
Republic Rubber Co. 
Whitehead Bros. Rubber Co. 


TUBING, SEAMLESS, COPPER, 


BRASS, ALUMINUM 
Wolverine Tube Co 


TUBING, SEAMLESS STEEL 
National Tube Company 


TURNBUCKLES 
Brownie Mfg. Co. 
M. Harper Co. 


a BRASS AND IRON 
M. Dart g. Co. 

The Fairbanks Company 

Grabler Mfg. Co. 

Illinois Malleable Iron Co. 

Walworth Company 


VACUUM PANS 
Arthur Harris & Co. 


VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


VALVE UNIONS 
Nason Manufacturing Co. 


VALVES, BALANCED, FLOAT 
Arthur Harris & Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Nason Manufacturing Co. 


VALVES, BLOW OFF 
The Fairbanks Company 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, CHECK 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, GATE, GLOBE, ANGLE 
The Fairbanks Company 

Illinois Malleable Iron Co. 

Jenkins Bros. 

Henry Vogt Machine Co. 

Walworth Company 

The D. T. Williams Valve Co. 


VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
Henry Vogt a Co. 
Walworth Compa: 
The D. T. Williams Valve Co. 


VALVES, NEEDLE 
Jenkins Bros. 


VALVES, NON-RETURN 
Kieley & Mueller, Inc. 


VALVES, POP, SAFETY, RELIEF 
Detroit Lubricator Co. 
Walworth Company 


VALVES, PRESSURE REDUCING 
G. M. Davis Regulator Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Walworth Company 


VALVES, PUMP, RUBBER 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Jenkins Bros. 

The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 


VALVES, RADIATOR 
Detroit Lubricator Co. 

The Fairbanks Company 
Jenkins Bros. 

Walworth Company 

The D. T. Williams Valve Co. 


VALVES, THROTTLE 
Detroit Lubricator Co. 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 


VISES, BENCH, WITH CLAMP 
Bonney Forge & Tool Works 
The Columbian Vise & Mfg. Co. 


VISES, DRILL PRESS 
Armstrong Bros. Tool Co. 
Charles Parker Co. 

The Skinner Chuck Co. 
Yost Manufacturing Co. 


VISES, MACHINISTS’ 
Bonney Forge & Tool Works 
The Champion Blower & Forge Co. 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 
Simplex Tool Co. 
Walworth Company 
Yost Manufacturing Co. 


VISES, PATTERN 
The Columbian Vise & M 
Charles Parker Co. 
Yost Manufacturing Co. 


oe 
. Co. 


VISES, PIPE 
Armstrong Bros. _ 
Armstrong Mfg. 
Columbian Vise & Cite. Co. 
Charles Parker Co. 
Simplex Tool Co. 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 
Yost Manufacturing Co. 


VISES, WOODWORKERS’ 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Simplex Tool Co. 
Yost Manufacturing Co. 


WASHERS, AUTO 
The F. E. Myers & Bro. Co. 


WASHERS, BRASS 
H. M. Harper Co. 


WASHERS, BRASS, BRONZE, 
COPPER, STEEL, CAST IRON 
The Cleveland Wrought Prod. Co. 


WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co 
Chas. A. Schieren Co. 


WASHERS, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co. 
The Republic Rubber Co. 


WATER FEEDERS 
Kieley & Mueller, Inc. 


WATER LEVEL CONTROL 
The Bristol Company 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 


WATER SYSTEMS 
Goulds Pumps, Inc. 
The F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


WELDING AND CUTTING 
EQUIPMENT 


The Imperial Brass Mfg. Co. 


WHEELBARROWS 
The Fairbanks Company 


WHEELS, GRINDING 
Abrasive Company 


WICKING, COTTON 
Toledo Pressed Steel Co. 


WINCHES 
L. Schultz & Son 
Stephens-Adamson Mfg. Co. 


WIRE ROPE 
Williamsport Wire Rope Co. 


WOODWORKERS, VARIETY 
Crescent Machine Co. 
J. D. Wallace & Co. 


WRENCH SETS 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 


WRENCHES, HOPPER CAR 
Advance Car Mover Co. 
Safety Wrench & Appliance Co. 


WRENCHES, OPEN END 
Armstrong Bros. Tool Co. 
Blackhawk Manufacturing Co. 
Bonney Forge & Tool Works 
Brownie Mfg. Co. 

J. H. Williams & Co. 


WRENCHES, PIPE 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Ridge Tool Company 
Walworth Company 
J. H. Williams & Co. 


WRENCHES, SOCKET 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 

The Black & Decker Mfg. Co. 
Blackhawk Mfg. Co. 

Bonney Forge & Tool Works 
Safety Wrench & Appliance Co. 
J. H. Williams & Co. 


WRENCHES, SPECIAL PURPOSE 
Bonney Forge & Tool Works 
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Specialties for Mill Supply Jobbers 
Who are Seeking Opportunities for Sales and Profit 











SKINNER Clamps 
Stop Leaks 


Specify the Genuine—No Substitute Equals the Original 


The Genuine 
" — MARK ” 
OFRENSer 
Hand Screws may be iden- 
tified by the registered 
trade mark stamped on 
every jaw. Without that 


mark they are not “JOR- 
GENSEN” Peerless. 


Distributors— We have a 
Proposition for you. Ask 
for it. 





12 Sizes— 
Adjustable or 
Non-Adjustable 


ADJUSTABLE CLAMP CO., 413 N. Ashland Ave., Chicago, I11. 





MOTOR PULLEYS 


PAPER AND IRON 


Prompt shipments are made from 
our large stock of Paper and 
Iron Motor Pulleys, Flexible 
Motor Couplings and Adjustable 
Motor Rails. Let us fill your 
motor requirements. 





TELEPHONES 


7053 NOT INC & 








7054 
456 N. Union Ave., Chicago 











5() YEARS 


of engineering experience 
backs up Davis Automatic 
Valve Specialties. Their es- 
tablished reputation helps 
distributors to make sales. 
Your catalog is not complete 
without a _ representative 
showing of Davis Valves for 
automatic pressure control. 


G. M. DAVIS 
REGULATOR CO. 


408 Milwaukee Ave., Chicago, III. 











MS3-Gray 





THE CORRECT 
Grinder and Buffer 


This outfit is ideal for i ~ 
tools, preparing metal surfaces for 
welding, and A bg other uses 
in machine repair 
shops, service ‘stations, *plackstnith 
A and wherever men work in 

etals. 


Our specialization in the produc- 
tion of small, high grade motors 
makes our prices 25 to 50 per x 

ow the average. Your 
vestment of the year will be the gur- 
chase of a Marathon Grinder and 
Buffer. Write for Bulletin. 

We fully co-operate with mill 
supply houses. 


MARATHON ELECTRIC 
MFG. CO. 
50 Island St., Wausau, Wis. 





(is en —— Is 









Jobbers! 
Write us for 





BROWNIE N22 


catalog. 





MADE RIGHT PRICED RIGHT 
CLAM PS—Unbreakable, Nickel Plated, Udylited, Plain. 
Made of tough malleable iron with steel screws. 
TURNBUCKLES—Udylited, Plain, Strong and Dur- 
able, will stand a powerful strain. 
BROWNIE MFG. CO., Inc. : Fort Wayne, Indiana 





The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, boiler makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 
Champion Blower & Forge Co. 


Lancaster, Pa. 





No. 401 





GUARANTEED 
to contain 
no Rosin 






Not a Single Consumer 
is on Our Books 


That means that our distribution is 
100% through the supply trade. We 
have found from many years’ experi- 
ence the way to create business for 
our distributors. The plan will work 
as well for you as it has for others. 


WIZARD Belt Dressing is an oil com- 
pound that preserves belts and gives 
them a soft, clinging surface. Half- 
pound bars. List, $3.00 a dozen. 





Smith-CourtneyCo., 
Richmond, Va., sold 
ninety gross of 


WIZARD in 1929 











Ask for the selling plan 


RICHMOND BELT DRESSING MFG. CO., Inc. 
Richmond, Va. 
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The 
CosTLy BACK ORDER 


NE distributor carries 26,000 items in stock to 
serve the industrial user. This same distributor 
receives more than two hundred and fifty orders each 
week for items that he does not stock and he must fill 
the orders promptly and satisfactorily. 


= seg Where can he secure the information necessary to 
despatch these orders with usual promptness? Who 
a & Z manufactures the items? Where is the buying data 
: to properly order the product needed? 
FD Endless search through catalogs of every size and 
ms shape, in a catalog file that contains several hundred 
ES mismated volumes—impossible of proper filing. Valu- 
Pate able time consumed and more often than not, wasted 
Lae effort. A good customer’s requirements must be back 
S > ordered until information that every distributor should 
aS = have at his finger tips, can be secured. 


This is the every day situation that confronts the 


ZA pales Mill Supply industry whose business depends upon 
ye “quick reliable service.” 
= HE “Mill Supplies Catalog & Directory” is bein 
ppiies y 1s being 
a built to relieve the situation. Hundreds of dis- 
Se. meer tributors have cooperated to make this catalog and 
: _ 





—— directory a buying reference that will relieve the in- 


7 dustry of the costly means of securing buying data, that 
oe now exists. Many manufacturers are cooperating to 
wr 


place specific buying information in the catalog pages. 





Seal Og It is being built to the needs of the industrial dis 
MELEE? tributor and no one else. 


If your order is not among the seventeen hundred 
now on hand, send it in today. One copy will be sent 
free to every distributor who requests it. 





MILL SUPPLIES CATALOG & DIRECTORY 


520 NORTH MICHIGAN AVENUE i=: i=: w=: CHICAGO, ILLINOIS 
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The following Manufacturers 
have reserved space in the cat- 


alog section of 
MILL SUPPLIES 
CATALOG & DIRECTORY 


Abrasive Co. 

_ Asbestos Covering & Flooring 
o. 

Advance Car Mover Co. 

Akron Metallic Gasket Co. 

American Injector Co. 

American Saw & Mfg. Co. 

Appleton Car Mover Co. 

Armstrong Bros. Tool Co. 

W. O. Barnes Co., Inc. 

Otto Bernz Co., Inc. 

The Borden Co. 

The Buckeye Brass & Mfg. Co. 

Buffalo Forge Co. 

Buffalo Meter Co. 

The Bristol Co. 

Chicago Eye Shield Co. 

The Cincinnati Tool Co. 

Columbus Anvil & Forging Co. 

The Columbian Vise & Mfg. Co. 

Dayton Safety Ladder Co. 

Eberhard Mfg. Co. 


The Edwards Mfg. Co. 
| Eureka Packing Co. 


Excelsior Leather Washer Mfg. Co. 


| H. Gerstner & Sons 


Giant Grip Mfg. Co. 

B. F. Goodrich Rubber Co. 
Goulds Pumps, Inc. 

Grobet File Corp. of America 


| H. M. Harper Co. 


The Hisey-Wolf Mach. Co. 
Hollands Mfg. Co. 

C. B. Hunt & Son 

Imperial Brass Mfg. Co. 
Indianapolis Brush & Broom Mfg. 


0. 
Jobbers Mfg. Co. 

W. A. Jones Fdy. & Mach. Co. 
The Lamson & Sessions Co. 
The Milwaukee Brush’ Mfg. 
Monarch Metal Co. 

Nason ‘Mfg. Co. 

National Machine Tool Co. 
The Osborn Mfg. Co. 

The Oster Mfg. Co. 

The Chas. Parker Co. 
Penberthy Injector Co. 
Pollard Bros. Mfg. Co. 
Reed Mfg. Co. 

Ridge Tool Co. 

Robbins & Myers, Inc. 
Saginaw Stamping & Tool Co. 
David Round & Son 

Wm. Schollhorn Co. 

Shafer Bearing Corp. 

The Standard Elec’l Tool Co. 
Sterling Wheelbarrow Co. 
Strauss & Buegeleisen Co. 
Superior Flake Graphite Co. 


Co. 


| Taylor Bros. Mfg. Co. 


bie Toledo Pipe Threading Mach. 
0. 

Toledo Pressed Steel Co. 

The Vincent Steel Process Co. 

J. D. Wallace & Co. 

Wappat, Inc. 

W. A. Whitney Mfg. Co. 

Yost Mfg. Co. 
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For the hazard of flying Rock the| 


G.1.M. SPECIFIED | 
YEAR 
HOSE 


hen a blast is to be made 

in the giant Rock Hill 
quarry of the General Crushed 
Stone Co., Easton, Pa., a toot 
from the plant whistle sends 
men running for cover. Not so 
equipment. Costly air hose is 
often, and necessarily, left ex- 
posed to the hail of knife-edged 
rock which follows the blast. 

Nine years ago the 


the hard “trap rock” was broken to 
a cutting edge; that destructive ex- 
posure to blast conditions was rare- 
ly avoided. He applied the famous 
Goodyear plan for Plant Analy- 
sis to all phases of the operation. 

For the special hazard of 
flying rock he specified Goodyear 
“Wingfoot” Air Hose—a braided 
hose, designed ruggedly to resist 


abrasions, cuts, mutilations. 








G.T.M.—Goodyear Tech- 


Now, almost a decade later, 


nical Man—made a care- 
ful, on-the-site study. He 
observed that air pres- 


sures were normal; that 


THE 











BELTS 


MOLDED 


GOODS 
HOSE 
PACKING 














this Goodyear hose is stand- 
ard for all thirteen quar- 
ries of the company. As 


further evidence of high 


GREATEST NAME 





satisfaction with the G.T. M.’s 
specifications, the General Crushed 
Stone Co. now employs in all 
plants such other Goodyear prod- 
ucts as Transmission, Elevator, 
and Conveyor Belting. 

The G.T.M. is a rubber expert. 
He knows belting, hose, and pack- 
ing as few other men. Perhaps 
there are special conditions in 
your plant to make hose or belting 
costs excessive. If so, the G.T.M.’s 
methods, knowledge, and long 
experience can save you money. 


Just write to Goodyear, Akron, 


Ohio, or Los Angeles, California. 


IN RUBBER 





Copyright 1930, by The Goodyear Tire & Rubber Co.. Inc. 
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WALWORTH 
DRIVE WELL 
POINTS 


@ The market for Walworth Drive 
Well Points is by no means limited 
to agricultural districts. @ Suburban 
homes, country estates, the watering 
of stock and the drainage of marshy 
land for building construction have 
made Walworth Drive Well Points a 
valuable item for sale and prefit. 
@ Walworth Drive Well Points are 
made from new wrought pipe, gal- 
vanized after the holes are punched 
and with a drive plug carefully fitted 
into a groove under hydraulic pres- 
sure to exclude sand and dirt. 

@ The Walworth Drive Well Point goes 
straight and true in the direction in 
which it is pointed; the plug is so de- 
signed that the pipe can't 
mushroom or split under 

the force of driving blows. 

@ All Walworth Well Points 

are carefully wrapped in 

paper, with the threads 

well oiled. @ Packed in lots of twelve 
or twenty-four in wooden shipping 
cases. 

@ We shall be glad to send you 
prices and further information. @ 
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WALWORTH 


Walworth Company, General Sales Offices: 51 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, IIl.; Greensburg, Pa.; and Attalla, Ala. 


Walworth Company Limited, 620 Cathcart St., Montreal, P. Q. 
Walworth International Co., 11 Broadway, New York, Foreign Representative 


. - Distributors in Principal Cities of the World... 























Built 
to Stand 
Overloading 


HE handsome appearance and 

the neat, attractive finish of Ferry 
Cap and Set Screws give little indi- 
cation of the rugged strength of 

these precision-built products. Made 

to stand the strain of much over- 


loading, precision machined to exact 
fit, Ferry products instantly recom- 


mend themselves to the consci- 
entious manufacturer. 


And Ferry service supplies, on the 
shortest notice, boundless stocks of 
Cap Screws, Set Screws, Acorn Nuts 
and Screw Machine Products, to 
meet the most insistent demands. 


This is the sort of service dealers 
like to pass on to their customers. 
Ferry products are carefully pack- 
aged with distinctive, identifying 
labels to make service to the cus- 
tomer even more exact—and easier. 
Specifications and quotations on 
request. 
THE FERRY CAP AND SET SCREW CoO. 
Cleveland, Ohio 
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